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Where Is Your Tourists’ Baggage Market? 


Every vacationist is part of your potential market for Tourists’ 
Baggage Insurance. That means that probably three out of 
every five persons you meet on the street will be in need of 
this class of cover before the summer is over. 


Are you taking advantage of these opportunities for adding to 
regular premium income the commission returns that Tourists’ 
Baggage offersP You know that just as little drops of water 
male a mighty ocean, so do many small Tourists’ Baggage 
premiums help to produce sizable commission returns. And 
it’s not a difficult cover to sell! 


FRANKLIN FIRE 
INSURANCE COMPANY 


OF PHILADELPHIA 
Elbridge G. Snow, President New York Office: 56 Cedar Street 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, 

Hail, Marine, Profits and Commissions, Rents, Rental Values, Riot. and Civil 

Commotion, Sprinkler Leakage, Use and Occupancy, Tourists’ Baggage, Windstorm 
“YOU MAY DELAY, BUT TIME WILL NOT.” 


Benjamin Franklin 



























































VALUES ARE DECLINING 


“TUMBLING prices on buildings, merchandise 

stocks, household furniture, factory machin- 
ery and equipment, raw materials, farm products 
and last, but not least, the OMNIPRESENT 
AUTOMOBILE, demand a radical readyust- 


ment of insurance. 


T’s the shrewd, forward-looking 

agent who is cautioning his clients 
against the folly of paying more than 
they can collect, just as eighteen 
months ago you watched for short 
insurance in your anxiety to increase 
your premium income and fully pro- 
tect their interests. 


Such suggestions are vital. Policyholders will appreci- 
ate them. 


FIDELITY-PHENIX | 


Fire Insurance Company 


HENRY EVANS, Chairman of the Board 
C. R. STREET, President 


HOME OFFICE, CASH CAPITAL, 
80 Maiden Lane, N. Y. $2,500,000 


Western Department: Canadian Department: Pacific Coast Department: 
ALFRED STINSON, Secretary W. E. BALDWIN, Manager : aq 

137 So. La Salle Street St. John St. ge Bldg. 
CHICAGO SAN FRANCISCO 
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GRAND RAPS > MICHIGAN 


Your Chances 


BVERY man’s chances are largely 
what he makes them. But under 
different circumstances the same amount 
of effort will bring different results. 


FIRE 


LIABILITY 





BONDS 


Take the agents who have identified 
themselves with the two Peninsulars! 


MARINE 








From their connection with those com- 
panies they get the stimulating co-opera- 
tion of a management that is aggressive, 
insurance-wise and fully equipped to 
handle their problems with the easy 
efficiency that leaves them with no wor- 
ries to distract them from their primary 
business of selling. 


AUTOMOBILE AUTOMOBILE 








TORNADO HEALTH 








ACCIDENT 


Since their organization, the two Penin- 
sulars have been pre-eminently agents’ 
companies. Their founders were expe- 
rienced underwriters who fully appre- 
ciated the interdependence of agents 
and companies and who have insured 
the chances of both by following a policy 
of giving every agent’s business the same 
careful attention he would 
self if he were handling the 
details. 





HAIL 
COMPENSATION 





FARM 


PROPERTY LIVE STOCK 








give it him- 


ome office 


combined automobile policy. 
combined household policy. 


The Two Peninsulars write a 





Peninsular Fire Insurance Co. 
Peninsular Casualty Insurance Co. 


COLON C. LILLIE, President 
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EASTERN 
DEPARTMENT 
70 Kilby Street 
Boston 


WESTERN 
DEPARTMENT 
76 W. Monroe St. 

Chicago 


SOUTHERN 
DEPARTMENT 
Hurt Building 
Atlanta 





Every day the Special Agent who is a good 
fellow, and only a good fellow, is getting less 
and less intimate with big premium incomes. 
Perhaps it is because the best producers 
among agents are busy men. They feel to- 
ward the ‘‘good fellow’’ Special much as does 
C. F. Chase, our agent at Sebastopol, Calif- 
fornia, who epitomizes his opinion in these 
words. 


‘*There is a typical agent who comes into my office 
and says, ‘ You have certainly given usa very gratifying 
increase in premiums in the past year,’ or ‘What is the 
trouble—we don’t seem to be getting our share of the 
business from your agency?’ After getting rid of this 
stock remark he sits around for two or three hours 
while we smoke cigars which he has purchased with 
his company’s money. He has no valuable informa- 
tion to give me and often he is not even a good judge 
of cigars.”’ 


He isn’t getting by with it 





But Mr. Chase goes on to speak of another 
type of fieldman: 
‘All I have to say about special agents is not in the 


way of criticism; practically all I know about the 
insurance business I have learned from special agents. 


‘*There is another kind of special agent from that 
which I have just mentioned. He is the fellow to 
whom I always put up all my perplexing problems, 
because I know he will be able to give me a solution. 
This sort of special never stays too long.”’ 


Of course there are different types of men 
among those who represent the Fireman’s 
Fund. One on the Pacific Coast is greeted 
with ‘‘ How’dy Joe”’ by every agent in his field. 
Another in the Middle West has never gone 
beyond the ‘‘Mr.”’ stage in the six years he 
has travelled the same territory. They are 
both exceptionally good men—-because they 
both know the insurance business. You will 
find that quality characteristic of Fireman’s 
Fund fieldmen. 


FIREMAN’S FUND INSURANCE COMPANY 


HEAD OFFICE - SAN FRANCISCO 
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PEACE NOW REIGNS 
IN WESTERN FIELD 


Truce Has Been Struck by the 
Two Big Legislative Or- 
ganizations 





AGREEMENT IS REACHED 





| 

Conference Arrangement Will Not Be | 

Abandoned—New Rules ‘Estab- 
lished for Bank Agencies 





surance Bureau entered into an armis- 


The Western Union and Western In- | 


tice agreement last Friday whereby the | 


Western Union withdrew its ultimatum | 


that it would abandon the joint confer- 
ence agreement Sept. 15. The 


ment for their future guidance, it re- | 
sulting in a compromise and yielding | 


on both sides. 


Bank Agency Issue 


The big bone of contention was the | 
Union | 
claimed that where a Bureau company | 


bank agency. The Western 
appointed another employe or official 
of the same bank and paid the Bureau 
scale of commission, the result was 
that the business gradually drifted to 
the higher commission man. The West- 


There are a large number of bank 
agencies, especially in the northwest. 
Most of these bank agencies were es- 
tablished by Union companies. They- 
control a large part of the business of 
atown. In some cases the proceeds of 
the insurance business revert to the 
bank. In others the official or 


keeps the commission. Notwithstand- 
ing these individual arrangements the 


in its position that its agencies in these 
banks suffered because of the Bureau 
connection in the same institution. 


Rule for the Future 


agreement all present bank agencies 
remain as they are, the Bureau being 
allowed to pay the regular Bureau com- 
mssions. So far as new appointments 
#€ concerned the Bureau is obliged to 
gard such bank agencies as mixed 
‘ences and pay the Union scale of 
‘ommssions where a Union company 
Salready established. 

_turthermore, penalties are provided 
‘tin case of violation of the rules re- 
karding the mixing of agencies. At the 
Mesent time those companies that have 
en rather active in mixing agencies 
Til getting into clear agencies of the 
a class have been allowed to go 
pid Hereafter, undoubtedly each 
watch . companies will keep a close 
vita on the other and if there is any 
light ze of the agency rule the search- 
Re will be turned on and if a com- 
on a found guilty the penalty will 


alt big majority 


of cases causing 
‘sagreement 


between the Western 





| represented. 


two | 
organizations then entered into an agree- | 


em Insurance Bureau combated this. | 


em- | 
ploye is allowed to have an insurance | 
agency to add to his income and he | 


Western Union has been very emphatic | 


Under the terms of the compromise | 








| IMPORTANT RULINGS ARE MADE | 


Bank Agencies, Sales and Mergers are Subject 
| of Discussion 








The Western Union and Western In- | 
surance Bureau have promulgated the | 
following rulings in connection with | 
the recent much mooted question of 
bank agencies, sales and mergers: 
* & £ 

1. Bank Agencies—Where the agency | 
stands in the name of the bank itself | 
or the bank receives the compensation, 


| the classification of the agency shall be 


determined by the class of 


That is to say, 


companies | 
where the! 


bank itself receives the compensation 
{and the companies’ represented are 
; Union, the agency is Union. Bureau com- 
panies shall not enter the bank or ap- 
point anyone in the bank. Where the 
bank itself. receives the compensation 


and the companies 
| reau, the agency 
Union companies shall not enter the |} 
| bank or appoint anyone in the bank. 
Where the bank represents both classes 
of companies—that is, Union and Bu- 
reau, and itself receives the commission, 
the agency shall be clased as mixed, and 
the Bureau company shall not appoint 


Bu- 
and 


represented are 
shall be Bureau, 


; Bureau company has an agent, an officer 
| or 


| bank 


anyone in the bank except on the mixed | 


scale of commission. 

2. Where, on Aug. 1, 1921, a Bureau 
company or companies had as an agent, 
an officer or employe of a bank himself 
receiving the commissions and a Union 
| company or companies had another offi- 
| cer or employe of the same bank him- 
self receiving the commissions, 
class of companies shall be permitted to 
continue to pay to its agents the com- 
pensation heretofore allowed by its own 
but no Bureau company 
| shall appoint another officer or employe 
| of the bank except upon the mixed scale 
| of commission, except that nothing here- 
in shali prevent Bureau companies from 
appointing another officer or employe of 
the bank upon Bureau scale of commis- 

sion providing the existing officer or em- 
| ploye (representing Bureau companies) 
| retires from 


| 
| organizaticen, 


| the insurance business. 

3. Where, on Aug. 1, 1921, both Union 
and Bureau companies had as an agent 
| an ofticer or employe of the bank who 
| himself receives the compensation, no 
Bureau company shall thereafter appoint 
another officer or employe of the bank 
except upon the mixed scale of commis- 
sion. 


each | 


the service of the bank or | 


| 


ceives the compensation, no Bureau com- 
pany shall appoint another officer or em- 
Ploye of the bank except upon the mixed 
scale of commission. 

5. On and after Aug. 1, 1921, where a 
employe of a bank who himself re- 
ceives the commission, and thereafter a 
Union company appoints another officer 
or employe of the bank who himself re- 
ceives the commission, the Bureau com- 
pany can continue to pay the Bureau 
scale and the Union company the Union 
seale, ¥ 

In case of chain or branch banks, each 
or branch shall be considered a 
separate agency unit, when located in 
separate towns. 

* * * 

6. Sale of Agencies—On and after 
Aug. 1, 1921, where a Union agency pur- 
chases a Bureau agency, the compensa- 
tion of both classes of companies shall 
be the mixed scale as heretofore. 

7. On and after Aug. 1, 1921, where a 
Bureau agency purchases a Union agency, 
the Bureau companies can continue to 
pay the Bureau scale and the Union com- 
panies shall pay the Union seale. 

* * x 


8. Definition of Sale of Ageney—A sale 
is defined as the disposition by one agent 
to another of his good will,, and expira- 
tions of the agency, sold to the purchas- 
ing agent for appropriate valuable con- 
sideration, the selling agent retiring. 


* - * 
9. Merger of Agencies—In all cases 
of merged agencies coming within the 


definition of the conference agreement, 
such merged agencies shall be declared 
to be mixed and the mixed scale of com- 
mission shall apply. 

All mergers of agencies shall 
mediately reported to the conference 
committee by the interested companies 
and the good faith of any such arrange- 
ment shall be subject to the final de- 
cision of that body. 

* * * 

10. Definition of Merger of Agencies— 
A merger of agencies is defined as being 
the merger of two or more agencies of 
opposite classifications (Union or Bureau) 
wherein one or more individuals of each 
agency connected at the time of the 
merger as agents with the agencies 
merged, shall be associated as partners 


be im- 








| or owners in the merged agency, and 

4. On and after Aug. 1, 1921, where a} where the merger comprises the entire 

Union company has an agent, an officer | fire insurance business of the merged 
| or employe of the bank who himself re- | agencies. 

Union and Western Insurance Bureau | liminary document to the rewriting of 

occur in mixed agencies. Undoubtedly the conference agreement. Manager 


there have been numerous cases where 
agencies have been mixed by artificial 
means and have been stimulated by field 
men. It will be impossible to check all 
| mergers or sales. However, it is felt 
| that the brakes must be put on more 
| tightly and the violation of the agency 
rules must be stopped. Cases have 
come to light where a company of one 
class has gone into a clear agency of 
the other class and has been kept under 
cover. 


The leaders in the two big organiza- 
tions appreciate the fact that something 
must be done to check the growth of 
mixed agencies. There will be dissatis- 
faction so long as the merging and sale 
of agencies takes place whereby clear 
agencies are mixed by artificial means. 


Other Changes May Follow 


The agreement that was entered into 
last week is looked upon more as a pre- 





Charles E. Sheldon of the Ainerican, who 
took a prominent part in the negotia- 
tions for peace, urged in his open letter 
io members of the Union and Bureau 
that changes be made in the conference 
agreement so that it be not unwieldy. 
There has been a feeling for some time 
on part of the Union that some Bu- 
reau) companies were entering clear 
agencies in order to get a foothold and 
that in some of the mixed agencies they 
were paying Bureau commissions. On 
the other hand, the Western Insurance 
Bureau declared that its companies in- 
augurated and established more agencies 
than the Union companies and as soon as 
its agents became active or amounted to 
anything the Union field men began to 
connive to mix them. In other words, the 
Bureau contended that its agencies were 
being continually raided. Therefore, the 
bone of contention is the mixed agency. 
Undoubtedly there need to be more rigid 
rules adhering to this class. 

There was a big sigh of relief on all 








CHARLES H. COATES 
MADE VICE-PRESIDENT 


Will Go to New York as an Offi- 
cial of National 
Liberty 


H. A. CLARK IS ADVANCED 


R. C. Hosmer Is Put Second in Com- 
mand at the Western Department 
in Chicago 


NEW YORK, Aug. 3.—Directors of 
the National Liberty at their meeting 
today elected Charles H. Coates, west- 
ern department manager, a vice-presi- 
dent of the company. Mr. Coates will 
leave Chicago to take up his new du- 
ties in this city within a short time. 


Born in Neenah, Wisc., in 1872, Mr. 
Coates after graduation from _ high 


school attended Valparaiso College in 





CHARLES H,. COATES 


New Vice-President of 


Liberty 


the National 


Indiana, later taking the degree of 
LL. B. from the University of Michi- 
gan. He was admitted to the Wiscon- 
sin bar, starting to practice at Appleton, 
Wis. It was there that he attracted the 
attention of James H. Caswell, who 
was general adjuster in the Germania’s 
western department. Mr. Coates was 
taken on as an adjuster. Later he trav- 
eled in the field, serving at various times 
in Illinois, Kentucky and West Vir- 
ginia and finally the mountain field. At 
the time of the San Francisco conflagra- 
tion he was state agent of the old Ger- 
mania in Kentucky and West Virginia 
and was called to the coast to assist 
Mr. Caswell in looking after the losses 
there. He then was assigned to Den- 
ver and handled five states. In 1912 he 
was called to the western department in 
Chicago by Manager FE. Halle and 
made executive special agent. On Jan. 
1, 1913, he was appointed assistant man- 











(CONTINUED ON PAGE 4) 

















ager. Following the death of Manager 
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Halle he was appointed manager of the 
western department. ‘ 

Mr. Coates has taken a high position 
in the ranks of western managers. He 
is now president of the Western Insur- 
ance Bureau and president of the Fire 
Underwriters Association of the North- 
west. He is regarded as a leader, a 
thinker and a man of influence. He 
has revamped the National Liberty de- 
partment, gotten it in fine running or- 
der and it is going strong. 

Clark Is Made Manager 


To succeed Mr. Coates in Chicago, 
Herbert A. Clark, the leading assistant 
manager of the western department, 
has been made manager. Robert C. 
Hosmer, second assistant manager, be- 
comes assistant manager. 

Mr. Clark is a native of Chelsea, 
Mich., and a graduate of the Ann Arbor 
high school. His business career be- 
gan with the western department of the 
National Liberty 17 years ago. He was 
appointed general adjuster in 1913 and 
assistant manager four years later. Mr. 
Clark is a former president of the In- 
surance Club of Chicago and has long 
been active in insurance circles. He is 
a live wire in every respect. 


Hosmer Also Promoted 


Assistant Manager Hosmer was born 
in Chicago in 1880, and after graduating 
from high school in that city attended 
the Syracuse University. He is a grad- 
uate of the old Insurance Survey Bu- 
reau. He served the Shawnee Fire in 
the field, special agent of the American 
of New Jersey for several years, and 
later Illinois state agent for the Phoe- 
nix of Hartford, relinquishing the latter 
connection last November to assume 
the second assistant management in the 
western branch of the National Liberty. 
He is secretary of the Fire Underwrit- 
ers Association of the Northwest and 
is a former president of the Illinois 
State Board. He is one of the most 
popular men in the business. 

The present official roster of the Na- 
tional Liberty follows: M. J. Averbeck, 
chairman of the board; Herbert R. 
Clough, president; Charles H. Coates, 
vice-president; L. Pfingstag, secretary; 
W. H. Frank, assistant secretary; Ben- 
jamin B. Avery, general counsel. 


Hazards of Motor Transit Business 


Companies writing goods on automo- 
bile trucks in transit between cities find 
that although the volume has increased 
decidedly, certain hazards have shown 
such high loss ratios that it is unwise 
to write a policy providing full coverage 
of all risks. This is especially the case 
with the theft and pilfer risks on trucks 
operating between New York and Phila- 
delphia. The experience on trucks ply- 
ing between these two cities have been 
exceptionally unfavorable. 

One company, for instance, wrote fire, 
collision, upset, theft and pilferage at 
11 cents for $100 of liability per trip. 
On this the company received theft and 
pilferage losses to the amount of $120,- 
000 in six weeks and then discontinued 
writing the theft and pilferage clauses. 
The companies are still writing fire, col- 
lision and overturn risks at seven and 
one-half cents for $100 of liability for 
the trip and apparently making money 
on the business. 


State Buildings Uninsured 


COLUMBUS, O., Aug. 3.—Following a 
fire at the new Ohio penitentiary near 
London, resulting in a loss to the state 
of at least $75,000 with no insurance, 
Governor Harry L. Davis has issued a 
statement in which he has ordered an 
immediate comprehensive survey of all 
state institutions with a view of ascer- 
taining what improvements and equip- 
ment are necessary to safeguard them 
against fire hazards and the amount of 
money needed therefor. The state does 
not carry any insurance on the state 
buildings valued at from $25,000,000 to 
$50,000,000, and it appears that there is 
little provision for fighting fire effec- 
tively at these institutions. 





To obtain a much needed rest, Max- 
well W. Liebler has resigned the Brook- 
lyn management of the Continental and 
the American Eagle. 











| USE OF THE COINSURANCE CLAUSE 


National Board Presents Some Interesting 


Information on an 





Subject | 
} 


Important 











HE National Board discusses the 
"T coinsurance clause in the third of 

its series of advertisements. It 
says: 


Rate making in fire insurance is based 
on the expectation, first, that most fires 
will be extinguished near the point of 
origin (thus producing what we term 
“partial losses,” or losses less than the 
insurance), and second that all property 
will be insured for a fair proportion of 
its value. 

Eighty percent insurance to value, for 
instance, fairly meets everyday condi- 
tions. Furthermore, on an 80 percent 
basis the owner has a personal interest 
of 20 percent in his property’s safety. 
This does not mean that he must carry 
20 percent of his own liability, for we 
will give him a still lower premium rate 
if he fills up the gap between 80 percent 
and 100 percent, but in consideration of 
a premium rate based on 80 percent in- 
surance, we do insist upon his contract- 
ing to take out policies for that agreed 
percentage of his values—or stand in 
the place of the insurance he does not 
provide. This is usually called “coinsur- 
ance,” its technical name being “Reduced 
Rate Average Contribution Agreement,” 
because if an owner carries less fire in- 
surance than the average necessary to 
prevent rate discrimination between in- 
surants, he must share in his own loss 
so as not to unbalance the experience 
(results) in his class. 


Reckoned Without His Host 


Without an understanding of fire un- 
derwriting fundamentals, a man may 
reason this way: “I have a well built 
property worth about $100,000 in a good 
neighborhood, under good fire protec- 
tion and not likely to burn (all of which 
was taken into consideration, by the way, 
in his schedule rate), so I will insure 
for $5,000 which will cover my probable 
loss.” 

He has reckoned without his host, be- 
cause we cannot issue our policies on 
that basis. With only $5,000 fire insur- 
ance (without the “coinsurance” agree- 
ment), a $5,000 fire would mean to him 
a property loss of only 5 percent, but to 
us an insurance loss of 100 percent. 

On the basis of the premium rate pro- 
duced by schedule, he should have car- 
ried $80,000 insurance and paid the re- 
quisite premium therefor. Then a $5,000 
fire loss would turn that “total” insur- 
ance loss into a “partial” loss. We rated 
that man‘s property on a basis as 100 is 
to 80 (5 to 4) and he wants us to assume 
a liability—at the same rate of pre- 
mium—as 100 is to 5 (20 to 1). That 
would be a gamble pure and simple, and 
fire underwriting is not a gamble, but a 











calculation based on the law of average 
when spread over many thousands of 
separated properties and a _ period of 
years. We could secure no average on 
the basis he proposes except at prohibi- 
tive rates. 


Prevents Rate Discrimination 


Above all, “coinsurance” prevents rate 
discriminations—a cardinal principle. 
were some men to carry only $5,000 and 
others $80,000 at the same rate of pre- 
mium on practically identical risks, equal 
in value, it would result in unbalancing 
the whole ‘“‘experience” on that class of 
risks by reducing the premiums and in- 
creasing the losses. This would be gross 
discrimination against and at once 
establish unfair rates for the prudent 
man who for his own protection pro- 
vides the $80,000 fire insurance. That is 
why the man who will not pay the pre- 
miums to meet the requirement of 80 
percent fire insurance to property value, 
must pay the penalty at the other end in 
a* reduction in the amount he may col- 
lect when loss comes. 


What Companies Try to Do 


If you believe that “a system of fire 
insurance rating which does not dis- 
criminate between safe construction and 
unsafe construction, and between care- 
fulness and negligence, is an injury to 
the community” (as one of the students 
of our business wrote many years ago 
when advocating schedule rating), we 
can demonstrate to you the fairness and 
the reasonableness and the desirability 
of fire insurance as today sold by the 
stock companies that are cordinated (not 
combined) to make your security greater, 
to make your property safer, to prevent 
your neighbor from damaging you, to 
make your community better, to make 
your life and the lives of your neigh- 
bors and of all other citizens safer, to 
make your city cleaner and healthier and 
more habitable and to help you solve 
your housing problems in saving your 
property from destruction by preventa- 
ble fires and in paying honest losses 
promptly so that your destroyed houses 
may be rebuilt without needless delay. 

This is a rather large order, but after 
all it represents an everyday function 
of stock fire insurance, in addition to 
indemnification for losses, though the 
underlying service functions so unob- 
trusively that the uninformed do _ not 
see it. 

Stock fire insurance companies stand 
behind the business credit of the nation. 
Of all the insurance carriers their stand- 
ard of solvency is the highest; their 
supervision the most rigid; their taxes 
paid to the state the largest and their 
contracts the safest and the best. 


WATCH MARINE VALUES 
BOAT LINES SEEK  RELIgp 


Shipping Board Working Out Schem 
to Meet Depreciation on Tonnage. 
Probable Basis $100 


Depreciation in the value of tonnage 
will cut a prominent figure in the insy. 
ance of the American merchant marine 
hereafter. The first step in this direc. 
tion has been taken by the Shipping 
Board for the purpose of fixing ney 
values of its vessels. Director oj 
Marine Insurance Ogden has author. 
ized the Atlantic Steamship Company 
to take out insurance for round voyages 
on the basis of $100 a deadweight ton_ 
at least $80 less than the original capita) 
cost of some of the vessels to the pur. 
chaser. The American Marine Ing. 
ance Syndicates have written hull poli. 
cies on ships owned by other companies, 
based on a valuation as low as $100 , 
deadweight ton. 


Burden to Boat Lines 


The first purchasers of tonnage, which 
include the American Ship & Commerce 
Cerporation, the Green Star Steamship 
Corporation, the Elder Steel Steamship 
Company, the Munson Steamship Line. 
the Luckenbach Steamship Company 
and a number of large substantial com. 
panies, have been endeavoring for more 
than a year to get relief from the insur. 
ance standpoint. The Shipping Board 
has required the ship lines to carry in. 
surance on the unpaid-for portion oj 
the steamers. The vessels were pur. 
chased at prices as high as $225 a dead- 
weight ton—figures which are far in 
excess of their present market value 
By having to pay 6 percent a year on 
the Shipping Board’s equity in the ships 
the operators have been under a heavy 
operating burden, as the foreign steam- 
ers have been insured at much lower 
figures per deadweight ton. 

It is reported that the Shipping 
Board will fix a basis for insurance on 
these steamers which have been pur 
chased on the deferred payment plan at 
once. Commissioner Lissner of the 
Shipping Board is head of the commit. 
tee which is now conducting an inquiry 
preliminary to taking action. Lawrence 
Pringle of the American Marine Insur- 
ance Syndicate, supplied the committee 
with a great deal of data to guide it in 
reaching a final decision. There are 
indications that the basic value will be 
somewhere about $100 a deadweight 
ton. 











PEACE NOW REIGNS 
IN WESTERN FIELD 


(CONTINUED FROM PAGE 3) 


sides when it became known that peace 
had been declared. Vice-President Ralph 
B. Ives of the Aetna, in charge of its 
western department, is looked upon by 
many as the Moses who lead the children 
out of the wilderness. Mr. Ives was op- 
posed to the ultimatum that was sent 
to the Western Insurance Bureau and 
was the sole member of the Union to 
vote against it at the spring meeting. 
Mr. Ives approached Western Manager 
Neal Bassett of the Firemen’s two weeks 
ago in a confidential way. These two 
men talked over the situation. Mr. Ives 
was in a strong position because of his 
vote at the Union meeting. Informal 
conferences were held in which Mr. Bas- 
sett and John H. Carr of Carr & Dugan, 
western general agents of the Hartford, 
participated. Later C. E. Sheldon of the 
American and C. H. Coates of the Na- 
tional Liberty were brought into the de- 
liberations. It resulted in the agree- 
ment being entered into and a formal 
notice being given out last Friday. Mr. 
Ives was able to get the agreement 
through under the wire before he left 
on his vacation Friday noon. 

The settlement is regarded as a most 
fortunate one as a rupture at this time 
would have caused bitterness, ugly com- 
petition and higher expenses in the 
agency field. 

Inasmuch as Mr. Sheldon took a promi- 
nent part in the matter The National 





Underwriter requested him to give his 
views on the present situation, which he 
has done as follows: 

“With reference to the recent happy 
adjustment of the differences between 
the Western Union and the Western In- 
surance Bureau I should like first to 
aeknowledge most heartily the valuable 
service which Messrs, Bassett, Ives and 
Carr have rendered their associates, 
through their patient, persistent efforts 
to bring about an eminently fair and 
satisfactory adjustment of the troubles 
which have perplexed their respective 
organizations. 

“TI do not mean to be understood as 
thinking there is not some constructive, 
remedial work yet to be done, for there 
is. It will be set about through co- 
operation with good feeling and an 
earnest desire for harmonious action. 


Confidence Is Inspired 


“Now that the threatened break has 
been averted I am glad that all con- 
nected with the business have been on 
the ‘anxious seat’ for a time. This inci- 
dent has served to demonstrate that we 
can in a Sane and judicial manner adjust 
differences that may arise with proper 
respect for the validity of the claims 
of contending factions. This inspires 
confidence in the future management of 
our business. 

“Further, I believe these recent hap- 
penings have clearly shown the strength 
and elasticity of the conference agree- 
ment which could bend without break- 
ing. The protest against its abrogation 
came from not company managers alone 
but also from field men and local agents 





and its continuance should be attended 
with increased effectiveness. 


Close to Disaster 


“I suppose we chaps in the gallery do 
not know how close we were to a catas- 
trophe,. but I imagine we were on the 
brink of a disaster. I hope we shall not 
again try to see how near we can drive 
to the edge of the precipice and not g0 
over. The penalty clause in the fe 
vision of the agreement which was urged 
for adoption by all interests should serve 
as a brake to wilfulness and selfishness. 
It should be a reason for pride as well 
as satisfaction that there has been n0 
acrimonious discussion of the subject 
and that all deliberations have been car- 
ried on in a spirit of good-fellowship and 
with an evident desire to reach a prac: 
tical and equitable conclusion. This, ! 
believe, has been accomplished. Now 
that we have, as I hope, started upon 
another nine years cycle, can we not 
draw more closely together for the com- 
mon good, removing, so far as may be 
possible, all irritating influences and 
build for cooperation upon a broader 
foundation of loyalty and service? 


Appointment Delayed 


WASHINGTON, D. C., Aug. 2—AP 
pointment of a new chief for the insur 
ance department of the Chamber of 
Commerce of the United States succeed: 
ing M. B. Trezevant may be delaye 
until Sept. 1 according to informat 
obtained today at the office of that body: 
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EDUCATIONAL WORK 
IS NOW BEING DONE 


National Board Publicity Matter 
Being Sent Broadcast Over 
the Country 


LOOK FOR INVESTIGATION 


Underwriters Feel That the New York 
Legislature Will Probe the 
Insurance Business 


NEW YORK, Aug. 2.—No less than 
95,000 copies of the articles prepared 
from time to time by the public rela- 
tions committee of the National Board 
in an effort to counteract the erroneous 
impression as to the operation of the 
fre companies that went forth to the 
general public during the progress of 
the hearings before the Lockwood hous- 
ing committee, are sent out coincident 
with the publication of the articles in 
the daily papers. 
form, the sketches are sent to all fire 
companies, special and local agents of 
the country, and in addition to the 
daily, weekly and trade press, cham- 
bers of commerce and business men’s 
organizations. 


Three Topics So Far Covered 


Of the three articles prepared thus 
far, the first dealt with the conflagration 
hazard that exists in every important 
community, the second explained sched- 
ule rating and the method by which a 
property owner might practically make 
his own rate, and the third covers the 
coinsurance clause. Numerous _ re- 
sponses to the circulars have already 
been received. Some correspondents 
warmly commend the action of the un- 
derwriters in taking the public into their 
confidence as frankly as they have. 
They express the utmost satisfaction 
with the conduct of the companies. 


Some Complaint Found 


Others again take the opposite tack 


Issued in pamphlet | 


and insist that fire insurance institu- 
tions are “gougers” and _ should be | 
brought to the rack. Correspondents | 


of the latter type usually wind up their 


complaint by suggesting a reduction in | 
the rate of their particular properties. It | 


is unfortunately too true that the 
readiness of the underwriters to con- 
cede certain demands made by Samuel 


Untermyer, chief counsel of the Lock- | 


wood committee, and _ to 
changes in the conduct of the several 
tating bodies of the Empire State, has 
been construed in many quarters as an 
admission of guilt, instead of, as it was 


institute | 


tended by the insurance men, an ex- | 


hibition of their willingness to make | 


any reasonable change in the handling 
ot their associated affairs that might 


seem to the advantage of policyholders. | 


Look for Further Investigation 


The business has suffered in conse- 


Opportunity to delve 
thoroughly. 
flected in difficulties encountered by 
Tpresentatives of the insurance com- 
Panes in their dealings with lawmakers 
and with public officials. It is sure to 
be further evidenced when legislatures 
i meet. It is now reported that an 
“ement among the lawmakers of this 
state is determined upon a special and 
‘ecrough Investigation of insurance in- 
“rests, whether by the Lockwood com- 
mittee or by some other special com- 
mittee of the New York legislature. 
an in ons Probabilities are that such 
" Investigation will be had. 


Demand an Investigation 


a Will be recalled that the insurance 
2, feeling that their interests had 





| E.A. TONNE WITHDRAWS 


SELLS TWO _ INTERSTATES 


| H. F. Storjohann Buys Liability and 
Automobile Goes to Central 
West Fire 


E. A. Tonne, who organized and 
| managed the Interstate Automobile In- 
surance Company and the Interstate 
Liability Insurance Company of Rock 
Rapids, Ia., has sold all of his interests 
to H. F. Storjohann, president, and 
H. T. Hampe, treasurer, of the Inter- 
state Liability. H. T. Hampe becomes 
secretary to fill the vacancy caused by 
the resignation of Tonne. The control 
of the Interstate Liability is now in the 
hands of Mr. Storjohann and Mr. 
Hampe, who will continue its opera- 
| tions. Mr. Tonne retains his holdings 
in the Farmers Automobile, which was 
| recently bought by the Interstate inter- 
ests. 

The Tonnes to Remain Together 

Mr. Tonne has no definite plans for 
the future excepting that he will con- 
tinue to be in touch with the agency 
plant with which he became so closely 
associated during his organization and 
building of the two Interstates. With 
him will be O. G. Tonne, who is re- 
signing as vice-president of the two 
Interstates. O. G. Tonne has been with 
the Interstates since their organization. 
Phil Egbert, for the last few years chief 
clerk of the Interstates, will probably 
also be connected with the future under- 
takings of the Tonnes. 


Central West Buys Auto 


_ Since July 1 E. A. Tonne and his 
family have been at lakes in northern 
Minnesota; at present they are at Green 
Lake, where they expect to stay until 
September. After this extended vaca- 
tion Mr. Tonne will make and announce 
his plans to continue in the insurance 
game. He will continue to office and 
reside in Rock Rapids, Ia. 

The Interstate Automobile has been 
taken over by the Central West Fire 
of Bloomington, Til. 


been very unfairly dealt with by Mr. 
Untermyer, determined to ask a special 
investigation of the practices of the fire 
insurance companies. In view of the 
persistent misrepresentation of the busi- 
ness that is going on, they will be more 
insistent in demanding it than ever, ap- 
preciating that only through such pro- 
ceeding can the legitimacy of their oper- 
ations be fully justified to the insuring 
public and to the law-makers. These 
latter in New York state, while disclaim- 
ing any hostility to fire companies, and 
holding to the belief that the fire insur- 
ance business is basically sound. yet 
assert that because of the “surrender” 
of the company managers to Mr. Unter- 
myer there must be something wrong 
with prevailing practices, and they want 
the whole subject looked into. 


Frequent Examinatien 


As a counter to this viewpoint manag- 
ing underwriters point out that with the 
possible exception of the railroads no 


: : | business in the land has been exami a 
quence in the minds of certain assured | sa 


and of the legislators who have not had | 
‘ into the subject | 
This attitude has been re- | 


so frequently as has fire insurance, 
which. next to banking. is more closely 
supervised than any other line of busi- 
ness activity. Every state and territory 
of the Union has an insurance depart- 
ment, to which reports are made in de- 
tail by the companies at least once each 
year. In addition the companies are 
subject to special examinations from 
time to time. Their records are always 
open to anyone authorized to delve into 
them. 

Legislators of the Empire State have 
been told very pointedly that if dis- 
criminatory laws were passed against 
the home institutions, the latter would 
very seriously consider the surrender of 
their home state charters and the trans- 
fer of their domiciles to less hostile com- 
monwealths. Underwriters have been 
patient to a very exceptional degree, but 
there is a limit to their endurance. If 
that point be passed their threat to quit 
New York will not prove an idle one. 





TWO MARINE PROBLEMS 
ARE NOW SEEKING SOLUTION 


Underwriters Want Satisfactory Rul- 
ing on Oil Question and Also on 
Brokers’ Responsibility 


NEW YORK, Aug. 2.—The oil 
problem, confronting marine  under- 
writers more noticeably as time goes 
on, is one of the questions now be- 
ing considered. The danger of fire 
arising out of the pumping of oil 
refuse into docks and harbors becomes 
enhanced with the increasing number 
of ships using liquid fuel. The im- 





portance of finding means of improv- | 


ing on the present state of affairs lies 
in the certainty that in the course of 


| 


a comparatively few years the merchant | 


fleet of the world will be driven by oil. 


It is recognized by all the interests | 


concerned that only ballast must be 
discharged while a vessel is in harbor. 
At present vessels in order to avoid 


contravening the existing port regula- | 


tions by discharging such ballast inside 
territorial limits are frequently reach- 
ing port overloaded to the extent of 
their oil ballast. This is dangerous. If, 
on the other hand, vessels have to pro- 
ceed to sea for this purpose before 
loading, the danger involved in return- 





MUTUALS SEEKING TO 
REMOVE PREMIUM TAX 


Herman L. Ekern, of Chicago, 


Appears Before House Ways 
and Means Committee 


REPRESENTS 600 MUTUALS 


Says Cost of Collecting Tax Is Bur- 
densome and Turns Away Some 
Policyholders 


WASHINGTON, D. C., Aug. 2—A 
request for the repeal of the tax on in- 
surance premiums made to the 
House Ways and Means Committee by 
Herman L. Ekern, Chicago, IIL, 
on behalf of the mutual insurance com- 
panies. The held hearings 
all last week on the revision of the rev- 
enue laws, and a large number of wit- 
to various 


was 
of 


committee 


nesses appeared make re- 


| quests and recommendations. 


ing to the docks entirely empty is too | 


great for owners to contemplate for 
a moment. Moreover, the necessity for 
discharging oily ballast frequently arises 
under conditions where there is no 


option but for the vessel to discharge | 


where she lies. 
Seek Brokers’ Responsibility 


Some-change is also being sought on 
the brokerage question. Progress aim- 


| National 


ing to obtain legislation by which ma- | 


rine brokers may be held responsible | 


for premiums to underwriters has been 
too slow to suit the latter. The pres- 
ent laws do not cover this point, and in 
many cases recently underwriters have 
been embarrassed through the inability 
of the brokers to collect their premiums 
from the assured. It is true that the 
assured is directly responsible to the 
underwriter for his premiums, but in 
practice it works out that, if the broker 
is unable to collect the amount due, the 
underwriter is even less likely to be 
successful. 

Large brokerage firms would resist 
any attempt to place them on the same 
footing as Enelish brokers and make 
them responsible for the premiums on 
business effected through them. To 
overcome the possibility of this re- 
sistance proving successful, it is pro- 
posed to legislate on the lines of a bond 
being given, by order of the superin- 
tendent of insurance, 


as security for 
the money received by the brokers. 
This still leaves the underwriters out 


of pocket in the event of the assured 
not paying his premium but it protects 
them against being defrauded by the 
brokers, who, having received money, 
use it for purposes other than that for 
which it is paid. 


Irresponsible Firms Met 


That such a thing as misuse of 
premiums on the part of a broker is 
possible is almost incredible to those 
who have only dealt with Lloyds, 
brokers. In America new firms of a 
wholly irresponsible nature are able to 
obtain the handling of quite a lot of 
business. It is with such firms that 
the princinal trouble has occurred in 
the past. There is, however, a very gen- 
eral complaint against certain big 
brokers because they are often very 
dilatory in the payment of premiums. 
Many of them are said to retain their 
clients’ money against claims which are 
due from underwriters, a custom that 
can onlv be rendered tolerable by regu- 
lar settlements on the “balance of ac- 
count” basis. 

It is a significant fact that there 
should be anv need for a change of 
any sort in the matter of settling ac- 





Mr. Ekern told the committee that he 
appeared as the representative of the 
Federation of Mutual Fire Insurance 
Companies, numbering 75 of the 
larger companies such as the Millers 
National, Grain Dealers, Hardware 
Dealers, and the National Association 
of Mutual Casualty Companies, Na- 
tional Association of Automotive Mu- 
tual Insurance Companies, and_ the 
Association of Mutual Com- 
panies, which includes about 614 com- 
panies throughout the nited States. 


Cost Companies More to Collect 


He told the Congressmen that the 
report of the Commissioner of Internal 
Revenue shows that it costs about 50 
cents per $100 to collect internal reve- 
nue taxes, but this small figure 1s 
brought about by the low cost of col- 
lecting the income and excess profits 
taxes. “As to this insurance tax, he 
said. “all there is to it is that the Gov- 
ernment makes the insurance compan- 
ies tax collectors because, of course, 
evervbody understands that all insur- 
ance is mutual and that the cost of pay- 
ing the losses and the expense of con- 
ducting the business is taken from what 
the policyholders put into the pot an 
distributed that way. very much like 
the business of a bank. The companies 
throughout the country, as a whole, the 
stock companies doing a great mass of 
the business and the other companies, 
have an average expense of about 40 
cents for each dollar collected from the 
policyholders. That is true in the case 
of the fire, casualty, and marine com- 
panies, but it is not true in the case of 
life companies. because there the ratio 
is different. That means that in collect- 
ing the $13,000,000 the Government gets 
out of the fire, marine and casualty 
companies the policyholder is compelled 
to pay considerably over $20,000,000, 
because in collecting a dollar which 
produces 60 cents for the Government, 
thev are collecting $1.67 from the pol- 
icyholders and about $1 goes into the 
treasury. In other words, $67 is the 
expense for putting $100 into the Fed- 

(CONTINUED ON PAGE 32) 








, ooo 

counts in America. In London, it 1s 
recognized that a large part of an 
underwriter’s income may be the re- 


sult of his having a big balance of 
premiums in hand earning interest, al- 
though eventually the bulk of _the 
monev may be paid away in claims. 
To deprive the underwriter of this 
means of earning money is obviously 
unfair on the part of the broker, who 
already has an adequate remuneration 
through his brokerage. The necessity 
for reform is obvious. and the marine 
market should set its house in order in 
this respect. 
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Company 
Promptness 


Local agents value promptness in 
Company service. Delays in corre- 
spondence are irritating. Needless 
procrastination means embarrass- 
ment and frequently loss of business. 
It is the aim of the Alliance Insurance 
Company to expedite its business 
rapidly yet accurately. 


Fire, Marine, Automobile, Tornado 
Riot and Civil Commotion, Explosion, 
Use and Occupancy, Rent, Sprinkler 
Leakage and Other Kindred Lines. 


THE 


ALLIANCE INSURANCE COMPANY 


of Philadelphia, Pa. 
$1,000,000.00 Pol 





Western Department 
209 W. Jackson Blvd. Chicago, Ill. 




















INSURANCE IN TWO COMPANIES UNDER ONE POLICY 


ESTABLISHED 1894 


Security Service 





PHILADELPHIA UNDERWRITERS’ DEPARTMENT 


INSURANCE COMPANY OF NORTH AMERICA 
CASH CAPITAL $5,000,000 


THE FIRE ASSOCIATION OF PHILADELPHIA 
CASH CAPITAL, $1,000,000 


KANSAS FIGURES ON VARIOUS CLASSES 


Insurance Department Shows Premiums and Losses on a Number 
of Property Groups 








TOPEKA, KANS., Aug. 2.—Fire 
insurance companies doing business in 
Kansas had an average loss ratio of 
34.3 percent on all the business written 
in the state during 1920. Superintend- 
ent Travis has just completed the com- 
pilation of the underwriting experience 
by classes of the insurance companies 
admitted to do business in Kansas. It 
shows they wrote a total of $1,316,075,- 
314 in business, by far the highest 
amount ever written in the state. The 
total premium receipts were $14,772,- 
685 and the total losses amounted to 
$5,080,081. 


Loss Ratios by Class 
The following shows the loss ratios 
on the different classifications and by 


different classes of companies on the 
business for the year: 
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Oil Business Hard Hit 


It is shown that some of the special 
risks which are not classified as real 
fire business were particularly fortunate 
in losses and some of the business lines 
offered by the companies were not writ- 
ten in Kansas City during the last year. 

The largest loss on a strictly fire line 
was on a tobacco warehouse where the 
loss ratio was 381.8 percent. The oil 
business was rather hard hit with a loss 
ratio of 71.9 and the miscellaneous 
manufacturing lines was next to it 
with a loss ratio of 66.6. But in many 
other lines the companies had an un- 
usually favorable experience in Kansas 
last year. 

The following shows, in detail, the 
business of the companies in Kansas 
during 1920: 





Protected 
Loss 
Class Prems. Losses Ratio 
Dwellings 
Brick, Stone... 57,028 27,765 48.6 
yg a 1,301,788 442,373 33.9 
Mercantile Buildings 
Fireproof ..... 19,536 2,534 12.9 
PSTNONG 6 oars scien 648,509 142,644 22.0 
PRORGRG . o'5 bk keds 183,928 57,376 31.2 
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oc). ees 17,532 3,478 193 
Unprotected 
Dwellings 
Brick, Stone... 3,993 3,756 949 
MPOIND | 0 <si0,<:0c4's 67,161 93,381 344 
Mercantile Buildings 
Fireproof ..... 56é 0 n 
PE MOUE os’ aren cee es 62,423 18,701 994 
Frame ....s.++ 125,777 57,134 454 
Mercantile Contents 
Fireproof ..... § 0 ) 
OG. kde danas 110,744 37,655 34) 
Frame ........ 39,546 114,794 475 
Public Building, Churches 4 
Fireproof ..... 0 0 ) 
Brick ......... = 461 62 44 
Frame .......-; 326 7,507 563 
Other Public Builaines 
Fireproof ..... 394 0 0 
WEOIGEE <a. <.d-916:0ete 47,833 34,884 729 
Frame ......-- 45,640 11,598 954 


See Value of Rain Policy 

CLEVELAND, O., Aug. 2—The mayors 
commission, under which the 125th ap. 
niversary of Cleveland took place, jg 
rejoicing in the prospects of escaping a 
deficit in expenses through a rain ip. 
surance policy. 

The insurance, $47,000, was taken in 
the Hartford Fire. It called for the dif. 
ference between the net receipts from 
all attractions of the celebration andthe 
face of the policy in the event of the 
fall of two-tenths of an inch of rain on 
any day of the nine, during which the 
celebration continued, between the hours 
of 1:30 and 7:30 p. m. 

It is estimated that the receipts will 
be about $15,000 and the managers are 
anticipating the difference between this 
and the face of the policy, $47,000, which 
would give them $32,000. Private sub- 
scriptions yielded about $20,000. The 
expenses of the affair will be arouni 
$70,000. This would mean that they will 
come out about even. 

Very little rain fell Friday, until 7:04 
p. m., but from that time to 7:30 twenty- 
six one-hundredths of an inch fell, ae- 
cording to the weather bureau. The 
rain continued to 7:42, with a total fall 
of twenty-nine one-hundredths of an 
inch. 


Illinois Fire’s Statements 

The Jllinois Fire of Peoria, Il, has 
sent out its semi-annual statement. Its 
assets are $432,643; reinsurance reserve, 
$115,940; capital, $200,000; new surplus, 
$104,843. The Illinois department re 
cently examined the company finding it 
in sound financial condition and stating 
that it is well and conservatively man- 
aged. 
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Cotton Compresses, Warehouses 
Cotton Yards 
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Sprinklered Risks 
*Sprinkler Leakage 
Na ieig rs rch bg shel ener i oeis el civie'e 4 6 wens oes « 
Pn RMR soe Miss at ile ar6i'6, 5 2h biaiel a ohes sie a alias 6 
Miscellaneous Risks 
*Use and Occupancy 
*Rents, Leaseholds, 
*Automobile 
*Riots and Civil Commotion 
*Registered Mail 
*Thresher Risks 
*Marine 
*War and Explosion 
*Tourist Floater 





‘ LAST YEAR’S BUSINESS 


Loss 

Premiums Losses Ratio 

80,579 24.7 

0 ) 

138 31.8 

ee eed 0 0 
Jem Ee 0 0 
Eocene 714,103 435 
acu EE ae 43,850 15.5 
ee eee 2,672 214 
Re ne eee 16,631 15.5 
a vctatacreaay'erah 12,491 20.2 
17,974 66.8 

rae Veen 202,578 719 
saad psdath ares 499 99.9 
tee ore eel eke 104,558 294 
Se Waee tae eee 4,660 58.3 
2,111 381.8 

ee Betas cee i : 
eters 6 : 
Saree 9,412 184 
Bieta ere cree 401,549 
Spire ee 31,944 36. 
854 15.1 


35 33.5 
Ek lata 479.635 a 
i ae 2 ; 
sh en Se 0 : 
eel ee 44,477 a 

0 
ES a a 0 4 
sii sa gale 24,578 12 
Rea ei 6 1,500 56 
Aish svete 82 0 1 
Ee Serene een 0 0 


e 
*Note: Risks marked by * are such risks that are not properly classified a8 fir 
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ified as fire 


An “Ad” 
You Can 


USE 


This is one of a 
series of “*Adver- 
tisements You 
Can Use.” Cut 
out the above 
“tad” and mail it 
to some “pros- 
pect”? or to some 
assured whose 
lines you are try- 
ing to increase. 
We will be glad, 
also, to furnish 
reprints. 








aaa 





“Unloaded guns” and “‘fireproof’’ 
buildings—when the truth about 
them comes at last, how often is 
written across the account —“ Too 
Late.”’ 


You property owners, complacent 
in the thought that your buildings 
are fireproof, will do well to profit by 
the example of that manufacturer, 
the wreck of whose “‘fireproof’’ build- 
ing is shown above. He was skeptical. 
So should you be. He knew his rate 
would be low enough to make it 





subject. 


“FIREPROOF” 


worth while to protect to the last 
penny. So will yours. He knew 
that he could not protect to full 
value without an authoritative, sci- 
entific appraisal showing what the 
full value was. Neither can you. 


When the fire did come, a Lloyd- 
Thomas appraisal enabled him to 
collect $85,736.54 —full value. 


A Lloyd-Thomas appraisal will place 
you in a position to protect your in- 
terests. Write for particulars. 





The [loyd-Ihomas Co. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


1128 Wilson Ave., CHICAGO 


Cincinnati, Cleveland, Detroit, Indianapolis, St. Louis, Milwaukee, Pittsburgh, Memphis, Buffalo, Toronto 


APPRAISERS \e) ENGINEERS 


Write for our 
book “What 
the Business 
Man Should 
Know About 
FireInsurance.”’ 
Itis a plain 
unprejudiced 
discussion of a 
very important 








The book ““What 
the Business Man 
Should Know 
About Fire Insur- 
ance’’ coming 
from a disinter- 
ested source, has 
astronginfluence 
in your favor. 
We will gladly 
send it to any of 
your assured 
owning special 
risks, horels, large 
stores, etc. 








HE man with the “fireproof” building will 
have little comeback to your arguments if you 
give him this “ad” to read. And be sure to have 


him send for our book “What the Business Man 
Should Know About Fire Insurance.” 


J Hhomae 





The men who conduct the Lloyd- 
Thomas Company are men well known 
in insurance circles for their understand- 


ing of the problems of the local agent 
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“THE regularity with which Tornadoes have swept the country 
since the first of the year is conclusive evidence that 
Tornado Insurance is not a seasonable coverage. 


Now is an unusually good tim: to sell Tornado protection. 
Farmers with their szason’s crops on their hands can ill afford 
to take a chance. 


Manufacturers, with months of depression behind them, are in 
no position to suffer loss. 


It is a fertile field for the agent who will display a Westchester 
Tornado poster in his window and energetically solicit his 
territory. 


Established S37 





—— 


of Nei Youk 


WESTERN DEPARTMENT : 
1010 FISHER BUILDING CHICAGO, ILLINOIS 














United States Automobile 
Insurance Company 


A STOCK COMPANY AUTHORIZED UNDER THE LAWS OF IOWA 
Des Moines, Iowa 
AUTOMOBILE CASUALTY INSURANCE 


Facilities For Full Coverage Planted With Our Agency 
A. G. OGLE, Secretary and General Manager 














American National Fire Insurance 


Company “orto * 


Capital $500,000 


fx n* JOHN W. ZUBER, President JOHN A. DODD, Secretary 





Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 














MUTUALS SCAN THE 
NEW YORK SITUATION 


Not Believed Participating Com- 
panies Will Cut Much Ice 
In Metropolis 





NEED LARGER CAPACITY 


Assured Seek Bigger Institutions 
Backed by Ample Resources and 
Substantial Ballast 


NEW YORK, Aug. 2.—Under a 


| pledge given the Lockwood housing 


committee by a special committee of 


|} company officials some weeks ago, 


| which action was approved later by the 
| various associations concerned, mutual 


fire companies will be admitted to mem- 
bership in the different rating organiza- 
tions of New York state, upon the 
same plane oi equality as stock offices. 


| Thus far, although several mutuals have 


addressed the New York Insurance Ex- 
change on the subject, none have made 
formal application for entry. It is 
doubtiul whether any will. Under a 


| strict interpretation of the rule of the 
| exchange, it is debatable whether mu- 
| tual companies have not always been 
| free to join, but because of an interpre- 





tation given by a_ special committee 
some years ago, offices issuing assess- 
able policies were to be barred from 
the organization, a policy that has since 


| been followed. 


Western Mutuals May Enter 


There is talk of an aggregation of 
ten mutuals from the west coming into 
the city in the near future, though 
whether entry into the exchange and 
the other governing bodies of the state 
will be sought has not yet been deter- 
mined. A special representative of the 
combination is now in this city study- 
ing the situation and a definite plan of 
action will follow the receipt of his re- 
port. This aggregation, like the senior 
mutuals of New England, will not seek 
general business, but instead will 
through its own special representatives 
solicit lines upon large protected prop- 
erties, defining its own standards and 
naming its own rates. Membership in 
the exchange would be of little service 
to concerns of this character. 

Charge Same Initial Rate 


Again, the understanding is that mu- 


| tuals joining the exchange will charge 
| the same initial rate as the stock com- 








panies impose, and that there will be no 
anticipated dividends. After the ex- 
piration of the policy term the mutuals 
are to be free to grant whatever divi- 
dends they care to. Several mutuals 
have been in the local association tor 
many years. These confine their activ- 
ities to the acceptance of reinsurance 
from stock offices ,and do practically no 
direct business. Mutuals are free to 
purchase the cabinet service of the ex- 
change, just as are brokers and several 
have already done so. 

Stock men are not in the least con- 
cerned over mutual competition in the 
metropolitan zone, pointing out that 
values are more congested here than in 
any other center in the United States, 
and that mutuals have no idea of accept- 
ing liability under conditions so hazard- 
ous. To prove at all attractive to the 
assured, lines in the congested areas 
must be for large amounts, for the issu- 
ance of which companies must be 
backed by heavy capital, reserve and 


| net surplus accumulations. 


Want the Larger Companies 


As an evidence of this disposition 
upon the part of property owners, it 15 
asserted that at least 80 percent of the 

(CONTINUED ON PAGE 32) 
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On the Plow 




















/ 
} 
| Insurance needs its bravest 
defenders. It frequently 1s 
misunderstood. At times it is 
maligned by designing dema- 
gogues. 
) 
Local agents can clear the 
atmosphere by preaching the 
: gospel of true protection. 
yf 
It Be on your guard. Do not let 
: insurance assassins get the 
d upper hold. 
in 
ce f 
Keep your hands on the plow 
U- and cut a straight furrow. 
a 
m- 
ae There are many insurance compa~ 
‘ nies, but only one — 
als 
tor 
tiv- 
nce 
no 
to 
cx 
eral 
a EW. WEST, President 
that H.N, DICKINSON, Vice-President 
nin F.M. SMALLEY, Secretary 
ates, R, C. CARTER, Treasurer 
= J. A, MAVON, Assistant Secretary 
the BL, COWLES, Assistant Secretary 


H.W. KNIGHT, Assistant Secretary 





‘Keep Your Hands 





Fire, Marine, Auto- 
mobile, Riot and 
Civil Commotion, 
Tornado, Sprinkler 
Leakage, Registered 
Mail, Use and Occu- 
pancy, Rents, Rent- 
al Value, Leaseholds, 
Profits. 
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Peace Established in the West 


THE NATIONAL UNDERWRITER heartily 
congratulates the WeEsTERN Union and 
WESTERN INSURANCE BurREAU on the 
treaty of peace that was signed last 
week. This paper a week ago expressed 
the opinion that the leaders in the two 
crganizations could be relied upon to 
reach an amicable settlement of the dif- 
ficulties. We have abundant faith in 
the men guiding the destinies of these 
two great and useful organizations to 
shape their course right. They have 
been working in harmony for nine or 
ten years. The joint conference agree- 
ment is a piece of constructive work. 
It rubbed down the competitive asper- 
ities that were found all through the 
western field. It has succeeded in re- 
ducing waste. It has brought about 
cooperation. Unity has been the key- 
note through the west. Much has been 
accomplished in the way of uniformity. 
Progress has been made in underwriting 
practices. ia 

In the large organizations there are 
some men who are always endeavoring 
to circumvent the rules in order to gain 
a selfish advantage. This has been the 
case in both the Western Union and 
WESTERN INSURANCE BurEAv. Violations 
of rules cannot be placed at the door of 
one organization alone. There has 
been an evasion on both sides. Not- 
withstanding this, the cooperation 
agreement has been a success. Per- 
haps the joint agreement needs re- 
vamping. Years have brought experi- 
ence that should be valuable. The 


Losses from Lightning 


WE do not realize the extent of light- 
ning losses until in some graphic form 
the figures are placed before us. The 
NATIONAL Boarp in treating of lightning 
calls attention to the fact that for the 
five years ending Dec. 31, 1919, light- 
ning losses amounted to $39,828,489. 
One of the interesting facts brought out 
in the statistics is that practically all 
of this loss came from unrodded build- 
ings. Among all occupancies lightning 
stood sixth on the list of major fire 
causes. On farms alone it was re- 
sponsible for more destruction than any 
other hazard. The annual loss from 
lightning amounts to $10,000,000. 

This, therefore, is a cause of loss that 
deserves careful study. The fact that 
rodded buildings escape loss where the 
rods are properly grounded and _ in- 


present machinery may be worn and 
antiquated and need replacing. There 
should be a simplification of procedure. 

The bone of contention is largely con- 
fined to the mixed agency. There has 
been too much laxity in allowing sales 
and mergers that were stimulated arti- 
ficially. The Western Union and 
WESTERN INSURANCE BuREAU can by no 
means prohibit the selling or merging 
of agencies. That is beyond their legal 
prerogative. However, they can reduce 
the mixing activities, so to speak. Per- 
haps 70 percent of the mergers and 
sales whereby mixed agencies are cre- 
ated are due to field men maneuvering 
here and there to gain advantage. The 
number of mixed agencies should be re- 
duced in every way possible. 

The strength of the cooperative agree- 
ment has been put to a severe test. It 
received a mighty jolt. Its strength, 
however, is proved by the fact that it 
has survived. It will no doubt be 
made stronger than ever. 

Now is no time for a divided house. 
Stock insurance companies should 
stand firm. The competitive influences 
in the field are strong enough as they 
are without pitting two organizations 
against each other in internecine war- 
fare. 

A splendid piece of work was done 
by the men who brought about the 
treaty of Chicago whereby all combat- 
ants can now cease mobilization and 
return to the ordinary pursuits. 

We can now breathe more easily. 


stalled proves the desirability of light- 
ning rods as a protection. Illinois 
stands first in the amount of lightning 
loss for the five-year period referred 
to. During that time its recorded losses 
amounted to nearly $4,000,000. Okla- 
homa came next with $3,656,847. Ohio, 
New York, Iowa, Pennsylvania, Texas, 
New Jersey, Nebraska, Missouri, Mas- 
sachusetts, Kansas and Indiana are other 
high loss ratio states from a lightning 
standpoint. ; 

The Nationa Boarp in its conclusion 
states that it is evident from statistics 
given and from investigation of experts 
that considerable protection against 
lightning can be provided. Rods should 
be installed on all buildings situated in 
outlying sections. It should be remem- 


Boarp, that as with all other protective 
devices, proper material, correctly in- 
stalled, is essential to efficient opera- 


tion. Any system of rodding must be 


inspected and kept in good state of 
preservation if it is to perform its desig. 
nated function. When the work js 
done right the property is safe. 




















Very favorable comment is heard in 
managerial circles in the east over the 
appointment of John F. Rice as man- 
ager of the Philadelphia branch of the 
General Adjustment Company. As a} 
former special agent Mr. Rice has many 
friends among the field men both of the 
east and the west. He is familiar with 
policy forms and their application to 
varying business enterprises and condi- 
tions. Moreover, he is the soul of in- 
tegrity. It was an appreciation of this 
latter quality in Mr. Rice perhaps more 
than his marked ability ‘as an adjuster 


appointment as head of the important 
Philadelphia office. Years ago John 
Rice was a clerk in the old Chicago 
agency of E. M. Teall & Co., later be- 
coming special agent for the Fire In- 
surance Association of London. In 1891 
he became assistant United States man- 
ager for the Prussian National, resign- 
ing the connection twelve years later to 


and general organizer, that induced his | 


become associate general agent of the | 


PERSONAL SIDE OF THE BUSINESS 


served as vice-president of the National 
Fire Protection Association. 

-Roger Swire, state agent of the Great 
American in lowa, is the poet laureate 
of the Iowa field. He wrote a poem 
dedicated to the Blue Goose that was 
read at the recent outing of the Iowa 
Blue Goose at Lake Okoboji. Mr. 
| Swire is one of the true blue men of 
| the field and in expressing the senti- 
ments of his heart in verse he ap- 
| pealed to a number of the members of 
| the order. His poem is as follows: 
The Blue Goose sails the cool lake’s bed, 
With neck arched high and feathers 


| spread. 
| She leads and we follow, where ere it 
| may be, 
For her course is straight and her chart 
is free. 


The Blue Goose a beautiful creature js 
she, 

Mark her graceful curves, color, dignity. 

She leads and we follow, with jealous 


1908 | care, 


Concordia for New England. In fe ‘ ; 
| For our goose of blue is a jewel rare. 


he decided to abandon underwriting for 
adjusting and was given the manage- 


v The Blue Goose leads to the holes w 
ment of the Baltimore office of the Gen- = 


filled, 


eral Adjustment Company.  Subse- | With gamest fish for the boatman skilled, 
quently he was promoted to the Buffalo | She leads us home in the boats that 
and then to the Boston branch. | _ bring, : 
etn | The largest fish and the weightiest 
Theodore F. Spear, a former assistant string. 


secretary of the Phoenix of Hartford, 
died last week at Asbury Park, N. J. 

Mr. Spear retired from active work 
in 1918, with nearly fifty-five years of 
service in the Phoenix. He started 
work for the Phoenix with the late H. 
M. Magill at Cincinnati and was 


The Blue Goose sits at the table head, 

And no one grudges her choice of spread, 

She scatters the food with liberal hand, 

And the ganders are stuffed to beat the 
band. 


The Blue Goose sanctions the sports and 


ax - : games, 
copyist and messenger for four years Prepared by her evéer for ganteeal 
when he was promoted to bookkeeper. Penni 
In 1875 he was advanced to assistant | gsne grants the awards with justice and 
manager of the western department. pride, 


In 1901 he became a member of the 
firm of Lovejoy & Spear, managers for 
the Phoenix of the western department. 
He remained there until the segrega- 
tion of territory by the Phoenix, when 
both he and Mr. Lovejoy came to the 
home office, the former as vice-presi- 
dent and the latter as assistant secre- 
tary. He retired in March, 1918, to 
live with his daughter in Atlanta. 


And no dam gander is dissatisfied. 


So join in the sports, fill up to the neck, 

The water is fine and the weather, by 
heck, 

Is made to her order for our benefit; 

Can you beat it, old gander, wherever 
you flit. 


So here’s to our goose and long may she 
live, 

The best that is in us for her we will 
give. 

We'll foregather with her another year, 

And drink to her health in the best we 
have here. 


Colonel Robert C. Irwin, chief clerk 
of the Georgia Insurance Department, 
died at his home near Atlanta, on Fri- 
day, July 29. Mr. Irwin was 79 years 
old. He was appointed chief clerk in 
1886, a year or two before the insurance 
department was established, but at that 
time the companies reported directly to 
the comptroller’s department. The rec- 
ord of the Georgia department, which 
has had only one insurance commis- 
sioner during the forty years since it 
was established, and, until the death of 
Mr. Irwin, the same chief clerk for a 
similar period, is perhaps, unequalled 
in the annals of state supervision of in- 
surance. 


Then ganders all let us be strong and 
be true, 

With courage high and feathers blue. 

Our lady goose is our guiding star, 

For totin’ fair and gettin’ thar. 


Thrasher Hall of Detroit, manager 0 
the Michigan department of the Under- 
writers Adjusting Company, has_ fe 
signed to take effect Oct. 9. Mr. Hall 
has not decided as yet on his future 
course. He prefers to remain in De- 
troit, but will go elsewhere if necessary. 
Mr. Hall is recognized as an adjusting 
authority and is the author of a number 
of books on losses and other insurance 
topics. ; 

General Manager Harvey W. Russ 
of the head office in Chicago is now 
Detroit and will be in charge of the 
office there pending the appointment 0! 
a successor to Mr. Hall. 


The members of the Western Sprink- 
ler Leakage Conference, 0 which 
Harry Von der Leith of Chicago, super 
intendent of the improved risk af 
brokerage department of the Phoenix 


of London, is chairman of the exec 
Leith 


James McFadden, special agent in 
the middle department territory for the 
Atlas and Atlas Underwriters, was mar- 
ried to Miss Helen Henderson on 
Wednesday, July 27, at Brooklyn, N. Y. 


William C. Robinson of Chicago, 
vice-president and chief engineer of the 
Underwriters’ Laboratories, died Sun- 
day at St. Luke’s Hospital, following an 
operation for appendicitis. Mr. Robin- 
son was associated with President W. 
H. Merrill of the Underwriters’ 
Laboratories in the organization of the 
institution. He spent almost his entire 
business life with the laboratories. He 


specialized on fire protection and took | tive committee, gave Mr. Von der : 
charge of the department of automatic |a Tiffany bronz gold-plated desk . 
sprinklers and hydraulic engineering. | last week. He will leave about Sept. : 
Mr. Robinson was 53 years of age. He | for New York, where he becomes gen 
leaves a widow and two sons. He was | eral agent of the eastern department © 





bered, however, says the NATIONAL 





a graduate of Cornell University and | the company. 
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Everywhere—the cry is heard 


We're Bound to Go to 
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and 


Mail Pack 


will be given You, 
oF course. 
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Any Help You want 

in obtaining a Grip on the 

hewest covers—Water Damage, 
age, Travel, Trip Transit, 
and Transportation Floaters 











and 
When You get there 
You'll find a Hearty Welcome 


at Your Mercantile Headquarters 
in the Hotel Ambassador. 


Tue Mercantite Insurance Company of America 
CECIL F. SHALLCROSS, President 


— Vice Presipents — 
E. T. CAIRNS C. R. PERKINS W. S. ALLEY C. E. CASE 


R. P. BARBOUR, Secretary 


76 William Street, NEW YORK 


G. H. BATCHELDER 





11 











Pewurevery’) 


‘wewwreeweevey ey 


TYERTUTECUUCURERVURTETICNT ES TTI 


SECT TT VeT TTT TUS UV URL UCUUUEUST ITIP OUP TY er revi Ty y 





LATIN TTT TTT CT Tee eye ee Pe eee P PC PU UU UUUUC UU CUE CECT SECU CE ee eee eT er Tee TT eT eT TTC TT er Tee E CTP UCT TC CE UT TET 





PNEVUU TY WeEVIWLEUECU VED (UUUVEVEVUN © BP PTWVETTUVEVIITIVI DUVUUUWIVVELEVCTUUUECUUVEMUEETEVUM MUMIIETET VERE UUM UNE UE WU VON SU CUUTUVENUTENUNUNTOVE OVE NETS PaTTET TT 








THE NATIONAL UNDERWRITER 





August 4, 1994 

















ESTABLISHED 1862 








UNITED STATES BRANCH 
110 WILLIAM STREET, NEW YORK, N. Y. 


HORATIO N, KELSEY, Manacer 
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Good Measure 


Agents find a heaping measure of good will in 
the agency organization of the London & 
Scottish which has been built with close re- 
gard to the three big C’s in underwriting : 


CONTACT that is personal and friendly. 
CO-OPERATION that is vigorous, pro- 


gressive and result producing. 


CONFIDENCE that is the spontaneous 


acknowledgement of the company’s 
prompt fulfillment of promises. 


The extent to which London & Scottish char- 
acter typifies these dominating qualities of 
good insurance companies is attested by the 
ever growing list of satisfied agents. 


London & Scottish Assurance 
Corporation, Ltd. 
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AUTOMOBILE RISKS 
ARE BIG PROBLEMS 


Moral Hazard Is Dominant in the 





Business at This 
Time 


INSPECTION NOW NEEDED 


Valuable Information Is Gleaned Where 
an Investigation Is Made of 
Owner and Machine 


NEW YORK, Aug. 3.—In spite of 
increased rates, restricted policy cov- 
erages and the withdrawal of certain 
companies from sections of the field, 
automobile losses continue excessive. 
Conditions in the line generally are so 
unsatisfactory that unless improvement 
be had, and that right speedily, several 
offices are talking of abandoning the 
business altogether and of directing 
their energies to the prosecution of de- 
partments of underwriting that hold out 
at least a semblance of profit. 

Primary blame for the present regret- 
table situation continues to be placed 
upon the moral hazard created through 
the market reduction in the price of 
automobiles first announced about 12 
months ago, and the strong probability 
that the manufacturers will still further 
reduce the cost of their cars in order to 
induce sales. 


Moral Hazard Is 


This drop in the price of new ma- 
chines creates in the minds of the 
morally weak a desire to get rid of the 
cars they had bought at high figures 
and to replace them with new ones 
purchased for less than the amount of 
insurance already carried. Whether 
through deliberate intent or through ex- 
treme carelessness, the fact remains 
that there has been a very substantial 
increase in the number of cars that 
have been either destroyed by fire or 
stolen during the past year. The in- 
surance companies are “paying the 
piper.” 

Owners Participate in Guilt 


While the theory was long held that 
all car thefts were without the knowl- 
edge of their owners, the conviction is 
growing that such is not the case, evi- 
dence in certain cases clearly attest- 
ing connivance between the car owner 
and the party making away with it. 
There is lessening sympathy, too, for the 
purchasers of stolen cars, the belief be- 
ing that in but too many instances par- 
ties buy cars at such ridiculously low 
figures that they must believe they were 
stolen. They argue that through re- 
pairing and the making of other changes 
the car will not be recognized by its 
rightful owner. They are willing to 
take a long chance in the matter. 

It has been offered that a long for- 
ward step would be taken if the com- 
panies, instead of accepting as unquali- 
fied true statements made by applicants 
for insurance, would have an inspection 
of cars made before issuing policies, 
just as they do in the case of straight 
fire insurance risks. Under present 
practice it is wholly possible for an 
unscrupulous car owner to insure an 
antiquated machine as an_ up-to-date 
model. In the event of loss he could 
recover an amount double what the 
company would have had to pay had it 
really known the type of car it was in- 
suring. Sales papers and other records 
could easily be forged. Instances 
where this has been done are by no 
means rare. In the event of suspected 
fraud the burden of proof rests with the 
insurance company. Should suit be en- 
tered the sympathy of the jury is al- 
wavs against the defendant corporation. 

Through the institution of an inspec- 
tion system a prominent company of 


Created 





MUCH ENTERTAINMENT — 
IS BEING ARRANGED 


Matt T. Mancha and His Los 
Angeles Cohorts Prepare for 
Convention 


PLANS FOR THE VISITORs 


Wonderful Scenic Beauty of Southern 
California Will Be Viewed by 
National Agency People 


New York, Aug. 1.—While execy- 
tives of the National Association of In. 
surence Agents are busy Preparing q 
well balanced intellectual program for 
the forthcoming gathering ofthe organ- 
ization at Los Angeles, and are succeed. 
ing admirably in their effort, the local 
men along the Pacific Coast, headed by 
the redoubtable Matt T. Mancha, presi- 
dent of the California association are 
no less active in planning for the enter. 
tainment of the visitors. Their pro- 
gram as thus far announced is enough 
to excite the most lethargic local agent, 
and to induce him to secure reservation 
at the convention headquarters without 
further loss of time. 

It is intended to have a get-together 
dinner at the Ambassador Hotel the 
banquet hall of which will very com- 
fortably accommodate 1200 persons, on 
the evening of Sept. 12th. During the 
progess of the dinner motion pictures 
of such prominent lights in the insur- 
ance world as President Cox and Secre- 
tary Bennett, of the National Associa- 
tion, Edson S. Lott, president of the 
United States Casualty and others, will 
be thrown upon the screen. Mr. Lott, 
appearingin his favorite role of buying 
a “mutual policy.” 


Automobile Rides 


After adjournmen tof the business 
session on the 13th delegates and other 
attendants at the gathering will be 
taken upon an automobile ride of 
several hours duration, passing through 
the fine scenic country about Los 
Angeles. The following day there will 
be another motor trip, the route this 
time being through Hollywood, the 
home of the motion picture industry, 
thence through the San Fernando Val- 
ley to the Tobajo Canon with its won- 
derful driveways, direct to. Inciville 
upon thne shore of the Pacific, where 
a barbecue will be given. The diners 
will be entertained as well by a wilf 
west show, with all the accompani- 
ment of Indians, cowboys and plains- 
girls. After motion pictures of the af: 
fair are taken, the agents will push on 
to the “Venice of the Pacific” where 
the balance of the evening will, be 
spent, returning to Los Angeles in time 

(CONTINUED ON PAGE 20) 


————— 


this city, not only checked up the qual- 
ity and type of cars offered it for in- 
surance, but actually ran across severa 
cases in which no car existed at all. The 
statements of the prospective assure 
were false in every respect. Another 
suggested means of reducing the. too 
heavy loss ratio is that in the writing 
of a policy the amount insured - 
under be decreased according to fixe 
percentages each month. Depreciation 
upon automobiles, where they are freely 
used, is heavy. It is human nature for 
a man at the end of the riding season t0 
grow careless regarding the hazard wi 
his machine once its value is far ert 
the cost of replacement. Use of re 
valued policy is held accountable [0 
many losses, but despite this feeling 2 
number of companies persist i! thert 
issuance. An agent in a nearby city 
cancelled a number of policies m = 
office recently because the company i 
risk would not write them under t 
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Solidity is one of the prime quali- 
ties of Ohio Farmers Insurance 
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Intimate Relations 


With the Public 


NSURANCE is very intimately 


related to the public. It touches life at a 
multitude of vital points. 


Insurance is a necessity in the 
economic, industrial, commercial and general 
business life of a community. 


It covers the home with its pro- 
tecting wings. 


People in general come in contact 
with insurance in numerous ways. 


It is not surprising that men look 
upon it as one of the necessities. Because 
of its intimate relationships it is subject now 
and then to criticism. 


In almost all cases the criticism 
is based on incomplete or faulty knowledge. 


It behooves us all, home office peo- 
ple and employes, field men and agents to 
know our business well to understand its 
functions, its history and its scope. 


We should be well informed so 
that we can impart correct knowledge and 
combat undeserved criticism. 


This we owe to ourselves, our 
business and our community. 


Cleveland National Fire 
Insurance Company 

















MANAGERS ARE BLAMED 


HENRY EVANS GIVES VIEWS 





Declares Company Men Are Responsi- 
ble for Present Condition in the 
Automobile Business 





NEW YORK, Aug. 3.—In the opin- 
ion of Henry Evans, managers are 
themselves largely to blame for the un- 
enviable condition of the automobile 
insurance business during the past few 
years in that they have not supplied a 
proper incentive to local agents to care- 
fully select their risks. He declares the 
agents are in far better position to de- 
termine their desirability than are head 
office underwriters. Mr. Evans in dis- 
cussing this important question said: 

“In a recent article the National Au- 
tomobile Chamber of Commerce makes 
the statement that ‘over-valuation and 
ignoring the character of the policy- 
holder are the two weakest points in 
the insurance methods today in the 
opinion of the automobile markets.’ 


Urges Contingent Commissions 


“A 12% percent flat commission with 
a 12% percent contingent would throw 
the agent’s influence through self-inter- 
est to the side of good underwriting in 
those cases where proper appreciation 
of the really grave situation may now 
be lacking. In the face of a serious de- 
cline in the volume of his commissions 
it is asking a good deal of human na- 
ture to expect agents to exercise fully 
that keen discrimination in accepting 
automobile lines which is absolutely es- 
sential to the profitable underwriting of 
the business under present conditions. 

“The fire business is and probably 
always will be the controlling factor 
with the majority of companies. As 
long as this is the case it will be found 
that companies will permit the automo- 


LIST IS STRENGTHENED 


ee 


VORYS IS MEMBER OF BOARD 





Columbus, Ohio, Attorney and Former 
Insurance Superintendent Becomes 
Ohio Farmers Director 





A. I. Vorys, of Columbus, Ohio, the 
well know insurance attorney, former 
superintendent of insurance of that 
state, has been elected a director of the 
Ohio Farmers, of LeRoy, Ohio, to fi! 
the vacancy created by the death of 
Geo. E. McConnell, who has been a di- 
rector of the company for a number of 
years past. 

Mr. Vorys has been in close touch 
with the affairs of the Ohio Farmers 
ever since he became superintendent of 
insurance in 1900. His selection, there- 
fore, is particularly gratifying to every 
one who is in any way connected with 
the company. The management of the 
company is also to be congratulated on 
securing the services of a man who is 
widely and favorably known in insur- 
ance circles. The Ohio Farmers has 
a particularly strong directorate. 








bile business to suffer for the benefit 
of fire business. Only through a reali- 
zation that good experience of his com- 
panies means money in his own pocket 
will the judgment of many agents as to 
what constitutes a really good automo- 
bile risk conservatively insured as to 
value be brought into play.” 

Considering the present perplexing 
situation in the auto insurance market 
and the comparative failure of remedies 
so far applied, it will be interesting to 
see how Mr. Evans’s idea is received 
by others equally interested in this im- 
portant branch of underwriting. The 
suggestion is surely worthy of serious 
thought. 








Eastern Union Meeting 


NEW YORK, Aug. 3.—The fall meet- 
ing of the Eastern Union is to be held 
at the Equinox House, Manchester, Vt., 
September 23, a day or two later than 
the Western Union gathering. The lat- 
ter body has asked the Eastern Union 
members to be its guests at dinner on 
the evening of the 22nd, 


Losses Are Heavier 


NEW YORK, Aug. 3.—Underwriters 
are worried over the continued heavy 
fire losses in the metropolitan district. 
Many of which bear evidence of moral 
hazard. The losses are almost 25 per 
cent higher in the first six months of 
this year than last, while premiums are 
off to an even greater degree. 


Want All Premiums Returned 


Commissioner Young of Nebraska has 
directed the Interstate Automobile of 
Rock Rapids, Iowa to return all pre- 
miums collected in the state since May 
10 when the company was forbidden to 
operate further in Nebraska. 


H.. W. Ellis Made Vice-President 


H. W. Ellis, who was recently ap- 
pointed assistant United States man- 
ager of the Phoenix Assurance, has 
been elected vice-president of the Im- 
perial Assurance to succeed Hart Dar- 
lington, who becomes United States man- 
ager of the Norwich Union. 


British Offices May Follow 
NEW YORK, Aug. 2—British fire 
offices are showing considerable inter- 


est in the operations of the Underwriters 
Laboratories and it is said they may 
follow its recommendations with respect 
to automatic sprinklers, other fire pro- 
tectors and fire extinguishing devices. 


H. J. Thomsen Advanced 


H. J. Thomsen has been appointed as- 
sistant general adjuster of the North 
British and affiliated companies suc- 
ceeding John G. Boniface, who recently 
was made general agent in the western 
department of the company. Mr, Thom- 
sen will be the right hand man to Wil- 
liam E. Barton, general adjuster. 


Seeks Union Membership 


H. P. Gardner, president of the Central 
West Fire of Bloomington, Ill, has ap- 
plied for membership in the Western 
Union. 


Miscellaneous Notes 


John F. Urell of the Mississippi Fire 
of Jackson has been in New York sev- 
eral days seeking reinsurance facilities 
for his company. 

Fire of an unknown origin destroyed 
the old home of the famous Priests of 
Palace in Kansas City, and damaged an 
adjoining appartment house July, 27, the 
loss being $150,000. The building de- 
stroyed had been a car barn, and then 
the home of the P. O. P., and at the 
time of the fire was occupied by the 
Pehl Body Company, a concern manu- 
facturing motor truck bodies. The stock 
of this company was valued at $115,000. 
Following the breaking out of the fire 
about 5:30, there were three distinct ex- 





plosions, 




















SEMI-ANNUAL STATEMENTS FILED 


(Filed With the Georgia Department) 


7—Six Months— 


Disb’mts 

Name . Assets Net Surplus Income Disb’mis 
Attasitic mintual (Gas o.. 6 6cacs sede ce $ 322,623 $ 203,442 $ 89,078 $ 74,859 
Great Southern... GA. ......066000006 66 20,710 25,707 9,708 15,188 
Peerawere Mat. WiSs <<. c ccc avevencs 1,130,192 500,381 686,676 551 361 
Eaammmer BEGiWAl, MASS. 2.26. ccce ccc’ 1,796,350 1,286,667 558,873 463,38° 
Morcatitie Mit FR) Ls..c.s.0 es0.cscens sols 508,180 250,976 241,665 250,133 
Minn. Implement Mut................ 1,249,928 479,210 735,282 665,88 
Penn Lumbermens Mut.............. 1,418,633 898,693 711,804 $10.0 
BRO. EAA WTE; DCRISRB oo: o-5iccs osc 8 6.0% % 1,908,640 1,148,665 854,069 766 - 
southern Batu, Ga. esse cic eac hemes 971,657 646,215 209,070 183,32 
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Insurance Is as Old as the Sun 


THE STERN TEST OF TIME 


In the insurance world, where a company must successfully 
weather ALL the storms of adversity in order to prove its right to 


be classed as a sound, enduring and dependable institution, age is 
a great factor. 


Years count for more than they do in ordinary business. No 


insurance organization can long endure whose finances and methods 
are not sound. 


With this thought in mind it is well to remember that THE 
SUN is more than 210 years old. 


SUN INSURANCE OFFICE 


of London 
Established 1710——The Oldest Fire Insurance Company in the World 



















Firmly planted, and growing lustily in the underwriting light of THE SUN is 


re Patriotic Assurance Co., 12 


Dublin, Ireland 
FOUNDED 1824 


United with the parent company in one great organization; one in ideals, solvency, 


methods and purposes and dispensing that peerless service that has made THE SUN 
the leader in good agencies wherever sound insurance is sold. 















UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC DEPARTMENT 


34 Pine Street, NEW YORK 716 West Monroe St, CHICAGO SAN FRANCISCO 
PRESTON T. KELSEY, U. S. Manager JOHN F. STAFFORD, Mgr. C. A. HENRY, General Agent. 
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All Labeled 


By the 
Underwriters’ Laboratories 


Pyrene Extinguisher 


One-quart capacity, with double-acting pump. 
Handles oil or grease fires—in fact, any fire in its 
early stages. Especially suitable for electrical fires. 
An ideal extinguisher for the home—small, light 
and easy to operate. 
And for the auto. The installation of Pyrene on 
a car reduces fire insurance 1§ per cent. 








Pyrene Liquid 
Should always be used in the Py- 
rene Extinguisher. Never use 
water or commercial carbon tetra- 
i > of either will 
cause corrosion and may ruin the 
extinguisher. 


Pyrene 
Extinguisher 








Pyrene 

Sold by insurance agents everywhere ate 
Guardene Extinguisher 

The 214-gallon soda-acid type. Recognized a 


standard protection for buildings where there is no 
danger of freezing. 


Guardene eeinne 


Containing the necessary amount of 
soda and acid, of the grade and strength 
required for use in the extinguisher. A 
handy package for the dealer. 

Sold by insurance agents everywhere 


Accurate 5-Gal. Pump Tank 


For outdoor danger spots and buildings with a dan- 
ger of freezing, ‘install the Accurate Five-Gallon 
Pump Tank. By the use of Accurate lreeze-Proof 
the Pump Tank is efficient at 40° below zero. Its 
double-acting pump throws a powerful, steady 
stream for forty feet. 

In heated buildings, j just fill the tank with plain 
water. It is an ideal substitute for fire pails. Ca- 
pacity § gallons. 





Guardene 


nos 2 Guardene 
Extinguisher 


Recharge 


Accurate Freeze-Proof 
Protects the pump tank from 
freezing. Packed in three sizes 
—1o lb., 15 Ib., and 20 lb.—for 
various temperatures. 

Sold by insurance agents everywhere 





Accurate 
Pump Tank 





Chemical Engines 


Made in various styles and sizes, for indoor and 
outdoor protection. Each engine equipped with 
hose and shut-off nozzle. Sold by insurance agents. 


APPLIANCES 


Accurate 
Freeze-Proof 


Speci ial discounts on all 

items to Fire Insurance 

Agents. Write Nearest 
Office. 





PYRENE MANUFACTURING 
COMPANY, Inc. 
17 EAST 49th ST., NEW YORK CITY 
ATLANTA CHICAGO 
24 Nassau Street 17 So. Jefferson Street 


KANSAS CITY SAN FRANCISCO 
1712 Grand Avenue 527 Mission Street 


Bas 


< ee 





Chemical fire engines of all types. 
Capacity 20 and 40 gallons. 


There is a Pyrene Product for every class of 


| Fire Protection and Industrial Safety ‘ 
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COST OF RECIPROCAL INSURANCE 


Some instances have come to light in 
recent weeks to show that the cost of 
reciprocal insurance runs up very high 
in spite of the claim that this form of 
indemnity is much less expensive than 
incorporated companies. There have 
been dozens of small reciprocals that 
have cropped up during the last few 
years, especially in the automobile field, 
that seeming to be the line of least re- 
sistance. In many cases a reciprocal 
will get the backing of some trade or- 
ganization and sufficient risks will be 
secured to enable it to start. The main 
claim of the reciprocal is that it can 
cut on the expense end. The recent in- 


vestigation of the Crescent Auto Pro- | 


tective Association of Mattoon, IIl., 
shows that the net losses were $12,231, 
while the attorney-in-fact collected 
$47,424 for his compensation, which 
did not include taxes, licenses, fees or 
adjustment expenses. The American 
Bankers Indemnity Alliance of Kansas 
City paid the attorney-in-fact $8,247, 
while its lasses amounted to $1,188. 


MARKET IS STILL UNCERTAIN 


Manager W. P. Forbush of the Un- 
derwriters Salvage Company of Chi- 





cago says that market conditions so far | 


as merchandise is concerned are still in 
an uncertain state. Mr. Forbush does not 
look for prices to advance to any extent. 
Many 
to their old goods that they purchased 
at high prices, hoping that there will 
be a more buoyant note in the market. 
The Underwriters Salvage Company has 
kept normally busy during the summer 
season. There are no sales on during 
the heated term, 


Many 
for the salvage company to take over 
their goods, after a loss, they preferring 
the actual cash to the goods. The Sal- 
vage company has done some most ex- 
cellent work during the year and is 
highly praised by the insurance com- 
panies for the results it has achieved. 
* ok Ok 
LOOKING FOR FIELD MATERIAL 


Vice-President E. G. Pieper of the 
Rhode Island, who is also manager of 
the Starkweather & Shepley companies, 
will be in Chicago the latter part of 
next week. Mr. Pieper is looking over 
the field talent preparatory to appoint- 
ing a state agent in Michigan and also 
appointing a special agent to travel out 
of Chicago. 

kk x 
MILLERS NATIONAL OUTING 

The annual picnic given by the Mill- 
ers National to its employees at Round 
Lake, Ill., on July 26, was a great suc- 
cess. The ball game was won by the 


| underwriting department by a score of 


7 to 3. Very valuable prizes which were 
donated by the company were won as 
follows: 

Men’s Swimming Race—ist, W. H. 
Schofield, Jr.; 2nd, J. H. Blair. Men’s 
100 Yard Dash—tst, G. P. Tresselt; 
2nd, J. Heimrath. Men’s Three-Legged 
Race—H. G. Anderson and Chet Wil- | 
liams. Men’s Peanut Race—Walter 
Green. Girls’ 50 Yard Dash, 


1st Race— 


merchants are still hanging on | 


but goods are being | ; 
conditioned for the September sales. | N 
merchants are perfectly willing | 





1st, Mrs. Morgan; 2nd, Miss Walsh, 
Girls’ 50 Yard Dash, 2nd Race—tst, 
Miss Williamson; ond, Miss Thomas, 
Girls’ Three-Legged Race—Mrs. Berg. 
strom; Miss Thomas. Girls’ Peanyt 
Race—Miss Forrer. 

The golf match was won by Chet 
Williams, playing nine holes in 38. Mr. 
Williams had to make the ninth hole 
in bogie to win, as the other four con. 
testants were close on his heels. F. § 
Danforth, 2nd, R. S. Danforth 3rd, Joe 
Merki 4th, A. Krueger. 5th. 


CHICAGO PREMIUM RETURNS 


The Chicago premium returns filed 
with the city collector for the year end- 
ing July 1 are: 





1921 1920 1919 
Abeille, F. ..$ 7,208 8,656 $ 4,379 
Allied, Pa. .. 1,843 oan 
Amer, Mut. .. 2,652 cata 
Assur. of Am_ 20,990 5,418 
Atlantic Mut. ye: 1.994 
Buffalo ...... 74,554 75,197 
Caledonian .. 84,552 79,002 
Caled. Amer.. 13,882 7.411 
Cent. Natl. 1,011 2,478 
Cleve. Natl. . 8,2 33,561 
Concordia 2 68,973 
Connecticut .. 4 116,113 
Det. F. & M.. 7 47,391 
Dixie reads ees ¢ 8,383 
Enterp. Mut.. q 5,178 
Heutt., KR. f...; 36 14,383 
Fid.-Phenix 328,957 268,784 
Fitchb, Mut... 3,524 5,844 
Gear. N: ¥..: 0243 2451 <8 
Hudson ...... 61,706 53,552 
Ind. Lbr. Mut. 5,634 4,414 
Iowa Und. .. 38,642 35,684 
Lon. Lloyd's 
(Shaw) .. 114,793 105,263 63,361 
| Lum. M., Mass. 5,923 5,660 4,206 
| Mfr. Mut. noah 4,091 5,450 7,334 
Mass, F. & M. 25,760 18,903 20,769 
| Mechan. Mut.. 2;977 3,942 6,078 
Mech. & Trad. 16,258 19,036 19,584 
| Mich. F. & M. 61,889 61,878 52,418 
Milw. Mech... 259,931 255,263 173,689 
National, Ct.. 221,533 243,383 170,986 
Newark ..... 84,970 89,150 49,731 
New Zealand 92,018 94,161 17,789 
Niagara ..... 177,755 142,259 79,984 
Niag.-Det. Un. 54,937 69,793 41,341 
| N. Car. Home 8,392 232 lw a wee 
| North River... 95,724 82,069 57,837 
N. W. F. & M. 26,952 30,450 26,207 
N. W. Mut... 10,424 10,011 8,727 
Norwich Un.. 95,724 98,629 104,182 
Ohio. Mil. M.. 36,382 26,581 8,173 
Ohio Mut, ... 486 379 2 
Paternelle ... 87,118 124,760 101,027 
Pawt. Mut. 4,393 1,222 2,29 
Peninstilar .... U4,961) .ccse.  seoam 
Penn, Mil. M. 6,223 5,629  cssatee 
Peoples Natl. 44,660 64,812 33,011 
Phenix, Paris 68,055 61,381 49,200 
Phoenix, Ct, . 172,591 205,861 164,720 
Prov. Wash.. 126,119 144,607 120,008 
Queen ....... 205,265 232,254 201,365 
Reliance -. 54,739 80,916 70,147 
Rhode Island. 52,099 63,519 55,414 
Rhode I. Mut. 5,169 6,887 9,696 
Richmond ... 9,493 5,216 16,368 
GPG. « Sas <s 510,309 507,548 439,118 
Security, Ct... 200,696 207,880 162,848 
Skandia ..... 87,118 124,760 101,018 
State Mut. 6,795 9,035 12,100 
VOR. cicecnss. Saeee 114,122 94,896 
Twin City .. 5,795 5,152 3,249 
N. A. Lloyds.. 4,762 11,743 7,160 
Union, Paris.. 40,376 37,796 39,789 
Unit. Firem’s. 17,798 39,497 16,426 
U. S. Fire.... 63,293 $1,313 <scan 
Va. F. & M.. 53,729 62,382 53,444 
Vulean, Cal... 14,299 6.932 .cosm 
Westchester . 200,164 246,465 202,932 
Wis. Und. 28,243 26,675 19,842 
* « * 





CHICAGO DIRECTORY IS OUT 


The Underwriters’ Hand-Book 0 
Chicago, which is the Chicago insut- 
ance directory, has come from the press 
of THe NATIONAL Unperwriter, The 
book is larger this year than usual. 
This is the eighth annual edition. It 
gives a complete index to insurance 





home office operation. 





= 
EXPERIENCED FIRE UNDERWRITER 


Wishes to make connection as managing underwriter of 
small or medium size fire company. 
position and is thoroughly familiar with all features of 
Is at present conducting success- 
ful local agency, but wishes return to company 
Can supply abundant evidence of ability. 
care The National Underwriter. 


Has held similar 


ranks. 
Address 38-A 
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Push Your Special Lines 


Fire, Automobile, Tornado, 
Explosion, Sprinkler Leak- 
age, Hail, Earthquake, 
Tourists’ Baggage, Use and 
Occupancy, Rents, Profits, 
Parcel Post, Commissions, 
Riot and Civil Commotion. 


Insurance is becoming more and 
more a salesmanship proposition. 
There are new kinds of indemnity 
that are not well known to the 
public. They are attractive andcan 
be sold if properly presented. 


The Liverpool ©& London ©& 
Globe writes the various so-called 
fireinsurance sidelines. They help 
to round up the business of an 
office. 


Accompanied with L.c@ L.c@G. 
service, these miscellaneous lines 
have astrong appeal. Our trained 
corps of field men is equipped to 
aid agents everywhere in the hand- 
ling of special line business. 


we [IWERPOOL’”™ [on ano. (J 
LvERPOOL”™ Jenpen “° (FLOBE; 





NEW YORK BRANCH 


Executive Office—Washington Park, Newark, N. J. 





INSURANCE COMPANY 





CHICAGO BRANCH SAN FRANCISCO BRANCH NEW ORLEANS BRANCH 
Insurance Exchange Bldg. 444 California St. 

















Cor. Carondelet and Common Sts. 





THE NATIONAL UNDERWRITER 









August 4, 199) 















































THE NEW 


0.C.L. 
Building 


is the logical place for Fire, 
Casualty, Automobile and 


other insurance companies. 


This new building, ideally 
located in the financial and in- 
surance district contains 
Quite 
a number of insurance firms 
are already located in this 
building or have moved some 
of their departments into same. 


superior office space. 


For particulars apply Room 1106, 


172 West Jackson Blod., 
or telephone Harrison 1055. 


Old Colony Life 


Insurance Co 


CHICAGO 



























FRANK L.ERION 
Gdjustmenjs 

JOHN J.THOMAS 

Depreciation 


CLIFFORD B.ROSS 
Valuations 











Loss 


Counsel 


A flea bite don’t hurt 
much, but a_ serious 
loss may ruim your 
business, unless it is 
well and promptly 
adjusted. 


Counsel with or Act for Clienjs 


ERION.THOMAS & ROSS 


G onsulting Adjusters 


166 WEST JACKSON BOULEVARD 





Jelephone Harrison , 1126 


CHICAGO, ILL. 











companies and insurance men in Cook 
county. The book gives the outside 
and suburban agents, brokers and other 
valuable information. It lists the fire, 
casualty and life agents. A feature of 
the book is the digest of the Illinois 
insurance laws by Attorney Guilford A. 
Deitch of the Indianapolis bar, the well 
known authority on insurance. 
* * & 


Standard American Licensed 
The Standard American Fire of Chi- 
cago, which was organized by the 
Wolfie-Steffin Company, has been li- 
censed by the Illinois department and it 
is now writing business. It has applied 
for admission to the Western Union. 
Charles H. Turner, one of the vice-presi- 
dents, is the managing underwriter. For 
the time being it will write Chicago 
local business through its home office. 
The Standard American will be a board 
company in every respect. 
* * 

INSURANCE BASEBALL GAMES 
The Insurance Base Ball League of 
Chicago teams will be the guests of 
President William L. Veeck of the Cubs 
at the game Thursday afternoon of this 
week. There will be 144 men in attend- 
ance, each team being allotted twelve 
men. After the game the Insurance 
Base Ball League will be the hosts at a 
dinner to the Cubs at the Laura Jean 
Inn, 738 Sheridan Road. A number of 
the company executives will attend the 
dinner, largely in tribute to President 
Veeck whose hospitality is greatly ap- 
preciated. Mr. Veeck will give a talk 
as will Manager John J. Evers and 
Pitcher Alexander of the Cub team. 
The Saturday games of the Base Ball 
League and the standing are as follows: 
Baseball Seores July 30 


MANS occ is cise 9Fidelity Phenix... 7 
National ....s>s 9Continental ..... 8 
Fire Association.16Springfield ...... 12 
National Liberty.17London & Lanc.. 8 
POURS 64 )5.ca ein aise OROTtIONe hsv ccs 4 


*Great American. 9Alexander & Co.. 0 
*Forfeited game. 


Standing of the Teams 
Division No. 1 
Won Lost pe 
9 : 


ROFEL cccdsceccanccsene 0 1000 
i ese rai 7 2 TT 
Fidelity Phenix ........ 4 5 444 
Continental ............ 4 5 444 
sreat American ........ 3 6 333 
Alexander & Co........ 8 111 
Division No. 2 
PGE aa, cis/eis s'e'cieiainie'e sre'aip 8 0 1000 
FRArthord 2.0 c ccs cccscces 7 2 TT 
National Liberty ....... + 5 444 
Fire Association ....... 3 5 375 
BPTI on ck c Shctvves 3 6 333 
London & Lancashire... 1 1 500 


a s s 
Thomas J. Flynn, chief clerk in the 
office of the Western Sprinkled Risk 
Association and the Western Improveg 
Risk Association at Chicago, has re. 
signed to go with the western depart. 
ment of the Commercial Union as one 
of its head examiners. 
a a 
0. B. Ryon of Chicago, general counse} 
of the National Board, has gone on a 
six weeks’ vacation in northern Michi- 
gan. 
* = 
W. H. Lininger of Harding & Lininger 
of Chicago, western managers of the 
Springfield, left on his trip to the Pacific 
coast last Friday. He will return to the 
office the first week in September. 
ce ue 2 
Joseph Pearson of Quinlan & Tyson, 
one of the best known suburban insur- 
ance agents, died at his home in Evans- 
ton, Ill, last week from heart failure, 
Mr. Pearson, in his insurance relation- 
ships, was a most satisfactory agent. 
ee SS 
EK. L. Rickards, manager of the West- 
ern Automobile Underwriters Confer- 
ence, James F. Joseph, of the Western 
Union, and C, D. MaeKenzie, state agent 
for Svea & Hudson, have returned from 
Lake Okoboji, Ia., where they attended 
the gathering of the Iowa Pond of the 
Blue Goose. They made the entire trip 
from Lake Okoboji to Chicago by ma- 
chine free from any fatality whatsoever, 





not even a puncture. 








CHANGES IN THE FIELD | 
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S. E. Wherry 





New York Underwriters 


have his headquarters at Fargo. 





Arthur J. Davis 


Chicago. Mr. Davis has had 


Fire before going with the Arizona. 


J. H. Goodin and G. §. Castleberry 








‘ 


S. E. Wherry, formerly connected 
with the Iowa Insurance Service Bu- 
reau, has been appointed special agent 
for the National Fire of Hartford, Con- 
necticut, Colonial Fire Underwriters 
and Mechanics & Traders, assisting 
State Agent Will H. Harrison in Iowa. 


The New York Underwriters has di- 
vided the Minnesota field which for a 
number of years has been in charge of 
State Agent George C. Mott. Mr. Mott 
retains supervision over the southern 
part of the state. B. T. Holderman, 
state agent in North Dakota, is trans- 
ferred to St. Paul, where he will take | 
charge of the northern part of the state 
with the title of special agent. To suc- 
ceed Mr. Holderman as state agent for 
North Dakota, S. E. Bickard has been 
transferred from Kansas where he has 
been in the field temporarily. He is a 
graduate of the home office and recently 
was sent out to do field work. He will 


Arthur J. Davis, who has been gen- 
eral agent of the Arizona Fire in the 
central department for the last eight 
years and who has conducted a local 
agency in Chicago, has been appointed 
special agent of the Marquette National 
Fire. For the time being he will travel 
in Indiana, making his headquarters in 
an ex- 
tended office and field experience. He 
formerly traveled for the old St. Louis 


J. H. Goodin, special agent for the ! 
farm department of the Hartford Fire | his headquarters at Indianapolis 
in Tennessee, has been called to the 


home office at Hartford to become sup- 
erintendent of the farm branch for the 
eastern states. Galen S. Castleberry, 
special agent for the farm department 
in Kentucky, succeeds Mr. Goodin in 
Tennessee. W. T. Huff continues as 
the assistant in Tennessee. Mr. Castle- 
berry for a number of years was con- 
nected with the farm department of the 
Continental both in the office at Chicago 
and in the field. 





George W. Neff 


George W. Neff of Columbus, 0,, 
special agent of the Central National 


Fire of Des Moines, has had Indiana 
added to his field. 





Thomas F. Collins 


Thomas F. Collins has been 4p- 
pointed special agent of the Queen m 
Ohio assisting State Agent Godfrey C. 
Huth. Mr. Collins has been traveling 
for the automobile department of the 
Columbia and Union Marine in Ohio 
and Indiana. Prior to that he was ™ 
a local agency in St. Louis, and tt 
ceived his early training in the home 
office of the American Central. 





B. J. Lowe and E. B. Clark 


B. J. Lowe, who has_ been special 
agent of the Royai in Michigan, has 
resigned and is succeeded by 
Clark, who has been a local agent # 
Adrian, Mich. 





E. W. Hoover 


E. W. Hoover, who has been connectet 
with the local agency of his father . 
uncle, Hoover & Hoover, at ager 
Ind., has been appointed special a8@ 


of the Aetna for Indiana and will = 





State Agent L. H. Wolff. 
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VIEWED FROM NEW YORK 


By G. A. WATSON 








posTAL EXPERIENCE IMPROVES 


Following a long run of very heavy 
losses companies writing postal insur- 
ance report a distinct improvement in 
the business, the volume of which is 
holding up unusually well. The theory 
of underwriters is that the numerous 
severe losses reported during the past 
two years were chargeable to the poor 
grade of help employed in the trans- 
portation of the mails, and that when 
these men were weeded out and the 
gangs with which they were in touch 
broken up matters began to mend, a 
process that steadily continues. Through 
the activity of the federal inspectors 
aided by private detectives important 
recoveries of loot have been made, and, 
what is of even greater concern, the 
capture of a number of skilled robbers 
has been effected. The insuring of par- 
cels sent through the mails is a grow- 
ing practice of bankers, brokers and 
merchants shipping valuable securities 
or merchandise. The business as a rule 
is placed direct with the companies 
without the intervention of agents or 
brokers. These latter apparently con- 
sider postal insurance too trivial to 
bother with. While this is undoubtedly 
true if applied to individual risks, it is 
wholly possible to develop such an ag- 
gregate volume that the commissions 
would be well worth while. Meantime 
companies are securing it through the 


medium of special solicitors or by 
means of correspondence. 
* * 


SEE BUSINESS IMPROVING 


Underwriters are encouraged by the 
rapid rise in securities upon the Stock 
Exchange, and the material cut in the 
prices of its product announced by the 
United States Steel Corporation a few 
days ago, to believe that general busi- 
ness conditions throughout the country 
will speedily mend. A further hearten- 
ing sign is the reduced number of fail- 
ures of both wholesale and retail mer- 
chants reported by the mercantile 
agencies during the past month and of 
stories of more liberal buying that are 
coming in from certain sections. While 
no great improvement is looked for be- 
fore the fall, fire insurance men yet feel 
that the worst is over and that distinct 
progress, however slight, toward nor- 
malcy will be the rule from now on. 

* * * 
HOME OF NEW YORK FIGURES 


The Home of New York in its new 
figures filed with the New York depart- 
ment as of July 1 shows the effect of 
the new capital that was paid in. The 
stockholders contributed $9,000,000 in 
cash, $6,000,000 going to increased capi- 
tal and $3,000,000 to surplus. Its assets 
as of July 1 are $17,681,517. Its capital 
1s $14,000,000 and its net surplus $17,- 
684,936. This gives it a surplus to 
policyholders of $29,684,639. The con- 
tribution to capital and surplus is said 
to be the largest ever made by stock- 
holders of an insurance company at one 
time. The new statement shows that 
the Home is right at the front of the 
Procession. The company has grown 
rapidly in recent years. It is now well 
ballasted and fortified to enter any sec- 
tion of the world for business. It is a 
typical American company in every re- 
spect, 

x. -* 
AUTO BUSINESS CONCENTRATED 


Feeling that the interests of agents, 
tokers and assured would best be 
served through the handling of its auto- 
mobile business in conjunction with its 
fire department, the Columbia as of 
Aug. 1 transferred its automobile divi- 
Sion to the fire office of the company at 
100 William street, New York City. At 
the same time the automobile branch of 
the Union Marine is also being trans- 
ferred to the same office. The office 
with which the automobile divisions of 
the two companies named is now identi- 




















fied, is the United States headquarters 
of the Phoenix of London and Imperial 
of New York. The full facilities of the 
well-conducted combination of which 
Percival Beresford is the head, will in 
the future be extended to the Columbia 
and the Union Marine, thus assuring 
the very best of service to all parties at 
interest. The immediate management 
of the automobile business of all four 
companies will be in the hands of 
George F. Kern, for some time past 
general agent of the automobile depart- 
ment of the Phoenix. The “Phoenix 
group,” as the big combination will 
now be known, should, because of the 
association of effort, be in position to 
still further improve its already enviable 
potition in the automobile insurance 
world. 
* * * 


PILFERAGE LOSSES 


How serious losses due to the pilfer- 
age from railway cars, warehouses and 
steamship piers are, may be inferred 
from the statement of the railway 
officials that their claims in such direc- 
tion amounted to $21,890,000 during the 
past 12 months. The railway men are 
properly alarmed over the situation, 
and propose dealing with it by means 
of closer cooperation between their 
special officers and the municipal and 
federal authorities. The pilferage of 
goods reached such a point months 
ago, that a number of fire and marine 
companies refused longer to assume the 
hazard, while casualty offices cut out 
the business at an earlier date, con- 
fident that the odds were too heavily 
against them. 

* * * 
OPPOSE RATE REDUCTION 


Marine underwriters scoff at the sug- 
gestion that because two or three gang- 
sters have been arrested and some loot 
stolen from motor trucks recovered, rates 
upon inland marine and tourist baggage 
insurance should be reduced. They point 
out that whereas, the average loss ratio 
upon the business for the five years prior 
to 1915 was 44 percent, the average figure 
for the succeeding five years was 132 
percent. To such an extent is the looting 
of goods in transit carried on that a mem- 
ber of the marine writing companies de- 
cline to accept any further business of 
the class, while such as are still accepting 
it are only doing so under restricted forms 
and at rates far in excess of those pre- 
viously called for. 

London Lloyds is not nearly as free a 
writer of theft and pilferage risks as is 
generally believed. It does, however, take 
a great many risks upon jewelry floaters, 
and has been hard hit thereupon in the 
past 12 months. 

* * £ 
LOSS ON ASPHALT PLANT 


For the second time within a year 
asphalt plants have given the fire in- 
surance companies a bad loss. Late in 
1920 the Maurier, N. J., property of the 
Barber Asphalt Company burned with 
insurance involved of $750,000, while 
recently the Linden, N. J., plant of 
the Warner Quinlan Asphalt Company 
was totally destroyed. Under a general 
form the latter property carries $1,750,- 
000 fire insurance placed at a rate of 
about $1.20. The majority of the lead- 
ing stock companies have lines on the 
risk ranging from $25,000 to $75,000. 
The loss, it is fiugred, will be practically 
total. In addition to the fire insurance 
$250,000 use and occupancy is carried 
on the plant. King & Hildich, as 
brokers, control the line, and have for 
a number of years. 


Kit Wilson, formerly of Kansas City, 
later of Chicago, has returned to Kansas 
City, and will be state agent of the 
American in Missouri. It is the in- 
tention of the company to put on an ag- 
gressive campaign for _ business. Mr. 
Wilson has offices for the present with 
John Melton, 324 American Bank build- 
ing. 


| 








ROSSI 


INSURANCE 
COMPANY 


Fireand Marine 
Reinsurance 


HARTFORD .- - 


CONN. 

















JOHN C. BARDWELL, President 
H. E. SCHULTZ, Vice President 
CHAS. W. DAVIS, Asst. Gen. Mer. 


F. E. NORWINE, Treasurer 
CLEM DECK, Asst. Treasurer 
GEORGE M. SEITZ, Asst. Secretary 





Annual Statement December 31, 1920 
ASSETS LIABILITIES 
Mortgage Loans... ....$ 56,000.00 Unearned Premium Re- 
Bonds...... dys) 2444 641,576.15 WM 5S . « $329,075.57 
Stocks. .... See waa ds 64,595.00 Reserve for Taxes, etc.. 26,291.60 
aren .... 29,193.35 Unadjusted Losses..... 90,447.65 
Agents’ Balances...... 120,338.92 Accounts Payable..... 45,793.16 


Interest Accrued...... 13,601.75 
Market Value Bonds 
Over Book Value 
(Insurance Commis- 
sioner’s Valua- 
tions)...... err 
Due from Reinsuring 
Companies Account 


Paid Losses....... ; 


7,951.65 


3,136.13 Surplus to Policyholders 


$936,392.95 


RESULTS SINCE JANUARY |, 1920 
Increase in Assets. . . . $362,648.75 
Increase in Surplus. . . . . .$33,296.69 


Capital Stock $200,000.00 
Net Surplus.. 244,784.97 


444,784.97 


$936,392.95 


Increase in Reserve. . . .$197,666.95 
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The Automobile 


Insurance Company 
of Hartford, Conn. 


MORGAN G. BULKELEY, President 


CASH CAPITAL - - - - - - §$ 2,000,000.00 
ASSETS - - - - - - - = 11,896,417.46 
LIABILITIES, EXCEPT CAPITAL  8,171,905.10 
SURPLUS TO POLICYHOLDERS = 3,724,512.36 


Fire and Allied Lines 


Fire, Tornado, Rents, Profits, Lightning, Explosion, Commis- 
sions, Leasehold, Riot and Civil Commotion, Sprinkler Leak- 
age, Use and Occupancy, Automobiles, Aircraft, Floaters. 


Ocean and Inland Marine Lines 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, 
Registered Mail, Transportation, Motor Truck Contents, Sales- 
men’s Samples, Parcel Post, Tourists’ Baggage, Personal Effects 
Floater, Jewelry Floater, Fine Arts. 


Affiliated with 
AETNA LIFE INSURANCE Co. 
AETNA CASUALTY & SURETY CO. 








FRANK CRITICISM FROM A LOCAL AGENT | 































CHICAGO 
APPRAISAL COMPANY 


Established 1911 
W. EDWARD CARTER, President 


INTERIOR FURNISHINGS 


RESIDENCES APARTMENTS HOTELS 
and STORE FIXTURES 


One safe and sure way to guard against 
loss is insurance in a good company, 
based on a good appraisal 


Appraisals for Probate and Internal Revenue Tax 


INSURANCE EXCHANGE BLDG. 
175 W. Jackson Boulevard, CHICAGO 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - 
J. A. RIGBY, President BUSINESS CONFINED TO OHIO 








$2,486,445.48 
R. SMITH, Secretary 








~ NORTHERN 
INSURANCE COMPANY 


NEW YORK 








LIBERTY ST. 








SALINA, KAN.—To the Editor— 
Referring to the subject of the harm 
done by the investigation of the Lock- 
wood committee, with special reference 
to your article of the 20th inst. under a 
New York date line, will say that I 
agree with the opinion expressed in the 
article in the main, but in some respects 
the facts appear to be just contrary to 
the writer’s statements. 

For instance, the statement is made 
that the companies are exclusive in the 
matter of their agency representation. 
This may be true as to the large city 
situation, with regard to brokers, but 
it is not the case as to the general 
agency situation throughout the coun- 
try. As a matter of fact, the com- 
panies are neither exclusive nor particu- 
lar in the selection of agents. 
Incompetency of Agents 


_ One of the principal troubles with the 
insurance business is the incompetency 
of local agents. That is not the whole 
trouble with the business by any means. 
That trouble is the fault of the com- 
panies themselves, occasioned by their 
extreme anxiety for business. In other 
words, it is the direct result of com- 
petition. 

_ In some respects the business of fire 
insurance is conducted pretty much as 
if it consisted of only one ironclad or- 
ganization, arbitrarily and autocratic- 
ally. While in other respects it is con- 
ducted much as if it were entirely with- 
out organization at all. 

I quite agree with the statement that 
the agents should explain the business 
to the public, which would, to a large 


extent, remove the prejudice against it; 
and so they would if they were duly 
qualified. 


Want of Cordial Cooperation 


One of the main troubles with the 
insurance business is the want of cor. 
dial cooperation between the companies 
and the agents. As matters stand today, 
the cause of the local agents is not 
that of the companies by any means, 
but it should be. Their interests should 
be mutual. The agent is not in any 
way regarded by the companies as q 
part of the company machine. Hereto- 
fore the companies have discouraged 
local agents’ organizations. The com- 
pany organization, the Western Union, 
does yet, perhaps. This has been an 
unfortunate circumstance, as the public 
can only be reached through local 
agents’ organizations and the latter can 
only be made successful by the hearty 
and unqualified support of the com- 
panies themselves. 


Rely on Paid Attorneys 


The time is coming, and in my judg- 
ment is near at hand, when the insur- 
ance companies will learn that they 
will always be mistrusted by the public 
so long as they rely on trust methods 
and paid attorneys to keep themselves 
established in the different states of 
the Union. 

So far as the investigation in New 
York is concerned, it was pure “bunk,” 
the insurance end of it, mostly done for 
the purpose of exploiting a sensational 
New York lawyer. 

. P. Cravens. 








MUCH ENTERTAINMENT 
IS BEING ARRANGED 


(CONTINUED ON PAGE 12) 


valued form, which a rival office ex- 
pressed its entire willingness to do. 

for a few hours rest before beginning 
another strenous day. 


Further Entertainment 


The entertainment for the evening of 
the 16th includes a motion picture show 
at Inciville, at which the scenes taken 
the previous day will be exhibited, to 
be followed by a dance at the Ambas- 
sador Hotel, the latter affair to be at- 
tended by a number of motion picture 
stars. On Saturday the objective will 
be Catalina Islands, lunch to be served 
at the St. Catharine Hotel. Of course, 
the wonders of the sea will be witnessed 
through the medium of glass-bottomed 
boats. There will be a trip to the 
world-famous marine gardens. As 
though the foregoing were not enough, 
the Pacific agents are proposing still 
further features, which will be an- 
nounced later. 

The entire agency force of the Pacific 
Coast has joined to take care of the 
visitors, determined that the latter will 
have the time of their lives during their 
attendance upon the association gather- 
ing. Company officials are no less in- 
terested and are using the advertising 
space in the insurance journals to boom 
the convention. From present indi- 
cations there will be at least two Pull- 
mans engaged for the scenic trip which 
it is planned to make from Chicago, go- 
ing to Los Angeles via the Canadan 
Rockies. 


Leonard H. Miles who has an agency 
at 222 Lathrop building, Kansas_ City, 
disappeared from his home July 25, and 
has not been heard from _ since. On 
April 21, 1917, he disappeared, and was 
found after two days in Muskogee, Okla., 
with his memory gone. He recovered 
from the attack, and has since been suc- 
eessfully conducting his business. On 
the 9th of last month, there was a fire 
at his home, which partially destroyed 
the building. He fell at that time, and 
received injuries, which it is supposed, 
brought on an attack which has caused 





POINTERS 


INSURANCE OF 
SPRINKLER EQUIPMENT 
ON LEASED PROPERTY 


Question—One of our assureds has ob- 
tained a lease on a building whereby he 
is compelled to make all improvements 
and repairs at his own expense and also 
pay all taxes on said building. Recently 
he installed a sprinkler equipment cost- 
ing over $5,000. At the present time the 
policies covering on this building cover 
the sprinkler equipment. The _ policies 
covering contents also cover sprinkler 
equipment. In the event of a loss, how 
would this matter be adjusted? As- 
sured would like to have either the poli- 
cies on the building or the policies on 
the contents so written that it would be 
definitely understood who would collect 
on the sprinkler equipment in the event 
of a loss. The lease provides that upon 
termination sprinkler equipment is to 
remain intact on said building and ten- 
ants cannot remove same. Would you 
please be good enough to look into this 
matter and advise us the best way tl 
handle this situation? 

Answer—The cleanest method of han- 
dling this would be to issue a policy, 
separate from the building policy and 
separate from the leasehold policy, writ- 
ten jointly in the interest of both lessee 
and lessor, for the full. original value 
of the equipment. The insertion of @ 
clause making payment “according to 
the respective interest of the parties at 
the time” would allow settlement Ppro- 
portionate to the ownership interest. AS 
the lessee’s value decreased and the 
lessor’s increased, this would be cared 
for with the settlement under such @ 
clause. Payment of the premium could 
be arranged between the parties inter- 
ested, although it would probably be . 
the interest of the lessee to pay the er 
premium, although as time progresse 
his interest in the settlement would de 
crease. 

A decreasing leasehold policy could be 
written on the equipment, but this would 
not allow for the increasing ownershiP 
of the lessor. It would be difficult for 
the latter to arrange for an increase 
policy to fit the decreasing leaseho 








him to lose his mind again. 
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county, where the farmers, with a bucket 
brigade, kept the blaze from farm build- 
ings. 


—__ 


Belleville, Ill., Straightened Out 


A committee of field men visited Belle- 
ville, Ill, last week in order to straighten 
out the local situation in that city. There 
has been considerable complaint that 
agents were not getting corrections 
when requested to do so and that the 
companies were simply letting violations 
go by without taking action. The com- 
mittee spent a couple of days in the city 
and succeeded in getting all the agents 
in line. They are now reporting to the 
stamping office for their companies. It 
is thought that this will improve the 
situation very much. 





Indiana Notes 


Thomas H. Spann, president of the 
John S. Spann & Co. agency, one of the 
oldest insurance and real estate offices 
in Indianapolis, died on Wednesday of 
last week after several weeks illness 
from pneumonia. 

The H. H. Woodsmall Company of In- 
dianapolis has bought a lot at North 
and Delaware streets and will erect an 
office building, estimated to cost 
$200,000. The ground floor will be oc- 
cupied by the local insurance offices of 
the company. 


Illinois Notes 


estimated at $100,000, 
Monday morn- 


A lumber fire, 
occurred at Belleville, II1., 
ing. 

The Michigan Automobile has ap- 
pointed Frank Schroeppel of Mt. Carroll, 
Ill, and J. L. McDannell of Moline, IIL, 
as ‘agents. 

Cc. D. MacKenzie, state agent for Svea 
& Hudson, has moved his headquarters 
from 960 Insurance Exchange to 1441 In- 
surance Exchange. 

Secretary Shirley E. Moisant of the 
Illinois Association of Insurance Agents 
is now addressing the members, stating 
that the executive committee desires to 
get an expression as to what city in the 
state would be most convenient for them 
to attend for the next annual convention 
which will be held the latter part of 
October. 





Michigan Notes 


The General Fire has planted at Tra- 
verse City, Michigan, with John R. Santo. 

Fire on the Joseph H. Brewer farm in 
Plainfield Township burned the large 
barns with loss more than $25,00 

Property damage to the extent of $15,- 
000 was incurred as the result of a fire 
which destroyed two buildings at Vicks- 
burg. 

The Urbane Fire announces agency ap- 
pointments of Holsey B. Moulton at Man- 
istique and Thomas Pasco at Negaunee. 

An explosion wrecked the storage and 
mixing house of the Hercules Powder 
company at Ishpeming, causing a property 
loss of about $30,000 and the loss of four 
lives. 

Emery C. Dewitt, of Lansing, who for 
several years has been engaged in life 
insurance work, has taken charge of the 
Foster-Fowler agency in that city, hand- 
ling a general line of insurance. 

The Michigan Automobile of Grand 
Rapids has appointed Samuel Howes of 

Battle Creek E. llis of Petoskey, 
Chester Dykhuis of Holland and a 
Wierman of Breckenridge, Mich. as 

agents. 

A. F. Powrie of Chicago, assistant 
manager of the Fire Association in the 
west, has gone on a vacation in north- 
ern Michigan for three weeks. He will 
be in the same cottage with Charles D. 
Livingston, general agent of the Royal 
Exchange. 

There was a $50,000 loss at Dowagiac, 
Mich., last week. The roof and upper 
parts of four stores were burned. The 
George Little Department Store and the 


Sol Tobias Shoe Store were the main 
losers. The loss on the Little store was 
mostly from water. The second floors 


were occupied by Dr. G. R. Herkimer, 
Joseph Krziza, optician, J. E. Conklin, 
justice of the peace, George Fields, at- 
torney, and L. L. Bascome, tailor. 


Wisconsin Notes 


The annual report of the Appleton, 
Wis., fire department for the past year 
shows property valued at $736,985 threat- 
ened by fire, with $627,000 insurance. 
Losses were only $10,779. 

A second fire in the warehouses of the 
Edgerton Highway Trailer Co., Edgerton, 
Wis., last Monday night, caused a loss of 
$25,000. This follows the July 3 fire in 
which there was a loss of about $400,000. 

Following a motor trip with Mr. Wil- 
liamson to Toronto, Canada, Mrs. C. M. 
Williamson, office manager of the Wis- 
consin Field Men’s Club and the Wis- 
econsin Insurance Club in Milwaukee, 
has returned to her duties. 
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DEATH OF THOMAS R. WALSH 





United States Fire Executive Special 
Agent Meets Tragic End in an 
Automobile Accident 





Thomas R. Walsh, executive special 
agent for the United States Fire and 
North River, was instantly killed early 
Saturday morning near Sioux Falls, 
S. D., in an automobile accident. He 
had gone to the northern part of the 
state for a car that had been stolen at 
Madison, Wis., and recovered near 
Waubay, S. D., and was driving the car 
to Sioux Falls, when the accident took 
place at a short turn in the road. 

He was a well known and popular 
field man and had many friends in sev- 
eral of the western states. He had 
served as most loyal gander of the 
Dakota Blue Goose. He was about 37 
years of age, leaves a widow and daugh- 
ter 17 and a son 15. He had resided in 
Sioux Falls about nine years, covering 
South Dakota and Nebraska until about 
18 months ago, when he was made 
executive special agent. 

His first insurance experience was 
gained in the western office of the Con- 
tinental at Chicago, where he was born 
and spent his boyhood days. He was 
a member of the Elks and Knights of 
Columbus. 





Concordia Elects 


MILWAUKEE, WIS., Aug. 2—Reports 
cf substantial increases in surplus, re- 
insurance reserve and assets, a net pre- 
mium drop of 7 percent, and elections to 
fill vacancies in the directorate and 
offices featured the meeting of stock- 
holders and directors of the Concordia 
Fire of Milwaukee. 

August J. Luedtke becomes vice-presi- 





dent of the company, to succeed the late 
William A, Starke, Great Lakes vegse} 
magnate, Mr. Luedtke is widely known 
in western iron and steel circles and js 
secretary of the Milwaukee Corrugating 
mare age 4 

John G. Wollaeger, cousin of President 
William E. Wollaeger of the Concordia, 
and a son of Gustav Wollaeger, who 
founded the company and was its secre. 
tary for more than thirty years, was 
elected director, filling the vacancy 
caused by the death of President Gustay 
Wollaeger, Jr., three months ago. The 
new director is interested in the Stude. 
baker corporation. 





Another League Business Failure 


BISMARCK, N. D., Aug. 2—Another 
Nonpartisan League socialistic industry 
is in trouble. J. B. Adams, manager of 
the state home building association, gives 
out a statement that plans are under 
way to sell all surplus material of the 
association now on hand. Mr. Adams 
said no new building projects are con- 
templated because state bonds have not 
been sold. An inventory, he states, 
showed a surplus of $72,000 the first of 
the year. Mr. Adams admits the asso- 
ciation is now $7,000 in debt. 





Cloudburst in Dakotas 


MANDAN, N. D., Aug. 2—A cloudburst 
which flooded entire city and vicinity 
caused damage to buildings and contents 
estimated at more than $100,000, accord- 
ing to reports received this week. The 
flood struck the country late Monday 
evening. 





New License Law in Minnesota 


ST. PAUL, MINN., Aug. 2—lInsurance 
men will watch with interest the ad- 
ministration of the new law governing 
agency and solicitors’ licenses. Commis- 
sioner Lindquist has gotten out the 
blanks both for agents and solicitors. 
He can order a personal examination of 
any applicant if the conditions warrant. 
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FIRE, TORNADO, AND HAIL INSURANCE 


Farm and Town Property, Makes a Specialty of Insuring Threshing Machinery, Writes a Special Policy, covering Machinery, while in Operation as 
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WRITE TODAY FOR AN AGENCY 


Home Office: 


1817 Douglas Street, Omaha, Nebr. 


P. F. Zimmer, President, has had twenty-nine years of successful Insurance Experience 
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He has full authority to withhold the 
issuance of a license or the rejection of 
an application. There is no difference 
petween the questions asked of an ap- 
plicant applying for a license to sell any 
kind of insurance. This qualifications 
law probably goes farther than others 
unless it be Pennsylvania. 


Consider Mutual Reinsurance 


BISMARCK, N. D., Aug. 2—Plans for 
a mutual reinsurance company, func- 
tioned by the North Dakota Farmers 
Mutual Insurance Association, are ma- 
terializing. The association recently 
named a committee to work out plans 
for a reinsurance company on a mutual 
plan to aid any farmer mutual company 
in case of extraordinary loss. The plan 
calls for only fire reinsurance, the con- 
yention of the mutuals having rejected 
the proposal to organize a tornado re- 
insurance company. 


Crops are Hard Hit 


ABERDEEN, S. D., Aug. 1—Farm in- 
surance men say that the hot wind that 
has been blowing over the Dakotas has 
done great damage to small grains. Rye, 
barley and wheat will be about half a 
crop and will yield about 10 bushels to 
the acre. Oats is also very light. It will 
only be good for feed. The prospect for 
corn is better if there is sufficient rain 
during the rest of the season. 


State Tax on Dividends 


MADISON, WIS., Aug. 2—Stock divi- 
dends are taxable under the Wisconsin 
income tax law according to a decision 
of the Wisconsin supreme court last 
week. The stock dividends of foreign 
corporations issued to citizens in Wis- 
consin are also taxable. 





Northwest Notes 
Lawrence Larson, former treasurer of 
Burke county, N. D., has been arrested, 
charged with embezzling $166,600 of 
county funds. 








The loss of three grain elevators was 
part of the toll of an electrical storm 
which struck North Bismarck, N. D., with 
an estimated loss of $60,000 to $75,000. 





Wisconsin Notes 
The Beaver Dam, Wis., water commis- 
sion will build a concrete reservoir in 
connection with its new pumping station. 


Officers and employes of the E. A. 
Timme Agency, Milwaukee, last Wednes- 
day enjoyed a picnic at Stabelseld’s grove, 
near Milwaukee. 

A. J. Smith, head of the Smith Agency, 
Waterford, Wis., last week entertained a 
number of agents in the county with an 
outing on the Fox River. 


Arthur Grabow, Watertown, Wis., has 
been elected president of the Dodge Coun- 
ty Association of Firemen, which held its 
silver jubilee picnic last week at Hustis- 
ford. 

yalesville, Wis., will hold a_ special 
election shortly to provide for a water 
works and supply system for the city. 
The election will decide whether or not 
a well water or spring water system shall 
be put in. 


Building Commissioner Phillip Dean, of 
Madison, Wis., announces that no more 
building permits will be issued unless 
plans in duplicate are filed with applica- 
tions. This is on account of “code dodg- 
ing,” he says. 

Announcement is made of the marriage 
of Alois P. Scholler, a popular member of 
the examiners’ department of the North- 
western National, Milwaukee, and Miss 
Gertrude Ripple. The couple are enjoying 
an automobile honeymoon tour through 
Wisconsin. 

Deputy State Fire Marshal End is 
planning a campaign to reduce fire losses 
in the Milwaukee district by co-operation 
of motorists. All motorists will be urged 
not to throw out lighted matches and to 
give alarm whenever fires are noted along 
the roadside. 


A jury in circuit court at Oshkosh, Wis., 
has found Henry Dean, Neenah, Wis., 
garage proprietor, guilty under the arson 
laws of Wisconsin. The charges included 
a statement that all but $25 of the con- 
tents of the buildings had been removed 
prior to the fire. 
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GRADE MANY KANSAS CITIES 


Official Classification of Cities With 
Water Systems Shows 
Topeka at Top 


TOPEKA, KAN., Aug. 2.—The new 
grading system of the Kansas Inspec- 
tion Bureau, known as the national 
standard, is developing some impor- 
tant facts relative to the fire protec- 
tion in this state. The national stand- 
ard fire protection schedule was adopted 
by the inspection bureau last August 
and in the year 76 of the 230 cities with 
water systems have been graded by 
the bureau. The work of the bureau 
has resulted in the reclassification of 
14 of these 76 towns, partially due to 
the water protection, but due to some 
extent to the building codes, non- 
enforcement of building and fire pro- 
tection laws. 

None of the cities was found to be 
even reasonably perfect in fire protec- 
tion. All were deficient in some respect 
and some were so bad that the bureau 
was forced to entirely reclassify the 
towns on poor fire protection alone. 
There are a possible five thousand 
points deficiency in the national sched- 


tle. None of the cities have been up 


to the maximum, but none are so very 
close to being perfect. Topeka stands 
at the top of the list at the present 
time and Manhattan is at the bottom 
of the larger cities of the state. The 
following shows the grading of the 


arger towns in Kansas as compiled by 
the bureau: 


Deficiency 

T points 
a ae eimied: 6 Ww auld a écnele been 1751 
Wiens PROS MROMEs ccs eess ose ates 1753 
epee 2336 
kg oi iaiiits ot cova cece 
Leavenworth .................1112627 
eRe ai 2828 
ER eeeneeeaia +. 2873 
ea an pelea as See 2894 
meenens City... . 3... ooo: 310 
Fort Qo ety cece ccc cece tcc ees 6 
NUE Sk Se obss hoses 3114 
NE ions oka taccacc.. cae 








Deficiency 
points 
NU RRR 8 a i785 Sia s Se Seca ickew wee 
Cire COMO! bc cies eu decaanueen eee 
CARD <a'bc ve cuwie Saude se Ohalacule coma 3190 
CERRO 60 CAS Su cueee we wade ces anon 3201 
PAREN eC. is Siecle Odeo eeu een 3225 
CRO ENNRS a6 aidce- aos Se wee dave seared 3226 
ee OO eee ete Oe eS 3235 
ING WOUSE sraaxs acl twasiea sc ceweue eee oe 3359 
Bee eee ree ee 3590 


Y. M. C. A. Sues Companies 

The St. Louis Y, M. C. A. has brought 
suit against 16 fire companies at Mex- 
ico, Mo., on account of the loss which 
partially destroyed the central Y.M.C. A. 
building at Grand and Franklin avenues, 
St. Louis, Jan. 1, of this year. The 
The building was insured for $165,000. 
A committee appraised the loss at the 
amount of the insurance. The compa- 
nies declare that the insurance was 
placed with the 80 percent coinsurance 
clause. The estimated valuation was 
$280,000. Insurance amounting to $224,- 
000 should have been carried. The com- 
panies demand, therefore, that the Y. M. 
C. A. become a coinsurer to the amount 
of about $35,000. H. B. Fargo, of the 
Western Adjustment, adjusted the loss. 
He states that the appraisers fixed the 
insurance companies’ liability at $97,700, 
it being the percentage of the total loss 
of $132,000 figured on the ratio of $165,- 
000 to $224,000. The Y. M. C, A. refuses 
to accept this adjustment claiming that 
the companies should pay the entire 
amount. The building was under-insured 
and the companies are standing on their 
rights. 


Tom Watters Resigns 

DES MOINES, IOWA, Aug. 2.—Tom 
Watters, deputy insurance commissioner 
and counsel for the State Insurance de- 
partment, has resigned his position to 
become associated with the law firm of 
Parrish & Cohen. Don Harlow, a state 
examiner in the life insurance depart, 
ment, has been appointed to succeed 
Tom Watters as deputy. 





Dolan Case Given Hearing 


TOPEKA, KAN., Aug. 2—Fourteen of 
the 17 companies involved in the Dolan 
Mercantile Company warehouse loss at 
Atchison were summoned by the Kansas 




















DEPENDABLE INSURANCE 





How Are Automobiles 
Purchased? 


Undoubtedly the great majority of them are 
selected after carefully comparing the various 
makes as to principal of construction, appoint- 
ments, excellence of material, workmanship, 
price and service. 


Do all agents select Automobile Insurance 
Companies as intelligently? 


Automobile Insurance (or any form of insur- 
ance), jis [like any other commodity that is 
bought and sold. <A certain price dependent 
upon the risk assumed must be paid in order 
that the company issuing the policy may 
promptly pay its losses and overhead ex- 
penses. If the price is too low underwriting 
is unprofitable, and sooner or later the 
company is forced to retire from the insurance 
field. (It is conceded that the rates charged 
by some companies have been and are too 
high. With this fact established the Michigan 
Automobile Insurance Company was organized. 
It has set a new standard of service in the 
adjustment and settlement of claims. Due 
to this promptness and fairness in the ad- 
justment of losses the growth of the company 
has been almost phenomenal. 


The Policy is, undoubtedly, as liberal as that 
of any Automobile Insurance Company. For 
example: pro rata credit is given for all time, 
sixty days or longer that a motor vehicle is 
out of service. 


Illinois, Indiana, lowa, Michigan, Minnesota 
and Ohio agents, write for full information. 
No obligation. 





Michigan Automobile 


Insurance Company 
Grand Rapids, Michigan 
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Capital, $250,000.00, fully paid in 
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department to a hearing to prove the 
reason for refusing full payment of the 
loss. It is an unusual hearing and the 
first time such a gathering has been 
held by the department. Three of the 
companies involved paid their full claims, 
but of the remainder, three overpaid and 
the balance underpaid. The loss was ad- 
justed some time ago, the policies car- 
ried totaling $254,500, but some question 
arose out of the application of the co- 
insurance clause, while the state law 
does not permit this clause to be applied 
when the total insurance exceeds 80 per- 
cent of the cash value of the goods. 


Mutual Now Meets Iowa Law 

A dividend of 50 percent was declared 
and $10,000 was added to the surplus 
fund at the annual meeting of the policy- 
holders of the Tri-State Mutual Grain 
Dealers’ Fire Insurance Company. 
Changes in the articles of incorpora- 
tion were also made, whereby the com- 
pany will hereafter write tornado and 
windstorm insurance on elevators in ad- 
dition to fire insurance. 

The addition made to the surplus fund 
brings that reserve up to a total of 
$50,000, which meets the requirements 
of the Iowa statute in regard to ad- 
miting foreign insurance companies to 
do business in that state. 


Love Becomes a Member 


A. J. Love, 
Security Fire of Omaha 
member of the Western 
company. 


National 
become a 
for that 


president of the 
has 
Tnion 


Losses in Missouri 

ST. LOUIS, Aug. 2—Field men report 
that while there have been no big losses 
during the last six weeks or so in Mis- 
souri there is a steady stream of small 
losses, due perhaps to the dry weather. 
Automobile losses still continue heavy, 
especially along theft lines. The West- 
swamped 


ern Adjustment states it is 
with automobile claims that it has to 
handle. 


There have been a number of losses 
coming from manufacturers of boots and 
shoes and women’s ready to wear stocks, 
The Western Adjustment settled a loss 
the other day on beer bottles. The bot- 
tles were piled in cases and the fire had 


| has 





eaten in two or three cases deep on all 
sides. The whole lot was heated clear 
through. The shattered glass was sold 
to the Illinois Glass Company and a 
number of bottles were salvaged so that 
the loss was not total. 





Tax on All Policies 


DES MOINES, Aug. 2—In order to raise 
some revenue, the Cedar Falls council 
has ordered an ordinance drawn placing 
a tax of 1 percent upon all insurance 


policies written by the agents in that 
city. In spite of vigorous opposition 
| from the insurance men, the ordinance 


passed its first reading. It must 
pass two more to go into effect. This is 
the first town in Iowa that has adopted 
such an ordinance and the entire state 
is watching the outcome with extreme 
interest. 





Insurance Chamber of Commerce 


DES MOINES, Aug. 2—The 
of commerce of Des Moines is to have 
a new bureau, to be known as the In- 
surance Chamber of Commerce. M. B. 
Trezevant, manager of the insurance de- 
partment of the chamber of commerce 
of the United States, is behind the propo- 
sition. It is to be composed of officials 
of stock companies, agents, field men and 
employes of stock companies. Problems 
that confront the insurance world will 
be studied and discussed. 


chamber 





Iowa Notes 


The Michigan Automobile, of Grand 
Rapids, Mich., has appointed J. H. Newen- 
hius of Hospers, P. J. Falkenberg of 
Cedar Falls, R. C. Mann Company of 
Council Bluffs, Ia., as agents. 


Kansas Notes 


Ottawa, Kan., is spending $63,000 in 
the improvements of its waterworks. 

Kansas City, Kan., has recently voted 
bonds to the amount of $300,000 for the 
extension of its waterworks and making 
ehanges in its distribution. 





Missouri Notes 


The bond election at Banard, 
$19,000 to put in waterworks, 
carry. 

The St. 


Mo., for 
failed to 


Louis Automobile Club is tak- 





ing steps to insure its members accord- 
ing to the Los Angeles plan. 

Earl Ellis, Manager of the Interna- 
tional Life in St. Louis, is spending his 
vacation at Buffalo, N. Y. 

Kirksville, Mo., will hold an election 

July 26th on issuing bonds for $285,000 
for the extension of its water works sys- 
tem. ’ 
Myers & Wendling Insurance Agency 
has accepted the General Agency for the 
American of Newark in the city of St. 
Louis. 

Fairfax, Mo., will soon vote on the 
proposition to issue bonds to the amount 


of $40,000 for watef works, extensions 
and sewers. 
The Chris. J. Muckermann Insurance 


Agency Company has been appointed gen- 
eral agent for The Royal Indemnity of 
New York at St. Louis. 

The National Wool Stock Company of 
St. Louis, sustained a fifty per cent loss 
on property and contents July 28th. The 
loss is estimated at $200,000. 

The Westchester has gone into the R. 
B. Jones & Sons Agency at Kansas City, 
on a sole agency basis, having taken up 
their dual agencies in the city. 

Sugar Creek, Mo., a suburb of Kansas 
City, where a Standard Oil refinery is 
located, will vote on August 2nd on issu- 
ing bonds for $100,000 for new water 
works extension. 

W. B. Hilton has been made Manager 
of the Service Engineering Department of 
the Harry A. Burks Insurance Agency at 
Kansas City, Missouri. Mr. Hilton was 





formerly an_inspector with the Indiana 
and Illinois Inspection Bureaus and then 
with the Service Department of the 
Automobile. 

The L. L. & G. has established a sole 
agency for its Automobile Department 
with W. H. Markham & Co., at St. Louis, 
The L. L. & G. ceased writing automo- 
bile business in St. Louis about two years 
ago and reinsured. W. H. Markham @& 
Co. also have the agency for the Fire and 
Marine Department. 

Bids will be received up to August 24th 
by the fire and water board of Kansas 
City for an adequate fire alarm system, 
There is no particular system specified 
and the company furnishing the best will 
receive the contract. The city voted 
bonds to the amount of $250,000 a year 
ago to pay for the system. 

The arrest of Patrick Conway, the pro- 
prietor of a motor service company at 
1528 Biddle Street, St. Louis, following 
a statement by Edward Burnhardat, which 
led to the recovery of thirteen Ford cars 
in different parts of the city, is causing 
comment there. Police believe the cars 
were stolen and the numbers changed as 
they were resold. Conway was arrested 
for stealing automobiles and is being held 
on a $10,000 bond, 


Mr. and Mrs. Strauchon, parents of 
George E. Strauchon, of Oklahoma City, 
Special Agent for the Automobile of Hart- 
ford in Oklahoma, met death in a motor 
car accident last Saturday afternoon near 
Billings, Oklahoma. The parents were on 
the way from their home at Kansas City 
to visit their son when the car turned 
over, pinning them underneath. 
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OPENS FIRE ON GIN RATES 





Texas Official Questions Rating Power 
and Will Ask Increase to 
1920 Level 


AUSTIN, TEXAS, Aug. 2—T. M. 
Scott, secretary-member of the Texas 
state fire insurance commission, has 
authorized the statement that some 
time this week he will ask the attorney 
general of his state for an opinion as 
to whether or not the commission can 
cancel out and refuse to approve reduc- 





tions in a class or classes where there 
have been consistent losses. If the com- 
mission has that authority Mr. Scott 
will move to cancel the authority 
granted last August for the 25 percent 
reduction in the gin rates which, he 
says, was done to fight the mutuals and 
has resulted in a large loss to the com- 
panies. 

According to Mr. Scott the combined 
business for January, February, March 
and April of this year resulted in pre- 
miums of $33,694 and losses of $197,- 
033. This is for the stock companies 
alone and does not include the mutuals. 

—— 











CAMDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 


JANUARY 1, 1921 
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Reserve for Unearned Premiums .............. 
Reserve for Losses in Process of Adjustment. . 
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Reserve for all other Claims .................. 


. $1,250,000.00 
. 1,013,447.21 
3,937,456.08 
957,372.80 
150,000.00 
38,376.47 





Total Assets.... 


$7,346,652.56 
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The business by months was as follows: 
January, premiums $11,286, losses $64,- 
966; February, $5,368 and $70,587; 
March $8,006 and $52,473, and April 
$9,034 and $9,108. The ginning season 
ended there. ‘ : 

In 1920 the combined premiums were 
$365,540; losses $244,253 with loss ratio 
of .667. For the five years, 1915 to 
1919 inclusive, the premiums were $1,- 
571,077; losses $873,209, and loss ratio 


~ is understood that most of the 47 
stock companies using the reduced 
rates are willing to go back to the other 
charges, but that one San Antonio 
agency which filed the first notices of 
reduction in 1920 is unwilling to restore 
the higher charges. 

Mr. Scott has a letter from Dabney 
White of the Texas Ginner’s Mutual 
who says the reductions were made to 
drive the mutuals out of business; that 
last year’s experience of his company 
and others was about 100 percent losses. 
He declares it was due to overinsurance 
and that this overinsurance, encouraged 
bv the rate reductions, is costing Texas 
people $10,000,000 annually. 

“T seriously doubt that the companies 
have the legal right to file reductions 
on any class or classes,” said Mr. Scott, 
“vhere the records show abnormal 
losses for the reason that the losses 
sustained on gin business by the 
companies that filed the reductions have 
got to be recouped by the companies 
from the profitable classes by reason of 
which the public is forced to pay the 
bill for these companies. If the attor- 
ney general sustains my contention we 
are going to compel the reinstatement 
of the old rates.” 





May Reimburse General Fund 

AUSTIN, TEXAS, Aug. 2.—Secretary 
Scott of the commission, this week sub- 
mitted to the governor of Texas the 
matter of requiring the stock fire com- 
pany fund to pay an accumulated de- 
ficiency of $15,153 in the operation of 
the commission. It would reimburse the 





state of Texas and its general fund to 
that extent. The governor will submit 
it to the special session of the legislature 
for affirmative action. 





New Little Rock Agency 


LITTLE ROCK, ARK., Aug. 2—Sid B. 
Redding & Co. of this city have secured 
the local agency for the National Surety 
Company of New York, the North British 
and Mercantile Fire Insurance Company, 
the Alliance Fire Insurance Company of 
Philadelphia, the New York Plate Glass 
Insurance Company and others. Their 
first attention is being given to the or- 
ganization of the insurance department. 
Mr. Redding is one of the most success- 
ful and popular insurance men of the 
state, is clerk of the U. S. District Court 
and has for years been a leader in Re- 
publican political ranks. 





Many Waterworks Improvements 


Welecta, Okla., has voted $80,000 
bonds for a “power plant and distribu- 
tion system, and $135,000 for water- 
works extension. 

Broken Bow, Okla., 
for $120,000 for the 
waterworks system. 

At the recent election on waterworks 
bonds at Craig, Okla., the proposition 
was defeated. The amount of the bond 
issue proposed was $27,500. 

Pitcher, Okla., will spend $25,000 in 
the improvement of its waterworks sys- 
tem, putting in new mains and a new 
air lift pump. 

Commanche, Okla., will spend $125,000 
in the improvement of its waterworks 
system by the extention of mains, the 
installation of a new 150 horsepower oil 
engine and other equipment. There will 
also be installed a complete sewer and 
disposal plant, costing $150,000. 

Bonds for the extension of the water- 
works system of QOkemeh, Okla., have 
been voted to the amount of $60,000, and 
the improvements «will be pushed for- 
ward without delay. 


has voted bonds 
extension of its 


Fire, supposed to have started from 
spontaneous combustion, broke out July 
27 in the cotton and peanut storage ware- 
house of Martin & Sons, Petersburg, Va., 
causing damage estimated roughly at 
$100,000, covered by Globe and Rutgers. 


























KENTUCKY AND THE SOUTH 





VIRGINIA CONVENTION 





Local Agents’ Association Elects 
Col. E. E. Goodwin to Succeed 
President Catlin 


RICHMOND, VA., Aug. 2.—Col. 
E. E. Goodwin of Emporia was elected 
president of the Virginia Association of 
Local Fire Insurance Agents at the 
twenty-third annual convention held in 
Lynchburg, July 27-28. He succeeds 
James T. Catlin, Jr., of Danville, who 
retired after filling the office capably 
and efficiently for two successful terms. 
Col. Goodwin is an overseas . veteran, 
having commanded a regiment in the 
Twenty-ninth Division, which was in 
the heat of the fray in the Meuse- 
Argonne offensive. 

Other officers were chosen as fol- 
lows: C. F. Holden, Alexandria, first 
vice-president; H. C. Young, Norfolk, 
second vice-president; F. S. Blanton, 
Farmville, secretary-treasurer. 

Commissioner Button, addressing the 
convention, expressed his intention of 
aiding the agents in the passage of a 
suitable qualification law and also co- 
operating with them in their efforts to 
have any other worthy insurance legis- 
lation placed on the statute books. In- 
cidentally, he stated that his depart- 
ment had ruled recently that extension 
of time for payment of fire insurance 
premiums in excess of 90 days without 
interest was a form of rebating. The 
meeting went ‘strongly on record 
against dual agencies and also against 
non-recording agencies of every kind. 
Another resolution, carried  unan- 
imously, directed the proper committee 
to confer with officials of the South- 
eastern Underwriters’ Association with 
a view of having that organization en- 





force its rule prohibiting companies 
from appointing as agents and solicitors 
anyone who is engaged principally in 
some other line of business. 

Walter H. Bennett, secretary of the 
National Association, spoke on the 
value of organization work. R. P. 
Barbour, secretary of the North 
British & Mercantile, spoke on 
the importance of developing side lines. 
Others who spoke similarly were C. F. 
Holden, Alexandria, and C. P. Walford, 
Jr., Richmond, members of the associa- 
tion. Randolph Harrison, Lynchburg 
attorney, stressed the superiority of 
stock insurance over mutuals. The 
convention dinner, at which 100 agents 
were present, and the presentation of a 
silver loving cup to retiring President 
Catlin featured the first day’s meeting. 

In his annual report President Catlin 
said, among other things: “Some of 
you think that the mutuals are not 
strong, but with only a 3 percent mem- 
bership in the United States Chamber 
of Commerce against a 97 percent for 
the stock companies, they were prac- 
tically able to dictate the policy of the 
insurance group and elect their own 
chairman. 

“The Lockwood Investigating Com- 
mittee has recently brought out two 
very significant facts regarding the in- 
surance business. One is that there are 
some things that ought to be changed. 
The other is that the press and general 
public are too prone to condemn insur- 
ance methods without the real facts. 
Even the Literary Digest accepted the 
statements of the daily papers at their 
face value without waiting for some 


authentic information from the insur- 
ance press. 
“Our business and our companies 


have been assailed and it is up to the 
agents to see to it that the insuring 
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7B, | 
Test of Time 


Over one hundred years of faith- 
ful service and protection stand 
behind every Fire Association 
policy. This mark of merit pre- 
sents a strong selling point to the 
; alert agent and creates a feeling | 
of confidence in the policyholders. | 


= 


Agents who send their business to 
the Fire Association do so with 
the assurance that it will be 
handled in a manner insuring 
satisfaction to themselves and 
their customers. | 
| 


Are you fully equipped with 
Fire Association policies? 


FIRE ASSOCIATION 


of 
PHILADELPHIA 


WESTERN DEPARTMENT 
INSURANCE EXCHANGE 


CHICAGO 


J. M. Thomas, Manager 


F. H. Burke A. F. Powrie 
Asst. Mer. 2nd Asst. Mgr. 








public, our customers, if you please, get 
the real facts in the case.” 


Mississippi Loss Ratio 

JACKSON, MISS., Aug. 2—Following 
the publication of fire losses in Missis- 
sippi during the past five years, Commis- 
sioner Henry has announced that during 
1920 the companies experienced a gross 
loss ratio of 61.8 percent. The expenses 
of operating the various companies ran 
from 30 to 40 percent, according to Mr. 
Henry. 


Tobacco Men Encouraged 


Louisville insurance agents who spe- 
cialize in tobacco insurance have been 
much pleased as a result of the excellent 
late tobacco market and gratified at the 
advance in price of low grades on late 
sales, this being due largely to poor crop 
conditions in Kentucky, which indicate 
a small tobacco crop and strong prices 
next winter. Corn and other crops have 
been greatly benefited by rains this past 
week, but yields are not promising. 


Fire Underwriters Frolic 

LOUISVILLE, KY., Aug. 2—Louisville 
fire insurance men have marked Aug. 9 
as a red letter day on their calendars, as 
the special agents, actuary employes, 
local agents and employes, will all take 
the day off and attend the second annual 
fire insurance outing, at Fern Grove, 
going on the river steamer America. A 
couple of ball games and a full line of 
picnic amusements have been arranged. 





Death of Archie Harris 
Archie W. Harris, manager 
Virginia-Carolina Department 
cultural, Old Colony, 
ion of Canton, and one of the best known 
fire underwriters of the south, died at 
his home in Richmond on Sunday. 


of the 
of Agri- 
Boston, and the Un- 


Brown Is Made Chairman 


Dowdell Brown has been elected chair- 
man of the executive committee of the 
Southeastern Underwriters Association. 
Its conference committee consists of 
S. Y. Tupper, chairman, Clarence F. Low, 
H. R. Bush, George C. Long and W. R. 
Prescott. 


Losses on Fertilizer Risks 

The Southeastern Underwriters Asso- 
ciation has decided to advance rates on 
fertilizer risks. Losses on factories have 
been very excessive in the south A 
committee has been appointed by the 
association to confer with the fertilizer 
concerns to secure a schedule of rates 





that will enable the companies to con- 


tinue writing these risks at a reasonable 
profit. 


Kentucky Notes 


A thirty thousand dollar fire, partly in- 
sured, was suffered by the Redmon Liner 
Co., at Franklin, Ky. 

Fire at Sturgis, Ky., recently destroyed 
the plant of the Tradewater TR I Co., 
the loss being estimated at $125,000. 

Fire in Louisville destroyed a feed 
manufacturing and hay and grain plant 
of Ritter Hennings & Co., at a loss of 
$25,000. 

E. A. Parsons, special farm agent for 
the Springfield, is on a vacation, a part 
of which will probably be spent at his 
old home in Leitchfield. 

F. H. Sabin, resident general agent at 
Chicago for the Pennsylvania Fire Insur- 
ance Co., was in Louisville recently, and 
made a trip out over the state with R. M. 
Hall, special agent. 

At Hopkinsville, Ky., the life insurance 
agency of T. E. Lippscomb has added fire 
insurance, having been appointed agents 
for the Pennsylvania Fire Insurance Co. 
by Special Agent R. M. Hall. 

At Hodgenville, Ky., R. W. McGill has 
sold his agency to Hubbard, Thurman 
and Wright, but will continue in the farm 
insurance line, representing the Farm 
Dept. of the North American. 

Hickman, Ky., reports that it now has 
an exclusive feminine agency, the firm be- 
ing Reid & Reid, composed of Miss Carrie 
Maie Reid, who has been connected with 
an agency for years, and her sister, Miss 
Frankye Reid. 

Virginia Notes 

Robert Lecky, Jr., of Richmond, has 
taken the Virginia state agency of the 
American Automobile of St. Louis. 

The Zurich General Accident and Lia- 
bility, of Zurich, Switzerland, is planning 
to enter Virginia to write the usual cas- 
ualty lines. 

According to Carroll L. Garnett, assis- 
tant secretary of the Springfield, no suc- 
cessor to the late Charles B. Robb, as Vir- 
ginia special agent, is likely to be ap- 
pointed until the summer vacation season 
is over. 

Allan, 





Seaville & Snead, Inc., of Rich- 
mond, general agents for the Georgia Cas- 
ualty, the Newark, the New Jersey and 
the Fidelity & Deposit, has appointed 
John R. Pyper as manager of the Insur- 
ance Department. 





The greatest indoor American sport is 
kidding oneself. Some of us are only 
2.75 percent as good as we think we are. 
That’s all right, highly commendable, 
however, if we have other qualities to 
match self-confidence, but there is noth- 
ing so pathetic as the merely conceited 
man, the fellow who will not learn, who 
thinks he is not appreciated, who feels 
that no one is helping him, who doesn’t 
blame himself if he cannot get along. 

The big thing that will keep you going 
is the power of your vision. 
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The Mansfield Mutual 


Fire Insurance Co. 
MANSFIELD, OHIO 


An Agency Company Founded 1873 
Cash Assets oe = « - = $227,443.89 
Liabilities - - - - - $72.3 87.74 

Net Cash Surplus - - $155, "O56, 15 227,443.89 
Contingent Assets - - - 386,367.56 


Total Resources of Company $613,811.45 
Total Amount at Risk - - - $12,297,591.00 
Total Losses Paid 748,789.21 
Total Savings to Policyholders 630,173.37 
E. J. FORNEY, Pres. J. M. COOK, Sec'y 
Present Rate of Dividend to Policy 8 a 





Per Cent 













ON THE PACIFIC COAST 





BREAK IN PACIFIC BOARD 


Dissolution of Actuarial Bureau Causes 
Feeling Between Factions of 
California Underwriters 


‘ 


SAN FRANCISCO, CAL., Aug. 2.— 
Dissolution of the Actuarial Bureau by 
the Pacific Board at its recent meet- 
ing held at Del Monte, Cal., has re- 
sulted into what may be termed a bitter 
factional discussion which threatens at 
this time to ultimately result in a split 
of the entire Board of Fire Under- 
writers of the Pacific. To this, Elliott 
Middleton, who was brought to San 
Francisco to head the Actuarial Bureau, 
has been made the innocent cause and 
center of the strife. 

Despite a number of meetings, the 
two factions which have developed have 
been unable to come to any understand- 
ing. At the present time those com- 
panies in favor of retaining Mr. Middle- 
ton’s knowledge and training have prac- 
tically threatened to organize a separate 
and distinct engineering bureau under 
his charge. On the other hand, the fac- 
tion opposing Mr. Middleton is trying 
to pacify the first group and at the same 
time to dispose of Mr. Middleton. 
While this may be a harsh way in 
stating the situation, it is nevertheless 
the true situation. 

When the companies comprising the 
board voted to do away with the act- 





uarial bureau it was the understanding 
that Mr. Middleton would be placed in 
charge of similar activities under the 
direct supervision of the board. Later, 
however, the situation offered to Mr. 
Middleton was not in line with the un- 
derstanding which the companies be- 
hind him had formed and the board 
could not thereafter come to any satis- 
factory settlement. The companies de- 
siring Mr. Middleton’s services are de- 
termined to retain him. They state that 
they need him for the good of their 
business. Most of the companies write 
sprinkler business, while those opposing 
him do not write this class. 

Mr. Middleton has received many 
offers from local and eastern insurance 
centers and it is said that his opponents 
are expecting him to accept one of 
these offers. At the present time the 
whole matter is at a standstill until 
Thos. H. Anderson, manager of the 
Liverpool & London & Globe, returns 
to further state his stand in favor of 
the establishment of a competent engi- 
neering department within the board or 
a separate bureau. 





Frisco Business Reported Better 


Fire business in San Francisco is 
“picking up a bit,” according to most 
managers about the street. Losses have 
in turn, shown an inclination to “let up” 
a little after holding the center of the 
insurance stage here for the past four 
months. It is now hoped that the bal- 
ance of the year will perform in a more 





natural and normal manner so that the 





Insurance Service 
FOR KANSAS AGENTS 





ALL BRANCHES OF INSURANCE 


All Business Reported to the 
General Agencyat Topeka,Kansas 


The Miller-Jones Investment Company 
GENERAL AGENT 
701 Jackson St. Topeka, Kansas 


Desirable Agency Connections Selicitsd 








Chartered 1865 


The Reliable 


Fire Insurance Company 
of Dayton, Ohio 


Capital - - = = $250,000.00 
Surplus to Policyholders over $910,000.00 





WM. F. OELMAN, Pres. WM. F. KRAMER, Secy. 
E. J. WEISS and H. J. FAVORITE, Special Agents 
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COMMERCIAL UNION 


Assurance Co., Ltd., of London 


PALATINE 


Insurance Co., Ltd., of London 
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Fire Insurance Co., of New York 
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Assurance Soc., Ltd., of London 
CALIFORNIA 


Insurance Co., of San Frenchie 
WESTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Streets 
Chicago 


C. E. PORTER, Manager 
M. NELSON, Asst. Manager 








Dayton Mutual Fire 


N 
Insurance Co., otic 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Management 
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Wisconsin Live Stock 


Insurance Company 
Bank of Wisconsin Building 
MADISON 
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Jlotel Muehlebach 


GALTIMORE AVE. © TWELFTIe St. 


Kansas City. Mo. 


ASnROnenennesueaievenvanasisoneutarenieseiteny 


Utility-Service-Elega nce 


Ultra-modern in Equipment~ 
Complete washed air Ventilating System 
Unique in the Courtesy of its Service 

500 Rooms Rate from*200 
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Whitmore Hotel Company 
UNDER THE PERSONAL DIRECTION OF 


SJWhitmore £ Joseph Reicht 
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BREVOORT 


HOTEL 
Madison Street = CLITC AGO 


East of La Salle 
Insurance Headquarters 
Brevoort Hotel upholds worthily 


the best traditions of American 
hotels famed for hospitality. 














THE 
London & Lancashire 
Insurance Company 


Limited 


of London 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, Manager 
Hartford, Conn. 


GEORGE O. SMITH, Manager 
San Francisco 

















The Concordia Fire 


Insurance Company 


of Milwaukee, Wis. 


Total Assets, 
Jan.1,1921 . . $4,640,812.52 
tal Stock . . . 750,000.00 
Re-Insurance Reserve . 2,822,721.23 
eserves of other 
458,949.12 


Liabilities . . . . 
lus to Policy- 
1,359,142.17 


holders . . . . 


—Writing— 
Fire Tornado 
Sprinkler Leakage 
ts Use and Occupancy 


Automobile 




















1921 ratios will be somewhere near the 
percentage all good insurance men de- 
sire. 





Association Changes Name 


The Hawthorne Club, composed of 
local agents and others in the insurance 
business in the northern part of Califor- 
nia met last week in Chico, Cal., and 
voted to change its name to the Haw- 
thorne Insurance Association of North- 
ern California. Several new members 
were welcomed at the meeting, includ- 
ing Robert L. Hunter, assistant mana- 
ger of the Pacific Department of the 
Norwich Union, J. L. Fuller, manager of 
that company. The next meeting of the 
association will be held in the near 
future in Sacramento, Cal. At the last 
meeting interesting papers were read by 
George Champion on fire prevention and 
William Fish on “Cooperation.” 





Airplane Fire Hazard 


A new fire hazard in Oregon has been 
found. A property owner charges that 
an airplane attached to the forest patrol 
fleet in Cregon set fire to grass near his 
home at Medford with the result that 
the house, valued at $5,000, was de- 
stroyed. The plane was preparing to 
alight at Medford and was flying low 
on the descent when a spark dropped to 
the grass, according to Lowe. 





Coast Notes 


California lumbermen are starting an 
attack upon the law passed by the last 
legislature which practically prevents 
the use of wooden shingles. 

Emil G. Pieper, vice-president of 
Southweather & Sheply, United States 
managers of Abeille of Paris and other 
companies, was a visitor to Miller, Hen- 
ley & Scott, general agents of the com- 
pany at San Francisco. Mr. Edmond De- 
villers, manager of the Nationale of 
Paris, accompanied Mr. Pieper in his trip 
to the Pacific Coast. 





EDWARD H. SHERWIN, President 


Fire 


Tornado Farm 





TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


WILLIAM WALSH, Secretary 


Hail Automobile Tractor 








223 West Jackson Boulevard 


J. G, HUBBELL, Mgr. 


NATIONAL INSPECTION CO. 


‘A Clearing House for 


UNDERWRITING INFORMATION 


CHICAGO 


H. B. CHRISSINGER, Ass’t Mgr. 








MILWAUKEE 





INCORPORATED 1852 


INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 


AUTOMOBILE INSURANCE 


Fire, Tornado, Theft, Collision and Property Damage 


MECHANICS’ 


























IN THE MOUNTAIN FIELD | 








PROPERTY VALUES CUT DOWN 





Many Pueblo Firms May Be Unable 
to Rebuild or Resume Business— 
Creates Serious Situation 





In the minds of insurance men who 
have been looking into conditions at 
Pueblo, Colo., as a result of the dis- 
astrous flood which recently devastated 
that city, there is a very serious ques- 
tion as to whether many of the firms 
which were heavy losers by the flood 
will be able to rebuild or in some cases 
to tesume business. There is, there- 
fore, a very serious danger of a great 
lessening of property values in that city 
and the development of a situation 
which may be very serious not only for 
insurance interests but for business gen- 
erally. 

The losses aggregated close to $20,- 
000,000, with practically no insurance. 
Only firms with the very strongest sort 
of financial backing will be able to get 
on their feet again after suffering such 
losses as were sustained in the Pueblo 
flood. In some of the large department 
stores all of the stock in the basements 
and first floors was covered by water. 
An effort was made to dry out and 
salvage some of the goods, which were 
sold for whatever they would bring, but 
in such cases the salvage amounted to 
probably not more than 5 or 10 percent of 
the total value. Many buildings were 
wiped out entirely. One prominent 
Pueblo local agent owned a good 50- 
foot frontage brick building on Union 
avenue, which was completely wiped off 
the map. It is understood that rebuild- 
ing on Union avenue will not be al- 
lowed until the government engineers 
decide on what measures are to be 
taken to prevent a recurrence of the 
flood. 

While the extent of the fire loss in 
connection with the flood has not been 
definitely determined, the indications 
are now that it will be less than was 
at first supposed. It will probably run 
some place between $50,000 and $100,- 
000. So far as can be learned only two 








INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI IOWA 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Wells Bldg., Quincy, Ill. George C. Gill, Mgr. 


IND. ILL. 


H. N. ODELL 


_ 110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and 
Inland Marine Losses 


KY. 








ILLINOIS INDIANA WD AR A-MICIIGAN —— co. 
. P. Kelley, Pres. i ; 
manee H. —— H. J. Lederer, Vice-Pres. ~~ — 
308 N. State St. tt or ‘cl gn, I “= Ginz, Secy, & Treas, _ Indiana 
Long Distance Bell 458 ss kin bn Monn is well equipped to handle all 
ILLINOIS .... .. WESTERN INDIANA | NORTHERN MICHIGAN ADJUSTMENT COMPANY 


D OSBORN 1104 Clark St., URBANA, ILLINOIS 
° 4% Adjuster of Fire and Tornado Losses 
Accurate Valuation of Buildings and Property Appraisal 

35 years’ experience as contractor and builder. 





Illinois Adjustment Company 
For company only 
Adjustment any place 
Specializing in fire—Automobile—Windstorm 
‘e also do inspection. 
52214 E. Adams Street Springfield, Illinois 
Phone Main 423 





SOUTHERN ILLINOIS, INDIANA, MISSOURI 
Adjusters for the Companies 
ELLIOTT & SON 
First National Bank Bldg. McLeansboro, IIL 


D. A. MILLIGAN 
ADJUSTMENTS OF ALL KINDS 
SHELBYVILLE, ILL. 


NEBRASKA—IOWA—KANSAS 
A. J. BALDWIN 
Independent Adjuster 
FIRE, AUTOMOBILE and TORNADO LOSSES 
614-15 Paxton Block, Omaha, Neb. 











INDIANA ILLINOIS MISSOURI 


SANGAMON ADJUSTMENT CO. 
7th FLOOR BOOTH BLDG. SPRINGFIELD, ILL. 


General Adjusters for the Companies 


We are equipped to handle all kinds of 





Adjusters of Fire Losses 
206 Schirmer Bldg. 
304 Federal Ave. 


MISSOURI KANSAS 


F. W. LITTLE JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
503-505 Orear-Leslie Bldg., Kansas City, Mo. 
Over 30 Years’ Experience 


MISSOURI KANSAS 


Mid-West Adjustment Co., Inc. 


Automobile and Fire Adjusters 











322-324 Ridge Bldg., | Kansas City, Mo. 
T. W. GARRETT, Manager 
KANSAS 


JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 


FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 





HUTCHINSON . - « »« KANSAS 
Kansas Oklahoma Eastern Colorado 


WARREN ADJUSTMENT BUREAU 


P R. B. W. Manager 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 
WISCONSIN AND MICHIGAN 
Fire Loss Adjustments—Wis. and North. Mich. 

Over 25 years’ experience. 

sons, SALES ARSON, 

oom 1, Coo oc shkosh, Wisconsin 

Local and Long Distance Telephone 786 








Appraiser of new, used and wrecked automobiles 
Adjusters certificate of authority State of Wisconsin 


C. C. JOHNSTON 


losses, appraisements and inspections. Adjuster and Automobile Expert 
Long Distance Bell Phone Main 2036 | a:i¢pbons. <S Les 6 Tt ie 











We desire Live Agents in all protected towns in which we are not represented. 
Write for particulars. 





Frank M. Fisher, Pres. 





Ohio Valley Fire & Marine Ins. Co. 


R. G. Fisher, Manager. 


PADUCAH, KY. 























THE NATIONAL UNDERWRITER 


August 4, 1991 





























































































































































































































° ~— ? he 
small flood insurance policies were ‘car- | Passed without any further flood damage th 
ried, ‘totaling not more than $10,000. a erg in be eee was al- 

owe o lapse. i 
bd There has, of course, been a great deal| the plans nanied peta Se Seetibe = 
ra TCTICAN of inquiry in Pueblo in regard to flood| much stronger dikes and for oaks 
insurance since the recent disaster, but | method of keeping the channel clear mm st 
very little of it has been written there, | that an overflow such as that which ha 
‘(iE as the rates charged are so high as to| occurred this year will be practical] wl 
NSurainsye ompanyp be almost prohibitive. _ Under existing | impossible. If these plans are cabriea wi 
conditions there is practically nothing to | out, Pueblo properties will again be re. $2 
bas a Fg nice ap — —— garded as good risks for flood insurance by 
ying e flood o » Whic i but they i ; 5 
ru pr serious damage, although nothing com- i a ee ae ™ 
parable with that of this year, dikes 
; were installed and steps taken to divert Mountain 
INCORPORATED - i872 the flood waters, but the new channel Ka Cit ( wasen ( 
created at that time was allowed to fill eee. RU a een cer mene. DECLARE ret 
CASH CAPITAL $10 chvith und and atcha few gees ad [BO Sao eae eae | 
$ : . the 
000,000 —_—_ Ne 
NEWS FROM EASTERN FIELD ws 
Company owns United States Liberty and Victory Loan i sta 
. . i tia 
Bonds in amount equal to its capital ; pre 
OPPOSED TO THE SCHEDULE | in the court in that city to answer to a 
charge of negotiating insurance in : 
POLICIES ISSUED TO COVER : unlicensed foreign company, in violation 7 
Fire Registered Mail Most Eastern Men Think Dean System | of paragraph 160 of the insurance law tab 
Lightning Profits War Risk Mail Package Should — Be Introduced lest Dillion hak been tilling shee po vel 
Tornado Commission Hulls Tourist Baggage in New York tories in Lynn, Salem, Beverly and other | 
Wind Storm Automobiles Cargoes Sprinkler Leakage mie Fi pein Ms cage ac and 
* Teannen : a r s 
Hail Motorcycles Inland Marine Use and Occupancy New York, Aug. 2—Eastern fire in-| police. At the preliminary hearing Di 
Explosion Leasehold Inland Transportation Riot and Civil Com- surance men are not taking kindly to | lon appeared with counsel and declared 
Rents Stustend weeheers ti the suggestion that the analytic system 
motion of fire rating be introduced in New WA 
© ’ York state. They point out that in *k 
most of the states in which the Dean Mi 
~ schedule has been introduced the OPPORTUNITY . 
margin of underwriting profit is small. eins nleiein tite : d 
They contend that in the states in|] with branches in chen eae ae 
which the analytic system has been ap- of the world and handling insurance of 
FIRE REINSURANCE __ |[iitcomicaiiis | SSSR) |] 
refinements and modifications have || heard of proposition to high’ class solicit. i 
been made until it is almost impossible ors or brokers now controlling firm busi- hoor 
to make money on a number of im- ness, or high s men well connected; 
Norwegian Atlas Insurance Co., Ltd portant classes ag Pay Bg o 
t : A prefe: ocated anywhere in t nited 
cg as sur ce O.; . It is further argued the analytic States or Canada. In answering give full ms 
schedule allows credit for so many particulars, including clientele. Only that 
Northem Underwritin A nc In small features which nearly all of the a eee his — bor 
e€ 9 C. tho other schedules ignore, that in the ciates a huge success need answer. Ad- : 
i d L this 
| aggregate these credits make the rates ress 97 L, care The National Underwriter, C.F 
Wi 1 too low. Eastern men say that the . 
5 illiam Street, New York analytic system has been introduced ex- hd 
‘clusively in what might be called — beh 
states, and that it has never been trie Lar : 
out in an old established commonwealth ge private office for — 
like New York. The cost_of supplying rent. Inquire Room 508, Sued 
the schedules now in use in New York i 
THE CENTRAL STATES has been large. One underwriter esti- Insurance Exchange Bldg. the 
mates the total at over $400,000. If a ee / 
FIRE INSURANCE C0 new schedule were to be introduced the total 
° amount thus spent would simply be ae 
OF money wasted. ; : 
It is also argued that if the analytic BOOKKEEPER 
WICHITA, KANSAS system were introduced in New York  Wensed—Pudiienten hashiiiigur ant cashier's Sor 
state, it would only be a question of time fire insurance office. Thoroughly familiar with at tl 
until the plan would be adopted in New paso las eames "Can tevaish ped yea 
Kansas Nebraska York City. This would involve a very || references. Address 39B care The National re - 
large expense. The analytic system re- | | Underwriter. pat 
Oklahoma Texas Ke : tuted 
quires very careful surveys, especially ome 
since it has been refined. The cost of seen 
i i <imately 2 percent quire: 
H. C. WHALEN, Pres. DAN T. CALLAHAR, Sec’y rating i now approxume WANTED . 
S. M. LA ROSE, ¥-Pres. B. G. MAINS, Asst. See’ of the as aa. oo of the yor Field position or Management Auto- = : 
panies and like other expenses, as mobile Departm Sei a orme 
been increasing in the last year or so. sian ia esta go pede woulc 
The adoption of the analytic schedule antumatiite manager. 35 y f — 
Paar : . . . 385 years of age 
in New York would certainly raise a and married. Address 35-X care The 
[FIRE] storm of protest. It is so different National Underwelter. 
from most others, that New York in- J 
surance men would simply _ have to 
Great Lakes learn schedule rating over again, While | 
some eastern officials are —— = LOCAL AGENCY FOR SALE DE: 
look with favor upon the adoption o —_—" ers, 
a P . a 2 tal irisurance agency located in Missour 
Jusurance Company the. analytic a ecidedly New fe town of Thirteen hundred population, for sale 
Home Office, Insurance Exchange mengee™? are decidedly opposed to at a bargain if taken soon. Reason for selling, 
a move. poor health. 
CHICAGO, ILL. A ; Address 37-Z, care of National Underwriter. F 
Uether Is Vice-President or 
4 . e BALTIMORE, August 2—At a recent cai 
a N. L. Piotrowski, President ; meeting of the board of directors of the 
Baltimore American Fire Insurance Com- WANTED 
pany, Louis H. Uether, Jr., for many P in : ied mant tise 
. years connected with the agency depart- Weaecat saluie stpeleace eeindean consid. 
CASH CAPITAL - - - =~ $400,000.00 ment of the company, was elected vice- erable loss work and adjusting. Excellen- 
president of the company. references furnished. ddress 
SURPLUS TO POLICY HOLDERS, $760,390.32 Edward Cook was elected secretary to 36-Y 
succeed Robert W. MacDonald. Mr. Mac- care The National Underwriter 
Donald has been secretary of the com- Meee: 
pany for some years past and in view 
e in Chicago, Cook County and the Greater Metropolitan District. of his faithful services, wae Tees ae ‘6 ed 
nspections {This inspectorate very properly gauges the expectancy of fire der a pension. FOR SALE 
—— and a pon apeesd ene events before ~~ a. bo Old Established Fire ag Agency, © 
i A undersigned sells this talent to companies, agents, brokers an e H the best town in the Rocky Mountain region. ’ 
business public, herewith tendering counsel to all State Insurance Officials, Legislative and Halt Reciprocal Agent An opportunity for a health seeker with 4 
por Ay ry cr = and all = _ ee insurance laws designed for the public weal. BOSTON, MASS., Aug. 2—Paul Dillon, — to en roves hey get me a are 
¥ FS weer W vice-president of the United Shoe Manu- usiness in a wide awake western town. 
Office with Jos. C. Knight & Co. .. e PIERCE iaceieaia: Reciprocal Indemnity Ex- Address 34-W care The National = 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counselor change of Kansas City, who was placed Underwriter. 
under arrest in Lynn last week, appeared CS ane 






















































cy in 
egion. 

with 
rative 


ional 











August 4, 1921 


THE NATIONAL UNDERWRITER 








he would contest the constitutionality of 
the law. 





New Hampshire Increases Capital 


MANCHESTER, N. H., Aug. 2—The 
stockholders of the New Hampshire Fire 
have ratified a vote of the directors by 
which the capital stock of the company 
will be increased from $1,750,000 to 
$2,000,000. The company is authorized 
by its charter to capitalize up to 
$5,000,000. 





Interest in Federation 


Charles H. Willoughby, executive sec- 
retary of the Insurance Federation of 
the state of New York, visited most of 
the cities and towns in the state, from 
New York to Syracuse during July. 

He reports a general increase in in- 
terest in the federation throughout the 
state, with prospects good for a substan- 
tial increase in membership, which at 
present is about 2,500. 





Eastern Notes 


The Travelers has placed two memorial 
tablets for the company’s soldier dead 
in the hallway of its building and un- 
veiled these this week. 














i IN THE MOTOR FIELD 








WARRANT OUT FOR AN AGENT 





Michigan Department Has Ordered 
Arrest for Ford Car Owners Pro- 
tective Association Man 





LANSING, MICH., Aug. 2.—Com- 
missioner Hands of Michigan has 
brought about the arrest of W. S. Tur- 
rell of Lansing, who is agent for the 
Ford Car Owners’ Protective Associa- 
tion of Chicago. The insurance depart- 
ment claims that Mr. Turrell is repre- 
senting an unauthorized company, as 
this concern is not licensed in Michigan. 
C. Franklin Davis of Chicago is secre- 
tary of the Ford Car Owners Protec- 
tive Association. He claims that it is 
not an insurance company and there- 
fore, does not have to be licensed by 
insurance departments. Under the plan, 
Ford owners are protected from any 
loss but losses are not covered unless 
they exceed $15. No indemnity for loss 
or damage to tires is paid unless the 
total loss including tires resulting from 
one collision shall exceed $60. 


Agent Visited Department 


Some months ago Mr. Turrell appeared 
at the insurance department and ex- 
plained the operations of the concern. 
He inquired if it were the opinion of the 
department that the operations consti- 
tuted an insurance business and if the 
company and himself as agent would be 
required to comply with the legal re- 
quirements as to admission to Michigan 
and the licensing of agents. He was in- 
formed at that time that the operations 
would be regarded as insurance and that 





Actual market value for all securities 





a , Asa’t. Sec’y. 
John A. Snyder, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 


Statement January 1, 1921 
ASSETS AND LIABILITIES 


Reserve Reins. Fund 1,465,929 

Reserve all other 
liabilities 

Net Surplus........ 


Policyholders Surplus, $1,164,541 














D. H. Dunham, President H. M. Grats, President 
D._H. Dunham, Vice-Presideat 


Neal Bassett, . w 
y Neal Bassett, Vice-President 
A. H. Hassinger, Secretary ae Kay, Tre 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


of Philadelphia 
Organized 1854 


Organized 1853 
Statement January 1, 1921 


ASSETS AND LIABILITIES 


ASSETS AND LIABILITIES 


Reserve Reins. Fund 5,191,079 
Reserve all other 

liabilities ......... 1,205,347 
Net Surplus 


*Reserve Reins. Fund 2,295 

*Reserve all other 
liabilities 

Net Surplus 


Policyholders Surplus, $3,336,742 


* As of December 81, 1920. 
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Girard F. M. 


INSURANCE CoO. 


Statement Febuary 16, 1921 


yy | Jucaee $4,006,578 
Policyholders Surplus, $1,449,841 
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INS. CO. OF AMERICA 


NEW YORK 


**One of the Giants” 


STATEMENT, JANUARY 1, 1920 








ASSETS LIABILITIES 
U. 8. Gow’t Securities......§ 3,562,500.00 | Unearned Premiume......... $ 6,803,786.19 
Other Bonds and Stocks.... 9,753042.76 | Losses in Course of Adjust- 
Loans on Bond and Mort- on.000.80 TENS dcdcccccsccacs seseeeees 983,966.90 
tamer: SO | cuss anhtiien Than 0 CAME 
lection ...cccccccsccecccsscee 1,456,434.95 Capital ........... $2,000,000.00 
Cash in Banks and on Hand = 743,762.23 | 1g. Py e. 
Accrued Interest and Other et Susplus...... 507,60. 
Assets ....... ccccsccccccccce 295,225.09 | Policyholders’ Surplus....... 7,477 600.84 
$15,871,765.63 $15,871,765.63 
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CHICAGO 
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SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bldg. 
DES MOINES - = - = = IOWA 


[el 
HENRY E. SAMPSON 


For six years Assistant Attorney General of Iowa 
and Special Counsel of the Commissioner 
of Insurance 


SIDNEY J. DILLON 





DES MOINES 


REINSURANCE FIRE COMPANY 


P. J. CLANCY, President 








Reinsurance Only 


DES MOINES, IOWA 


F. E. HATHORN, Secretary 
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The Indemnity Co. of America 


St. Louis, Mo. 
AUTOMOBILE INSURANCE In All Its Branches 
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ROLLINS BURDICK HUNTER CO., General Agents, Chicago 
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oF NEW HAVEN. CONNECTICUT. 


CASH CAPITAL, -$ 1,000,000 


Western Department, Roc cford, Illinois 
WALTER D. WILLIAMS, Mgr. 











MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO | 


J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 








Great American. The 
general business depres- 
sion which has swept the 
country has not affected 
Great American business. 
It was never better. 





MANSFIELD, OH/O 
Ohio’s Largest and wtrongest 





Automobile 
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E. J. MILLER 


General Agent 


FIRE and CASUALTY INSURANCE 


Business cared for in the States of Colorado, 
Wyoming, New Mexico and Utah 


311 Gas and Electric Bldg. DENVER, COLORADO 














Nearly Fifty Years of success under same t 
carly /NtY INCORPORATED 1876 — 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $344,207.54 SALEM, OHIO Net Cash Surplus $250,358.96 
Losses Paid Since Organization, $1,290,498.45 
J. R. VERNON, President J. AMBLER, Secretary 











it must apply for admission in the reg- 
ular manner. He then communicated 
with Secretary C. Franklin Davis 
of Chicago. The department received 
a voluminous document from Davis ex- 
plaining the mode of operation who de- 
clared that is was in no wise an insur- 
ance business. He gave a dissertation 
on the private rights of all good citi- 
zens to cooperate in such a voluntary 
association, without let or hindrance 
from any legally constituted authorities. 
Mr, Davis was informed that he must 
comply with the laws in order to operate 
peaceably in the state. He came back 
with a defy to the authorities and prom- 
ised that he would come to Lansing and 
launt the first application obtained in 
the face of the commissioner. 


Wrote Policy for Preacher 


This threat he, however, never car- 
ried out, but instead has apparently 
been operating on the quiet. Early in 
July Turrell solicited the Rev. Oscar 
Behrens of East Lansing and obtained 
his check for $28 for insurance on Mr. 
Behrens Ford sedan. The check was 
made payable to the Ford Owners Pro- 
tective Association, as Turrell explained 
that the money must go to the home 
office in Chicago. However, the check 
was cashed by Turrell at a local bank 
on the same date as drawn: No policy 
has been delivered up to the present 
time. 

This concern charges a membership 
fee of $8 and annual dues of $3 and the 
check given in this case contained $12 
or $1 a month assessments. It was ex- 
plained to Mr. Behrens that this was 
to relieve him of the trouble of paying 
the monthiy assessments separately. 

The attorney general’s department of 
Michigan kas passed on the proposition 
and declared the scheme to be an insur- 
ance business as has also the attorney 
general of Wisconsin, where it has at- 
tempted to operate. 

Its operations are a perfectly easy 
method for Mr. Davis to obtain a nice 
income with nothing at risk provided the 
authorities did not interfere, as each 
policy means $11 for Davis and his 
agent, besides which the agreements in- 
elude a five percent for Davis of all 
other moneys collected and distributed 
for losses. 


BREAKS WITH LABORATORIES 


National Automobile Chamber of Com- 
merce Objects to Present System 
of Rating Automobiles 





The National Automobile Chamber of 
Commerce has severed its relations 
with the Underwriters Laboratories on 
the ground that it is dissatisfied with 
the present system of rating of cars and 
detailed information furnished by the 
institution. The Chamber of Commerce 
declares that the insurance companies 
are overemphasizing the physical fea- 
tures of automobile hazards and not 
giving enough attention to the moral 
hazard. It declares that very few acci- 
dents are due to faulty construction, but 
that the cause of the present high loss 
ratio can be traced elsewhere and is 
not a factor connected with mechanical 
construction. The Chamber of Com- 
merce says: 

“Over-valuation and ignoring the char- 
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“All Kinds of Insurance on Automobiles” 
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acter of the policyholder are the two 
weakest points in the insurance methods 
today, in the opinion of the automobile 
makers. Most of the new cars carrying 
insurance are valued at more than their 
market price if the owner had to sel] 
them, Consequently, the temptation to 
destroy the car is strong for the un. 
scrupulous. Many instances are on ree. 
ord of cars being driven into a river jn 
order that theft insurance might be co}. 
lected. The same danger applies for 
fire insurance. Though faced with this 
situation, no recognition is made of the 
moral hazard. No inquiry is made con. 
cerning a man’s character before Writing 
his policy, so that the dangers of valua.- 
tion are not stopped at this point. 
“More important than the crime ele- 
ment is the carelessness which over-val- 
uation encourages in the average motor. 
ist. If his automobile is over-valueq 
theft or accident may prove a blessing. 
“The activities of the Underwriters 
Laboratories are regarded as too de- 
tailed. The inspections result in classifi. 
cations which are illogical. Parts mak- 
ers who do not submit to the Under. 
writers Laboratories’ tests do not get 
rated, and a car may accordingly be 
unfairly listed because not all of its 
parts are supervised. Few of the acci- 


tion. The automobile makers feel that 
little is gained by the Underwriters 
Laboratories’ tests as the cause of the 
high rates lies in factors not related to 
mechanical production. 

“Insurance companies are working on 
these suggestions and a readjustment in 
policies and rates is hoped for in the 
near future.” 





Expect Heavier Losses in Canada 


An automobile official who has re- 
cently completed an investigation of the 
situation in Canada says that American 
companies that are writing automobile 
business in the Dominion are facing a 
serious situation. He states that the 
business there is today in much the 
same position that it was in the United 
States a few months ago, before the 
marked reductions in prices of cars were 
made. He says that Canadian under- 
writers as a class do not seem to recog- 
nize that there is to be a big drop in 
prices, and are consequently not antici- 
pating an increase in moral hazards. 

The price of cars in Canada has not 
dropped as it has in the United States. 
As an illustration, cars can be purchased 
in the United States at the reduced 
prices and shipped into Canada and the 
duty of forty percent on the price, both 
for new and used cars together with 
other taxes, makes the price in Canada 
about 50 percent higher than in the 
United States. The drop in prices in 
Canada will certainly come with the re- 
sult that thtre will be over-insurance 
and an added moral hazard. There are 
large stocks of used cars in dead stor- 
age in Canada and companies carrying 
lines on these should cancel or reduce. 





Kansas City Auto Thefts 


A table has been made showing the 
automobile thefts and recoveries in Kan- 
sas City, Mo., up to July 1. The per- 
centage of recoveries during the first 
six months of last year was 43.3 percent 
and this year 61.7 percent. The table is 
as follows: 


1920 Stolen Recovered 
February ........ wets ee 
Marc Barus Wale ereiere 161 71 
EOTIL . .<.6:0:0 45:0 eee ~. 144 12 
May mee eeeevece 135 63 
WTEC! 50d. Son emrecee oie seers 139 58 
681 295 
1921 Stolen Recovered 
WOMEOREY 2 i vccccsctes 06 
ECT) 5-6 45/< 7:04, sibi6.s0'<'s 107 62 
BOGE Sis cuicweacees ee 134 93 
| rer. ee eT < aa 82 
ce ope wials cane ansuierelare 115 59 
585 361 





Report on Bankers Automobile 


LINCOLN, NEB., Aug. 2.—The state in- 
surance department, in a statement 1S- 
sued at the close of last week, declares 
that it has saved $34,000 of the reserves 
of the Bankers’ Automobile of Lincoln 
which was taken over by the state de- 
partment last fall and the business 0 
which has since been re-insured by the 
Union Insurance company of Lincoln. | 

A statement of the present financial 
condition of the business of the company 
as issued by the state department shows 
ledger assets of $401,297.79; non-ledger 
assets of $13,325.64; non-admitted assets 
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fixtures, mortgages, interest on mort- 
gages, certificates of deposit, and inter- 


_est on accrued certificates of deposit, 


of $94,272.29. The liabilities of the com- 
pany are given as $320,351.16, which in- 
cludes $288,400 in capital stock from 
which is deducted an impaired surplus 
of $18,095.70. 

Accrued losses amounting to $84,348.95 
have been paid by the state department 
and there still remains a surplus of over 
$36,000 to cover losses in court not yet 
adjusted. A loan of $34,000 made by the 
company was paid on July 11. 

Despite the conditions of the money 
market, the department states, $178,000 
worth of securities of the company have 
been disposed of for $166,158.98, a dis- 
count of only 7 per cent. 


Board of Governors Chosen 

The board of governors of the new 
National Association of Interinsurers, 
which was organized at Bloomington, 
Ill, consists of F. S. Larison, Illinois 
Automobile of Bloomington; W. 'T. Bran- 
denburg, Automobile Owners Protective 
of Bloomington; Lincoln Bancroft, Cres- 





ent Auto Protective of Mattoon, IIL; 
Thomas L. Cherry, Illini Underwriters, 
Carbondale, Ill.; Arthur Wolf, State 
Automobile of Indianapolis; M. R. Burt, 
Sampson Auto of Freeport, Ill. Paul R. 
Goddord of the Bull Dog Auto of Wash- 
ington, Ill., is president of the organiza- 
tion and H. G. Rockwood of the Con- 
tinental Auto of Springfield is secretary. 





Increase in Motor Production 


According to the National Automobile 
Chamber of Commerce, production re- 
ports show that the automobile business 
in the second quarter of 1921 was 87 
pereent of the corresponding period in 
1020, due largely to the fact that one 
of the chief manufacturers is operating 
at 136 percent of the 1920 basis. The 
other makers, however, are going on a 
57 percent basis, and are manufactur- 
ing at 107 percent, or more than double 
the rate of their first quarter this year. 
Motor truck production is more than 
one-third better than it was during the 
first quarter. 
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Some Thoughts on the Subject of Compensation to Producers | 








SIOUX CITY, IOWA.—To the Edi- 
tor—We note in a recent issue an arti- 
cle “Agency Commissions May Be 
Made Issue.” Periodically some one 
brings up the question of reducing 
agents’ commissions, notwithstanding 
it is an economic fact that no serious 
consideration can or will be given the 
matter for the very simple reason com- 
panies know that successful insurance 
business depends very largely on the in- 
telligence and activities of insurance 
agents. The moment the insurance 
agents’ business becomes unprofitable 
or insufficiently lucrative, the active and 
intelligent agents would be forced to 
secure other lines of endeavor where 
their ability and energy produce the 
return to which they are entitled and 
can secure. 

There is no more reason to expect a 
capable agent to continue in a line of 
business that is unprofitable or insuffi- 
ciently remunerative, than it is for a 
capable manager, underwriter, exam- 
iner or special agent to remain con- 
nected with a business that does not 
pay a sufficient return to which the in- 
telligence and ability of the individual 
is entitled and can earn in other lines of 
endeavor. 


Would Leave the Incapable 


Any action along this line wouid 
leave companies with the incompetent 
agents, who are a liability to any com- 
pany instead of an asset. If all of the 
agents were of low mentality and abil- 
ity, the prosperity of any insurance 
company is not a question, but a certain 
failure. It is a fallacy to argue the re- 
duction of commissions would drive a 
large number of agents from the busi- 
ness to the advantage of those who 
remained by increasing volume of pre- 
miums per agent. As well argue an in- 
surance company can drive its com- 
petitors out of business by cutting rates 
and continuing the practice. 

Ve do not presume to be qualified to 
analyze the subject matter, but I am 
sure, without fear of contradiction, I 
voice the fixed opinion of every capable 
agent, that no company can expect to 
obtain experienced, capable and ener- 
getic agents, and retain them, and un- 
derpay for their expert services. 

The curse of the insurance business 
today is the appointment by many com- 
pamies of bank clerks, real estate, 
curbstone” brokers, lawyers and. other 
side-lines” agents, most of whom have 
No consideration other than to secure 
a commission and who will write any 
kind of a risk and generally with no 
effort whatever to divulge to his com- 
Pany, hidden hazards that would make 
the risk undesirable, if the examiner 
had knowledge of same, and thereby 
creasing insurance loss ratios to a 
high figure. 

Id, experienced, established agents, 
who make the insurance business their 
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principal or sole business, and who re- 
alize their responsibility to their com- 
panies and the trust placed in them to 
protect and truly represent their com- 
panies feel that what is needed is an 
agents’ qualification law, that will not 
only require experience and ability to 
secure a license, but will contain a char- 
acter. requirement in a specific sense, 
that will require an agent to consider 
his faithful trust to his company, and to 
the honest, deserving public, instead of 
a commission, as the sole objective. It 
takes character to turn down a risk in- 
volving a large commission because the 
prospects for a profit to an agent’s com- 
pany is problematic. 

Does any company expect to secure 
such agents and underpay them, or is 
it the intention to encourage the writ- 
ing of bad risks to secure sufficient in- 
come. on account of reduced commis- 
sions? Labor, during the war, had 
wages doubled and volume of work in- 
creased. The insurance agents received 
fifty cent dollars at the same old scale, 
with increased volume only to lessen 
slightly the burden of increased cost 
of living and overhead expenses. 


Higher the Wage, Better the Service 


It is significant that in the same is- 
sue, the Western Union companies call 
attention that in mixed agencies, the 
Bureau companies are getting the choice 
business, owing to the larger commis- 
sion paid by the Bureau companies, and 
leaving to the Union companies, the 
least desirable business. It is hard to 
reconcile the two different articles. 

“A servant is worthy of his hire.” 
The higher the wage, the better class 
of service obtainable. This is no differ- 
ent in insurance matters than in any 
other line of work or business, and any 
agent, who can build up a successful 
large agency, has the ability and en- 
ergy to succeed in any other ordinary 
field. Why penalize instead of reward- 
ing efficiency and faithfulness? 

C. A. KNEEDLER. 


Omaha Liberty’s Statement 


The semiannual statement of the 
Omaha Liberty Fire shows assets $844,- 
471; reinsurance reserve, according to 
the New York standard, $257,511; capi- 
tal stock, $250,000; net surplus, $248,- 
341; premiums, $424,682; other income, 
$21,549. Losses, $71,031; total disburse- 
ments, $346,372. The company is mak- 
ing steady and healthy growth and 
shows increases all along the line. Its 
increase in assets since Jan. 1 amounted 
to nearly $100,000. The hail season is 
now practically over and while the 
Omaha Liberty did not write nearly as 
much business as it did last year, it 
will make more profit on the business 
because the loss ratio is quite low. 
President P. F. Zimmer says that the 
loss ratio has been the lowest in his 25 
years’ experience in the business. 





OMAHA LIBERTY FIRE 


INSURANCE COMPANY 
OMAHA, NEBRASKA 


‘ Paid in Cash Capital, $250,000.00 
Paid in Cash Swrplus, $450,000.00 


Licensed in Illinois, Indiana, New Jersey, Pennsylvania, Ohio, Texas, Kansas, 
Iowa, Nebraska, Minnesota, Celifornia, Massachusetts and Mississippi. 

L. A. BURNETT CO., Pittsburgh, Pa., Mgrs. for Pennsylvania and Qhio. 

H. C. BURT & COMPANY, Houston, Texas, Mgrs. for Texas. 

THE MILLER-SOWERS INVESTMENT CO., Topeka, Kan., Mers. for Kansas. 

ROBERT J. ERSKINE, 5) Insurance Exchange Building, Chicago, Mgr. for 
Cook and Lake Counties. 

F. F. ROGERS, Ames, "owa, Mgr. for Iowa. 

CHAS. FITZPATRICK, State Agent, 322 Plymouth Bldg., Minneapolis, Minn. 

PACIFIC COAST AGENCY CO., LTD., 114 Sansome St., San Francisco, Mgrs. 
for California. 

R. S. HOFFMAN & CO., 69 Kilby St., Boston, Mgr. for Massachusetts. 

PERCY L. J.IND, State Agt. for Illinois and Indiana, 719 Linn St., Peoria, Ill. 

M. W. RELCHER, Mgr. of the State of Mississippi, Jackson, Mississippi. 


P. F. ZIMMER, President R. J. WACHTER, Sec’y & Treas. 








CHARTERED A. D., 1794 





GUSTAVUS REMAK, Jr. Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
WAITE BLIVEN, Vice-Pres. 


SAM'L P. RODGERS, Asst Sec’y 


CASH CAPITAL $1,000,000 
SURPLUS TO POLICYHOLDERS 


231.98 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
” INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 


TOTAL ASSETS 








North American National 


Insurance Company 


CROCKER BUILDING 
DES MOINES, IOWA 


Assets, $906,777.10 
Lines Written: 
Fire 
Tornado 
Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
V. F. BECKER, Treasurer 
W. G. HODGE, Asst. Sec’y 














INCORPORATED 1824 


United States Fire Insurance Co. 


Capital - -$ 1,400,000.00 
Assets- - - 10,701,721.00 


Western Department Home Office Pacific Coast Dept. _ 
FREEPORT, ILL. 95 William Street SAN FRANCISCO, CAL. 
NEW YORK 









































Total losses paid in United States a 1874 to 1920, inclusive, $27,719,430.47 
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The Columbian JFusurance Company 


Home Office, Indianapolis, Indiana 


Writes Fire and Tornado Insurance 


Agents wanted in Minnesota, Wisconsin, 
Illinois, Ohio, Indiana and Michigan 




















Organized 1867 


WHEELING FIRE INSURANCE CO. 


Wheeling, West Virginia 


pital.......----oscesseeecccccccees $200,000.00 
Surplus to Policyholders............. $357,640.00 : 
O. E. STRAUCH, Secretary WM. V. FISCHER, Asst. Secy. E. A. KEELER, Special Agent 






















CAPITAL creel 

$450,000.00 $1,173,684 
ENSURED’S SURPLUS ype cong 

$635,344.48 340, 





Business Is All Right—Let’s Go! 


THE HENRY CLAY FIRE INSURANCE CO. 
LEXINGTON, KY. 






















RE-INSURANCE BUSINESS ONLY 


Federated Fire Re-insurance Co. 


HOME OFFICE 


314-320 M. B. A. Bldg. Mason City, lowa 

























i ilities for handling Surplus and difficult lines 
me — = rrr in best American and Foreign 
companies and at Lloyds, London. 

Re-Insurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange 


‘SURPLUS 
LINES anp 
FLOATERS 


Chicago, Ill. 



















THE INTER-STATE FIRE INSURANCE CO. 


PITAL; $259,150 ASSETS, $530,140.65 
SURPLUS TO POLICYHOLDERS, $320,267.97 


408 FORT STREET, WEST, DETROIT, MICHIGAN 


Mr. Ekern got into quite a contro- 
versy with members of the committee 
concerning this expense; they could not 
understand that the local agents 
throughout the country received a regu- 
lar commission on the tax just as on the 
premium, and that averaged 21 percent, 
and that the supervision of the agents 
added another 5 percent, the total be- 
ing increased to 40 percent by home 
office expenses. 

“T want to call your attention to an- 
other thing,” continued the witness. 
“Every business man recognizes today 
having insurance on property against 
casualty is an act of prudence and ne- 
cessity, and no matter how apparently 
small the tax is, the inevitable result 
of a tax on premiums is to discourage 
the carrying of insurance; it cannot be 
otherwise.” 

“Any tax on any business is a dis- 
couragement to the business, is it not?” 
inquired Chairman Fordney. 


Should Be Exempt as Banks 


“T think so, Mr. Chairman,” was the 
reply. “In this particular case the eco- 
nomic effect is very bad. Suppose it 
were proposed to levy a tax on even 
one percent of all the deposits of the 
banks in this country? What would 
happen? You would absolutely reject 
it. Would that not be a tax on busi- 
ness? I am glad to have you suggest 
that. And neither is a tax on insurance 
a tax on business, because with the ex- 
ception of the service—the insurance 
companies are keeping these accounts, 
and he is going out and figuring out 
what the rates shall be and in paying 
the losses—that is pure service, and 
with the exception of that service the 
work of the insurance company is ex- 
actly the same as that of a bank. When 
you pay money into the insurance com- 
pany it is your property, even in a stock 
company. You can have your policy 
cancelled and get back your premium.” 
“When you pay your money into an 
insurance company a certain portion of 
it goes to the insurance company, but 
when you deposit your money in a 
bank, none of that money goes to the 
bank,” suggested Chairman Fordney. 


Stock vs. Mutual 











“May I differ with you on that?” con- 
tinued the witness. “In a stock com- 
pany a certain portion goes to the in- 
surance company.” 

“In any company ?” 


expenses of maintaining the 
business are charged up to the money 
paid by premiums,” interposed the chair- 
man. 


“Partly,” assented Mr. Ekern; “very 
come of the companies. 
premiums, 


because there is 


the company. 


The 


sense it is deposited. 


the policyholder. 


Mutual Like a Bank 


tual company and a bank is this: 


investment income. 



































“In the stock company, which is a 
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ance company is not only to pay losses: 
the big object is to encourage care in the 
prevention of losses, the prevention of 
fires and accidents. That is the big 
work today being done by the casualty 
and fire companies, and the more you 
discourage people from taking insur- 
ance, the more you discourage them 
from participating in that upblic object, 
and the insurance business is an 
enormous influence to that end. 

“I want to call your attention to this 
—there has been a bill recommended 
favorably in both houses of congress 
for the encouragement of marine insur- 
ance. That bill proposes, so far as 
marine insurance is concerned, to wipe 
out the premium tax in the District of 
Columbia. In that connection it would 
be eminently proper, of course, that 
the fire premium tax should be wiped 
out. What we are asking is that this 
committee wipe out the premium tax on 
all companies.” 


MUTUALS SCAN THE 
NEW YORK SITUATION 


(CONTINUED ON PAGE 8) 


premium income of New York City is 
received by the big companies, the re- 
maining 20 percent going to institu- 
tions of comparatively small carrying 
capacity. Further, a heavy percentage 
of the mercantile business of the 
metropolis is transacted upon a credit 
basis, to protect which financial houses 
insist upon the policies of the stronger 
stock companies, not caring to take 
chances with mutuals with their al- 
ways present liability of assessment. 
Mutuals talk of seeking business 
through brokers, offering therefor a 
scale of commissions below that granted 
by the stock offices. How much co- 
operation they would receive from the 
middle men under such conditions may 
be imagined. 

Another change in its regulations 
made by the New York Fire Insurance 
Exchange to the Lockwood committee 
was with respect to brokers with whom 
the membership companies did busi- 
ness. All members of the organization 
have been formally advised of the 
modification of the former ruling, which 
will hold “until the legislature has had 
an opportunity to modify the existing 
brokers’ license law of the state.” 


Campaign for Rain Insurance 


The Hartford Fire is at present carry- 
ing on an educational campaign to prove 
the value of rain insurance which in the 
last year has been in considerable de- 
mand, principally by fair associations, 
baseball park owners and proprietors of 





| largely, however, by the investment in- 
The agent’s 
commission has to be taken out of the 
no other 
source out of which to pay them, and 
the expense end of it is carried along by 
property of the 
policyholder used for these specific pur- 
poses is paying the losses and in that 
The Treasury 
Department has held in the case of mu- 
tual companies that every dollar that is 
collected is a deposit and it belongs to 


“The only difference between a mu- 
That 
a bank has a proportionately larger in- 
vestment income, and the bank pays its 
entire expenses of operation from the 
An insurance com- 
pany has a large investment income, and 
we have insurance companies that pay 
their expenses of operation and all their 














other outdoor recreation or business en- 
terprises. 

In this connection the Hartford Fire 
is reprinting the U. S. weather bureau 
report map for July 4, as it illustrates 
over what wide areas rain or storm con- 
ditions ruined outdoor business. These 
rain policies can be secured to cover 
actual loss plus a reasonable profit as 
shown by past experience or merely to 
insure the overhead expense. ‘The com- 
pany is pointing out to its sales forces 
that rain insurance is based on fully as 
sound business principles as other vari- 
eties of protection with rates based on 
average experience tables. 


Officials Are Restive 


NEW YORK, Aug. 3.—Company offi- 
cials are chagrined over the faiiure thus 
far of western managers to deal effec- 
tively with the expense problem at Chi- 
cago and St. Louis and other prominent 
centers where commissions run as high 
as thirty-five percent, and are finding 
it hard to resist the appeal of eastern 
agents who know of the situation to 
receive like compensation. 
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Rate Reducing 


Appliances 
Bearing the label of the 


Underwriters Laboratories, Inc. 


AUTOMOBILE LOCKS 


PERRY AUTO LOCK CO., 2635 Michi- 
gan Ave., Chicago; Perry Steering Wheel 
Locks for all Cars; Perry No. 5, Ford 
Lock, list $7.00; Perry No. 6 for large 
ears, list $17.50; Perry No. 8, small cars 
list $16.50; Perry No. 9 De Luxe, Ford, 
Dodge, Chevrolet, Maxwell, list $16.50; 
Perry No. 10, Tilt Wheel, list $27.50. 





FIRE EXTINGUISHERS 


FIRE PROTECTION EQUIPMENT CO., 
Rand McNally Bldg., Chicago, Ill.: Soda 
and acid quart type and non-freeze fire 
extinguishers, chemical engine, hose and 
building equipments. Complete engi- 
neering service and discounts to all in- 
surance agents, 





SAFETY CANS 


JUSTRITE MANUFACTURING Co., 
2067 Southport Ave., Chicago, Ill.; Non- 
explosive safety cans, automatic oily 
waste cans, fire extinguishers. Under- 
writers’ label on all devices. 





SIMPLEX CORPORATION 
2214 So. Michigan Ave., Chicag: 


) 
Simplex Theftproof Auto Lock for all cars..$15 
Shopiex Theftproof Auto Lock for Ford 8) 
Simplex Theftproof Auto Lock and steering 

wheel for Fords.........ssee0- sdéuwadane oes G15 

All these locks are installed in 20 minutes or 
less. Lock wheels rigid—car can’t be steered 
or towed. 














ORIENT 


INSURANCE 
COM PANY 


of HARTFORD, CONN. 


A. G. McILWAINE, Jr. - President 
HARTFORD, CONN. 


CHARLES E. DOX, Manager 
WESTERN DEPARTMENT 
39 S. La Salle St., Chicago, Ill. 





GEORGE O.SMITH - - Manager 
ie SAN FRANCISCO 














Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 
Bureka P. & M. Ins Co. Security Ins. Co. 





Organized 1864 Organized 1881 
m COMBINED STATEMENT 
Se ae ee ee $ 250,000.00 
SPP aie 1,019,353.18 
Surplus to Policy Holders - - « 674,097.22 


P. A. ROTHIER, Prest. 
ADAM BENUS, Secy. 
P. C. BARTON, Asst. Sec 














If you have a salaried position 
to fill, an ad of this size and sort 
will bring in review before you 
men qualified for the place. One 


_~ one column wide, one time $3.75. 
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POTASH PLANTS 


With the business at a standstill and 
all the American plants closed, potash 
plants furnish a subject for thoughtful 
consideration on the part of the ex- 
aminer. Those who have made a study 
of the field are convinced that, especially 
under present conditions, the risks are 
not desirable. To the already existing 
physical risks are added the moral 
hazard and general hazard of unused 
property. The history of the risks is 
unsatisfactory and losses have been 
steady and large. The nature of the 
plants usually means a total loss, and 
as there have been many losses in the 
past, the present offers no brighter out- 
look. 

The plants are practically all in Ne- 
braska and within two districts in that 
state. There is an area around Antioch 
and another around Merriman. The 
risks fall within two classes, those on 
the small lakes or ponds, and those on 
the railroads. The first must haul all 
coal and supplies to the plant, as well as 
the product to the railroad, while the 
latter pipe the brine from which the 
potash is produced to the plant, where 
coal and all supplies are immediately 
accessible. As the inland plants are all 
small and must work under difficulties 
and at a higher overhead, they have 
never proved satisfactory. They were 
the first to suspend operations and will 
always operate under difficulties. It is 
generally recognized that the small 
plants are not desirable as insurance 
risks. 

x ok x 


The larger plants are generally better 
risks, though they require careful 
watching and were never generally 
recognized as high-class risks. If the 
business were prospering, conditions 
might be different. However, the 
American business is practically ruined 
and it is believed by many that the 
plants in this country will not be able 
to reopen. They were brought into ex- 
istence by the war, and, like many other 
“war babies,” are not living up to ex- 
pectations. The Alsatian fields, ac- 
quired by the French, have been opened 
and operated even more. extensively 
than before the war, with prices little 
higher than pre-war prices. French pot- 
ash has flooded the market and now it is 
said that the German fields will soon 
enter, with further price-cutting. Not 
only has the market been flooded, but 
the prices have frozen out the American 
producers. It was at one time believed 
that European prices would not be able 
to reach the old levels, but the price per 
unit of potash is so low that even a tariff 
of 50 cents per unit, which is the maxi- 
mum hoped for, would not enable the 
American plants to sell at a profit in 
competition with the Alsatian product. 
Also, this desired tariff is very improb- 
able, for both farmers and fertilizer pro- 
ducers are fighting it. The small group 
of potash producers cannot hope to in- 
fluence the tariff makers. With the 
prospects for profitable operations so 
dim and the farmer refusing to buy, the 
business has a gloomy outlook. Hav- 
ing finished one year under these con- 
ditions, the owners are not to be classed 
among the highest risks from a moral 
standpoint. 

x Ok Ox 

The plants have never been highly 
prosperous. The waste in production 
and tremendous transportation charges 
from Nebraska to the east coast have 
made the product a high-priced article. 
In order to sell in quantities the margin 
of profit has been small. Returns have 
not been great on any of the western 
investments. While the owners have 
been men above disrepute as to moral 
hazard, the best man is a risk under 
adverse conditions. For example, the 
first item likely to be cut from the 











National Security Fire Ins. Co. 


Agents Wanted in Nebraska, lowa, 
Kansas, Colorado and Wyoming. 


‘Agency Service With A Personality’’ 








OMAHA U.S. A. 
H. M. BARFIELD H. S. BASSETT CHARLES H. HARRADEN 
President Secretary Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
; Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY» 
LANSING, MICH. 


ASSETS - + - - - - 


: $1,981,305.41 
[7 SURPLUS TO POLICYHOLDERS és, a 


$1,170,026.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachussetts, 
Rhode Island, Louisiana; California, 
Tennessee and Kansas 


A Reliable Progressive Agency Company Representatives Solicited 











budget would be one or more of the 





ANTHONY MATRE 
President 


HENRY REIS, M. D. 


JOSEPH BERNING NAPOLEON PICARD 
Vice-President 


Vice-President Secy-Treas. 





Licensed in the following States: 
Colo.; Ill.; Ind.; Ia.; Ky.; La.; Md.; Mass.; Mich., Minn.; 
Miss.; Mo.; Mont.; Nev.; N. H.; N. J.; N. Y.; N. C.; Ohio; 
Pa.; S. C.; Tenn.; Tex.; W. Va.; Wis. 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS. OVER $1,500,000 CHICAGO 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President me L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - “ 4 * 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 








The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: - * . Sheibyville, Illinois 
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STATEMENT, 1921 


Total Assets 
Liabilities 
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FIRE—MARINE—AUTOMOBILE— 
SPRINKLER LEAKAGE—EX- 
PLOSION—RIOT and CIVIL 
COMMOTION — TORNA- 
DO—RENTS—USE and 
OCCUPANCY—TOUR- 
ISTS’ BAGGAGE— 
REGISTERED 
MAIL 





Boston 


Jnsurance Company 
BOSTON, MASSACHUSETTS 





FIRE— 
MARINE— 
AUTOMOBILE— 
RIOT and CIVIL 
COMMOTION—EX- 

PLOSION — SPRINK- 

LER LEAKAGE —TOR- 
NADO—RENTS—USE and 
OCCUPANCY — TOURISTS’ 
BAGGAGE—REGISTERED MAIL 


@OldColonyp 


Jnsurance Company 
BOSTON, MASSACHUSETTS 





STATEMENT, 1921 





DAR SARMEEE  wacciciccccccctsndcdoccccccssnecoessccenses $4,113,485 
Liabilities .. -» 1,979,052 
Net Surplus.... . - 1 8 
SIRSME ME (ccs cesbnncumabeshspsenss\sssessobocsescnceucesessss ,000,' 
Net Surplus to Policyholders...............seseceeee 2,134,433 




















HOME OFFICE, 87 Kilby St., Boston, Mass. 


Western Department 
Lansing, Michigan 


Rawlings & Hewett, Managers 


Pacific Coast Department 
230 Sansome St., San Francisco, Cal. 
A. T. Bailey, Manager 
































PROVIDENCE 


W ASHINGTON INSURANCE CoO. 
PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
Automobiles, Against Fire, Theft and Collision. 


New England’s Oldest Company—One Hundred and Twenty-two Years of Service 
WESTERN DEPARTMENT, CHICAGO, ILL. 


FRED. B. LUCE, Manager 


Cc. E. CLUTIA, Asst. Manager 
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FIRE 
TORNADO 
THEFT 
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PROPERTY 
DAMAGE 
LIABILITY 
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SURANCE CO. 
OHIO 


THE RIGHT WAY TO WRITE AUTOMOBILE INSURANCE 

















Automobile | 
Agents, 
At tention 











THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office With the Quick Service” 
Handles eight companies for automobile fire, theft and transporta- 
tion insurance and has an agency organization, with first class 
special agents and adjusters service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registered mail, tourist, 
floater, transportation floater and traveling salesmen floater insurance. 














(Established in 1782) Head Office: 
100 Williams St., New York 
p N Western Department: 
; e Insurance Exchange, Chicago 

Marine and Automobile Dept: 

OF LONDON 27 William St., New York 
Automobile—Use and Occupancy—Tornado—Sprinkler Pacific Department: 

Leakage—Explosion and Riot and Civil Commotion. 343 Sansome St., San Francisco 


FIR 


guards around the plant. Needless to 
say, the risk is increased. 

If the plant is to be fully investigated, 
there are many things to look for. Sey- 
eral cases of hasty wiring have been 
found and that must be watched in the 
plants of that character. The fuel oil 
distribution system must be watched, 
for the overhead systems iu some dry- 
ing rooms are dangerous. Fire guards 
plowed around the plants are usually 
ineffectively made, though important for 
prairie fire protection. Stack clearance 
is often insufficient and the method of 
forcing a draft for lignite coal, where 
the flue capacity is too small, is objec- 
tionable. Smoking prevails in all plants 
and there is a constant fire hazard from 
that. The buildings are all light frame 
structures and are easily ignited. Fire 
protection, such as guards and water 
buckets, are lacking in many cases. The 
buildings which are located on railroads 
are in danger of sparks constantly. Prac- 
tically all of the fires in the past have 
been attributed to that. These building 
and construction hazards are practically 
all that exist, for there is small risk in 
the materials and process. The build- 
ings offer a continuous fire and tornado 
risk and the use and occupancy on the 
buildings is not desirable, for the burn- 
out of the building would entail a shut- 
down of four to six months in the 
case of fire and three months for tor- 
nado. The risks have little to commend 
themselves and the objections are many 
and serious. j 
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Mutuals and Reciprocals . 
| : 








HOMAS E. BRANIFF of Okla- 
homa City, in a_ bulletin to his 
agents lays down a principle as to a 
stock office handling reciprocal or mu- 
tual insurance. He says in this con- 
nection: 


“Recently one of our customers ap- 
proached us with the suggestion that 
he would like to have us place for him 
a policy of strike insurance in a mutual 
company. The premium amounted to 
over $900. The mutual company is in 
the habit of paying 10 percent broker- 
age where business is placed through 
agents. We declined to have anything 
to do with the transaction upon the 
ground that ours is strictly a_ stock 
company office, and that we would have 
nothing to do with transactions with 
mutual or reciprocal companies. An- 
other agent here placed the policy and 
when a small claim arose he is reported 
to have advised the assured to take the 
matter up direct with the mutual com- 
pany, as he had no further interest in 
the transaction. Four months after the 
policy was taken out an additional as- 
sessment of 50 percent was levied upon 
the assured by the mutual company. 
The assured now admits that he has a 
better understanding of the meaning of 
reciprocal and mutual insurance. The 
assured’s friendliness and _ confidence 
towards this office has been greatly en- 
hanced. Would any agent enjoy being 
in the position of the one who placed 
the business?” 


KNEW MORE THAN PA 


“Say, pa, what was the longest day in 
Adam’s life?” 

“T am sure I don’t know.” 

“But, pa, you are a minister.” 

“T can’t answer any such’—— 

“I can. It was the day on which there 
was no Eve.’’—Grit. 


Miscellaneous Notes 


W. M. Gregory of Topeka, formerly 
Kansas state agent of the Pennsylvania 
Fire, is in a sanitorium in Boulder, 
Colo. 


M. L, Sears, state agent of the Phoenix, 
of London in Missouri, has been in the 
hospital in Kansas City since February: 
He submitted to a major operation, an 














he is improving very slowly. He pa 
been connected with the Phoenix 10 
over thirty years. 



































ll 


cepted 


BSwa@e@eceteaeCwntwwnumSY, 


i ia 


day in 


1 there 





yrmerly 
ylvania 
oulder, 











August 4, 1921 


THE NATIONAL 


UNDERWRITER 35 


























r 


, RECIPROCALS THAT HAVE EXPIRED 














connected with the A. W. Schell 

Agency at Cincinnati, has given 
much time and attention to dissecting 
reports of reciprocals and pointing out 
the weakness of the system. Mr. 
Ankenbauer’s book called “Interinsur- 
ance” has had a wide circulation. Re- 
ciprocal insurance has had its great 
growth within recent years. A number 
of years ago there were only a few such 
concerns. Within the last ten years, 
reciprocal institutions have multiplied 
greatly. Probably three-fourths of the 
reciprocals have been organized by 
men who desired to create a soft berth 
for themselves. It is much easier to 
organize an unincorporated concern 
than a capital stock or even a mutual 
company. Mr. Ankenbauer has gath- 
ered together the reciprocals that have 
failed or gone out of business during 
the last few years. His list is as follows: 


American Fire Underwriters, St. Louis. 
American Fire Underwriters, Gary, Ind. 


American Indemnity Exchange, Los An- 
geles, 


Je F. ANKENBAUER, who is 


American Wholesale Recip. Inter-In., 
San Antonio. 

Amusement Indemnity Exchange, St. 
Louis. 


Atlas Fire Underwriters, Chicago. 


Anchor Fire Insurance Association, Dal- 
las. 


Auto Sprinkler Inter-Insurance Ex. Bal- 
timore. 


Broo&lyn Fire Underwriters, Brooklyn. 
Arizona and New Mexico Underwriters, 
Phoenix. 

Central Casualty Underwriters, Chicago. 
Citizens’ Co-op, Underwriters, Chicago. 
Commercial Fire Underwriters, Chicago, 
Commercial Underwriters, Chicago. 
Commercial Underwriters, San Antonio. 


Co-operating Inter-Insurance Bureau, 
Chicago. 

Commonwealth Underwriters, San An- 
tonio. 


Cotton Seed Oil Millers Insurance Bu- 
reau, Dallas. 

Distillers’ and Warehousemen’s Recipro- 
cal, Waco. 

El Paso Underwriters, El Paso, Tex. 

Em. Reciprocal Inter-Insurance, San 
Antonio. 

Equitable Fire Underwriters, Chicago. 

Equitable Reciprocal Exchange, Dallas. 

Farmers’ Mutual Protective Association, 
Stratford, Tex. 

Farmers’ Underwriters Kecip, Ind. Ex., 
Ft. Worth, Tex. 

Federal Reciprocal Underwriters, Mem- 
phis. 

Fidelity Underwriters, Chicago. 

Fire Association of Illinois, Chicago. 

Firemen’s Fire Underwriters, Chicago. 


Garfield Assurance Fire Lloyds, New 
York. 

German-American Fire Underwriters, 
Chicago. 


German Fire Underwriters, Gary, Ind. 
Guaranty Fire Insurance Association, 
Dallas. 
Hardware and Imp, Dealers Exchange, 
Dallas. 
Hartford Underwriters, Dallas. 
Home Inter-Insurance Ex., Kansas City. 
Homestead Insurance Assoc., Dallas. 
— Fire Underwriters, New Albany, 
nd. 
Illinois Underwriters Assoc., Chicago. 
Industrial Underwriters, Chicago. 
Industrial Fire Ins, Exchange, Chicago. 
Inter-Insurance Company, Galveston. 
Interstate Underwriters, Dallas, 
International Fire Office, New York. 
International Underwriters, El Paso. 


Laundrymen’s Assurance Exchange, Chi- 
cago. 


Lone Star Fire Insurance Assn., Fort 
Worth. 

Lumber Underwriters, El Paso. 

Lumbermen’s Inter-Ins. Assn., Kansas 


City. 

Lumbermen’s Underwriters, Houston, Tex 

Manufacturers’ Ins. Ex., New Albany, 
Ind. , 

Merchants’ Fire and Marine Underwrit- 
ers, Chicago, 

Merchants’ Insurance Assn., Dallas, Tex. 

Mercantile Lloyds, Little Falls, N. Y. 

Mercantile Fire and Marine Underwrit- 
ers, Chicago. 

Merchants & Bankers Fire Underwriters, 
San Antonio, Tex. 

Merchants’ Inter-Insurance Exch., Balti- 
more. 

Merchants’ & Farmers’ Underwriters, El 
Paso. 

Merchants’ Exchange, Chicago, Ill. 

Merchants & Mfrs. Inter-Insurance Alli- 
ance, Chicago. 

Merchants & Mfrs, Inter-Insurance Ex- 
change, Cincinnati. 

Mill Owners Underwriters, El Paso. 

Model Insurance Association, Paris, Tex, 

Motor Car Underwriters of New Jersey. 

National Auto Insurance Association, 
Waco. 

National Fire Underwriters, Chicago, Ill. 

National Merchants’ & Mfrs. Ins, Ex., 
Chicago. 

National Retail Dry Goods Exch., Chi- 
cago. 

New York & New England Und. New 
York. 

New York Insurance Association, N. Y. 

Northern Fire Association, Chicago. 

Northern Fire Underwriters, Chicago. 

Northwestern Underwriters, Chicago. 

Paint Trade Fire Insurance Exchange, 
Seattle. 

Pass City Underwriters, El Paso. 

Peoples’ Co-op. Underwriters, Chicago. 

Preferred Reciprocal Insurance, Chicago. 

Printers’ and Publishers’ Exchange, 
Houston. 

Printers’ and Publishers’ Insurance Assn., 
Waco. 

Profit Sharing Company, El Paso, 

Queen City Fire Underwriters, Chicago. 

Reciprocal Indemnity of America, St. 
Louis. 

Reciprocal Insurance Bureau, Chicago. 

Reciprocal Indemnity Exch., Los Angeles. 

Reciprocal Underwriters, Lawrenceburg, 
Ind. 

Retail Merchants Association, Newport, 

Sam Houston Inter-Ins. Exch., Houston. 

Security Fire Underwriters, Chicago. 

Security Underwriters, Lawrenceburg, 
Ind. 

Security Auto Ins. Ass’n, Aurora, Ill, 

Standard Fire Insurance Exchange, 
Tyler, Tex. 

Southwestern Underwriters, San Antonio, 

Southwestern Fire Underwriters, Kan- 
sas City. 

Texas Fire Insurance Association, Tyler, 
Tex. 

Universal Underwriters, Chicago. 

United Assurance Association, 
Tex. 

United Insurance Underwriters, Chicago. 

*Union Underwriters, New York. 

Warehousemen’s Fire Ins. Assn., San An- 
tonio. 

Western 
Paso. 

Western Lumber Underwriters, 
City. 

Western Union Fire Underwriters, Chi- 
cago. 

Wholesale Grocers’ Exchange, St, Louis. 

Wichita Great Western Underwriters, 
Wichita Falls. 


Dallas, 


Exchange Underwriters, El 


Kansas 





*Another association of similar name 
is in active business. 
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Combat Criticism 














HEN one local agent finds his 

policyholders criticizing the com- 
panies for combining to maintain a rat- 
ing bureau, he finds that it is effective 
to point out that the same principle is 
observed by the business man_ himself 
M using the mercantile agencies. For 
istance, a business man will determine 
Whether or not an order is to be ac- 
cepted by the rating which the cus- 








tomer has with Dun or Bradstreet. He 
pays Dun or Bradstreet to be able to 
get this information which would be 
almost prohibitive in cost to him if he 
had to depend upon his own resources to 
learn about each individual case. Ex- 
amination into the financial standing of 
business men is certainly less expensive 
than the rating of each individual 
building and its various occupancies. 
This agent also points out to the busi- 
ress man that he cannot get Dun or 
Bradsteet to change his own rating 
without making changes in his financial 





condition and the rating bureau acts 
upon the same principle. 





SIXTY-EIGHTH ANNUAL STATEMENT 


could 
of Watertorons. 11.2. 


P. H. WILLMOTT, Secretary 




















W. H. STEVENS, President 
January 1, 1921 


Reserve for Reinsurance - - ~ - $3,688,555.43 
Reserve for Losses, Taxes and All Other Claims - 979,561.72 
Reserve for Contingencies - - - . - 200,000.00 
Capital - - - - - - -  1,000,000.00 
Net Surplus - - - - - - 1,614,092.61 
Total Assets - - - - - - - $7,482,209.76 
Surplus to Policy Holders - - - - $2,614,092.61 
CHANGES IN 1920 

Increase in Assets - - - - - $770,539.86 
Increase in Reserves - - - - . 666,787.23 

$103,752.63 
Decrease in Net Surplus - - - - - 396,247.37 
Increase in Capital Stock - - - . . $500,000.00 




















Nationa! Liberty 


Insurance Gompany 
of Amevica. 


Cash Capital - + - $1,000,000.00 
Assets - + - oe $12,071 ,029.44 Net Surplus - - - - $3,505,957.42 
Liabilities, including Capital - 8,565,072.02 Surplus to Policyholders -  - 4,505,957.42 
HEAD OFFICE: 709-717 Sixth Avenue, Cor. 4Ist, Street NEW YORK 








HAWKEYE SECURITIES 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL and AUTOMOBILE 


Applicants for agencies address 


Home Office, Masonic Temple, Des Moines, lowa 


FIRE 














INCORPORATED 1720 


RoyAL EXCHANGE ASSURANCE 


United States Branch, 83 Maiden Lane, New York 


E. C. STOKES GAYLE T. FORBUSH, ARTHUR WALLER, 
United States Manager A jiate M g Assistant Manager 














PITTSBURG UNDERWRITERS 


Geo. R. Davies, Manager Commonwealth Bldg., Pittsburgh, Pa. 


L. M. Stephens, Asst. Manager 
Underwritten by 


Allemannia Fire Ins. Co. Republic Fire Ins. Co. 
National-Ben Franklin Fire Ins.Co. Superior Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $2,300,000.00 Assets, $12,794,139.23 
Surplus to Policyholders $4,545,299.44 


G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
W. P. Ray, Mgr., Indianapolis, Ind. 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 
NEW AGENTS SOLICITED 
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LIVE STOCK INSURANCE 














LIVE STOCK MEN CONVENE 





National Association Holds Annual 
Meet at Madison, Wis.—C. F. 
Schwager, Omaha, Is President 


MADISON, WIS., Aug. 2.—The Na- 
tional Association of Live Stock Insur- 
ance Companies met here Monday, 
Tuesday and Wednesday last week, in 
their eleventh annual convention. 

To encourage the raising of purebred 
stock the insurance men decided to 
offer special rates to boys’ and girls’ 
calf clubs, to federally accredited herds, 
and to farmers who insure the whole 
herd rather than individual animals. 

Officers were elected Wednesday. C. 
F. Schwager, Omaha, Neb., was elected 
president; Reemt Luebbers, Springfield, 
Ill., vice-president; A. C. Jackson, Shel- 
byville, Ill, secretary and treasurer; W. 
B. Robinson, Springfield, Ill., manager. 

An open air meeting on the shore of 
Lake Mendota west of the city was 
held all day Tuesday. The insurance 
men went on a boat tour of the lake 
Tuesday night. 

The convention was chiefly sessions 
of round table discussions of insurance 
figures and the comparing of notes by 
different companies. 

Those attending were:. M. M. Beebe, 
Dr. E. C. Hamilton and L. G. Spies of 
Kankakee, Ill.; Frank Ader, Chebanse, 
lll.; Chas. Schwager and Carl F. Swan- 
land, Omaha, Neb.; M. T. Jamison and 
Mr. and Mrs. W. B. Robinson, Spring- 
field, Ill; A. C. Jackson, Shelbyville, 
Ill.; E. N. McGee and Mr. Baker of 
Madison, and I. J. Ketman of Des 
Moines, Ia. 








Live Stock Selling Talk | 
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That{Gets the Business 











ARSHALL T. JAMISON, man- 

aging underwriter of the Metro- 
politan Live Stock of Springfield, IIl., 
is a good live stock insurance sales- 
man. Last year while acting in the 
capacity of agency manager of the 
Farmers & Breeders Live Stock, he 
wrote $20,000 in personal premiums in 
addition to directing the company’s 
agency plant. He has spent a great deal 
of time in selling live stock insurance 
direct to farmers and breeders of fancy 
stock. He has a good selling canvass. 
He has worked out some arguments for 
live stock insurance that get the busi- 


ness. 
* * &* 


Agents are frequently told that there 
is a big opportunity in the live stock 
insurance field, that it is a class of busi- 
ness that has been very largely 
neglected, and that it offers great money 
making possibilities. But they are sel- 
dom told how to sell it, just what to 
say and the principal points to empha- 
size. In other words, live stock insur- 
ance agents are in many cases without 
a good selling talk. In this canvass Mr. 
Jamison makes some strong points. His 
solicitation for live stock insurance as 
given to the average farmer runs about 
like this: 

“In the first place, I want you to get 
it clear in your mind that this is not a 
fly-by-night proposition. No live stock 
insurance company operating on the 
capital stock basis has ever failed. No 
policyholder in a live stock insurance 
company with a cash capital has ever 
lost a dollar. The live stock insurance 





business is past the experimental stage. 
It is just as substantial as the fire insur- 
ance business or the life insurance busi- 
ness. There is nothing speculative about 
it. It is safe and sound and certain and 
sure. The live stock insurance com- 
panies pay their losses just as fast as 
they occur, and there is no red tape or 
delay. 
* * ® 

“You tell me that you have your live 
stock insured, but as a matter of fact all 
the protection for your live stock that 
you have in the way of insurance is a 
little clause in your fire insurance policy 
which says that in the event your horses 
or cattle are killed by lightning or fire 
you will be paid for their death. This is 
not insurance. It is only coverage 
against two specifically named and very 
remote possibilities. Why don’t you 
take out a fire insurance policy that cov- 
ers you only on Fridays? It would 
amount to about the same thing. If you 
knew just when your house was going 
to burn up, you could take insurance to 
cover on that day and everything would 
be all right. But you don’t know. So 
you take a policy that covers you all the 
time against all the hazards, and then 
you are safe and free from worry. 

x * * 


“This is exactly the case in live stock 
insurance. Do you know for a fact that 
if any of your horses and cattle die they 
are going to die as a result of a fire in 
your barn or because they are struck 
by lightning? You certainly do not. 
You know just as well as I do that most 
of the losses on live stock are due to 
disease of some kind. You have no 
coverage to protect you against losses 
from disease. When it comes to live 
stock insurance, you want to take out 
protection that is going to cover you 
against the normal regular losses that 
are taking place all the time. If you 
insured your life you would not pay pre- 
miums for a policy that stated that your 
beneficiary would receive the face of the 
policy only in case you died as a result 
of diphtheria, hydrophobia, smallpox or 















a broken leg. You want a life insurance 
policy that pays the full amount to your 
wife in cash when you die no matter 
what the cause. 

* * 

“Now you take your horses, for ip. 
stance. How many have you? Six? 
Well, what are they worth? $195 
apiece? Have you ever lost a horse by 
death? Certainly you have. Every 
farmer knows that regularly he is going 
to lose some of his animals. If yoy 
should lose one of yours this year it 
would cost you $125. If you should 
lose two it would cost you $250. Yoy 
can insure the whole bunch for one year 
for $102. You haven’t suffered the loss 
of an animal for several years? That is 
all the more reason why you should be 
interested in what I am trying to sel] 
you. You are subject to the law of 
averages just the same as anybody else, 
If you have not lost any horses in the 
last few years, you have simply had 
good luck, that’s all. You are going to 
get yours sooner or later, and you are 
liable to get a few deaths before very 
long now, because you have been escap- 
ing the normal death ratio. 

* * 


“Live stock insurance is an exact 
science. The rates are based on well 
worked out mortality tables. The com- 
panies charge enough to take care of 
the average normal losses, and no more, 
If fewer horses and cattle died each 
year, the live stock rates could be low- 
ered, but if they were put below the 
figures charged now, the companies 
would lose money. You have no reason 
to feel that you are going to keep on 
having better luck with your live stock 
than everybody else in the neighbor- 
hood. Your ten cattle here are worth 
$125 apiece and you can cover them 
for a year for $130. That makes $232 
altogether for live stock insurance, and 
the chances are that you will lose that 
much in live stock whether you buy this 
policy or not. If an epidemic of some 
kind should infect your animals you 

(CONTINUED ON PAGE 44) 
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FRANKLIN ROOSEVELT 
TO TALK AT MEETING 


Plans Are Being Made for Big 
White Sulphur Springs 
Rally 


VAN CAMPEN TO SPEAK 


Prominent Business Men Will Con- 
tribute to the Symposium on Mutual 
and State Insurance 


George D. Webb of Chicago, chair- 
man of the executive committee of the 
National Association of Casualty & 
Surety Agents announces that Franklin 
D. Roosevelt, former Assistant Secre- 
tary of the Navy and Democratic can- 
didate for vice-president of the United 
States at the last election, will be one 
of the speakers at the joint meeting of 
the International Association of Casu- 
alty & Surety Underwriters and the 
National Association of Casualty & 
Surety Agents to be held at White Sul- 
phur Springs, Sept. 22-24. Mr. Roose- 
velt is now vice-president of the Fidelity 
& Deposit in charge of New York City 
business. He is a profound student of 
political economy and a very pleasing 
speaker. 


Van Campen to Speak 


One of the important items on the 
program will be a discussion of politics 
in state insurance plans by C. H. Van 
Campen of Fred L. Gray & Co. of Min- 
neapolis. Mr. Van Campen was chair- 
man of the legislative committee of the 
Minnesota Insurance Federation which 
conducted a very successful educational 
campaign among the legislators and 
people of Minnesota so as to entirely 
reverse the sentiment which was strong 
for state insurance. The legislative 
committee of Minnesota investigated the 
subject, visited a number of states, gave 
hearings and then made a report ad- 
verse to state insurance and favored 
strict regulation of stock and mutual 
companies, their rate making methods 
and so on. 


Will Attend Louisville Convention 


A number of the company officials 
and general agents will go from the 
White Sulphur Springs convention to 
Louisville to attend the annual meeting 
of the Insurance Commissioners’ Con- 
vention. Some of the members of the 
agents’ association will attend the meet- 
ing of the National Association of In- 
surance Agents at Los Angeles. They 
will have sufficient time to return in 
order to be at the White Sulphur 
Springs meeting. 


Interesting Symposium 


There will be a very interesting sym- 
posium on the topic, “Why I Prefer 
Stock to Mutual Insurance,” partici- 
pated in by important manufacturers or 
representatives of manufacturers’ asso- 
Ciations. This symposium last year was 
Most illuminating and it will be con- 





WILL EXTEND COURSES 





TO HAVE CASUALTY LECTURES 





Johns Hopkins Announces New Lec- 
ture Course by W. L. Clark of 
Maryland Casualty 





BALTIMORE, MD., Aug. 2.—Fol- 
lowing the announcement of Johns Hop- 
kins University that the suretyship 
course conducted during the past 
scholastic year had been so successful 
that it had requested Vice-President 
George L. Radcliffe of the Fidelity & 
Deposit to repeat the course the com- 
ing year, is the report that the univer- 
sity has asked Walter L. Clark, general 
counsel of the Maryland Casualty, to 
conduct a course of lectures on casualty 
insurance for the 1921-22 scholastic 
year. 


Suretyship Course a Success 


The announcement that Johns Hop- 
kins University .would include on its 
night courses classes in casualty insur- 
ance in addition to the suretyship class 
was received with much _ pleasureable 
comment in Baltimore’s insurance cir- 
cles. Baltimore has long been recog- 
nized as the casualty center of America 
and it has long béen felt that a casualty 
course was a long felt want. The ex- 
periment of Johns Hopkins in the 
suretyship course last year was so suc- 
cessful that it was believed to be a 
good idea to start a course in casualty 
insurance, a branch that runs hand in 
hand with the surety business. Insur- 
ance men are hoping that before many 
years roll by that the local university 
will number courses in every branch 
and line of insurance on its curriculum 
from fire to life. 
Mr. Clark, who will conduct the 
casualty course, is well fitted for the 
position. He is said to be well versed 
on all the intricacies of the casualty 
lines and in his address before various 
bodies and organizations has shown 
himself to be a keen student of the busi- 
ness. 

Scope of Lectures 


The course will embrace twenty-five 
lectures and it is planned to stress cer- 
tain topics of a technical nature through 
special lectures by persons having 
special training and experience. The 
tentative scope of the course follows: 

1. The origin and growth of casualty 
insurance with some explanation of the 
development of such coverage, begin- 
ning with the old English insurers and 
continuing down to the present time. 

2. Some discussion of the types of 
entities now underwriting casualty in- 
surance, 
companies, 
Lloyds, 


English and American 


and monopolistic. 


ous policy forms to those now in use. 
4. The financial 


the insurer. 





tinued this year even on a larger scale. 
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including stock and mutual 9. 


interinsurance or reciprocals 
and state insurance funds—competitive 


3. The gradual evolution of the vari- 


problems of the 
various forms of insurance carriers. The | the 
advantage and disadvantage of the sev- 
eral types of insurers from the stand- 
point of the insured, the beneficiary and 


5. The control and regulation of in- 
surance carriers by state and federal 







LICK PROGRAM 


ANNOUNCE SOME SPEAKERS 


FRENCH 





Convention To Be Held Sept. 1-3 
Promises To Be 
Interesting 





Some of the speakers for the annual 
convention of the International Claim 
Association, to be held at French Lick 
Springs, Sept. 1-3, have been announced 
by the committee in charge of the pro- 
gram. The complete program is not 
yet ready, but will be entirely drawn up 
within a week or two. Stewart A. 
Coulter of the Indiana department has 
been secured to give the opening ad- 
dress of welcome. Fraser B. Wilde, 
superintendent of the claim department 
of the Connecticut General, will give a 
paper on “Noncancellable Policy 
Claims,” and Norman R. Moray, vice- 
president and general manager, Hart- 
ford Accident & Indemnity, will read 
a paper on “Selling Insurance Com- 
panies vs. Selling Insurance Policies.” 


Representative List 


Some other speakers, whose papers 
have not been announced, are: Ross J. 
Ream, Kansas City attorney; Edgar 
Carroll, Pacific Mutual; Martin P. 
Cornelius, Continental Casualty; Joseph 
L. Boehm, Maryland Casualty, and D. 
S. Alverson, Chicago office of Aetna. 

An interesting and sufficiently short 
program is being arranged to give the 
most to those attending without tiring 
then» and there will be sufficient to 
occupy the attention of all. In the ab- 
sence of R. R. Harold, chairman of the 
| committee, C. O. Pauley of the Cen- 
eral Business Men’s Association, has 
drawn up the program and immediately 
on the return of Mr. Harold from the 
coast the complete program will be 
ready for issue. 








sions, brokerage adjustments, litigation 
and investments. 


6. Organization and co-ordination of 
the various departments of stock com- 
panies, including publicity, agency, un- 
derwriting, accounting, inspection, acci- 
dent prevention, medical and surgical 
services, claims, salvage, etc. 


7%. Policy forms and coverage; prin- 
ciples governing the underwriting of 
various kinds of insurance, including 
automobile liability, collision and prop- 
erty damage; teams; burglary; accident 
and health; boiler, flywheel and engine 
insurance; sprinkler leakage; elevator; 
workmen’s compensation ,etc. 

8. Catastrophe hazard, including re- 
insurance, coinstrance and excess insur- 
ance. 
Necessity of casualty insurance as 
a basis of credit. 


To Attend Bankers’ Convention 


PORTLAND,’ ORE., Aug. 2—Represen- 
tatives of the head offices in each of the 
twelve states of the Pacific division of 
Fidelity & Deposit Company of 
Maryland will attend the annual con- 
vention of the American Bankers’ Asso- 
ciation at Los Angeles next October, 
according to R. E. Pinney, resident vice- 











authorities and taxes, rates, 


commis- 
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NATIONAL SURETY QUITS 
BURGLARY ASSOCIATION 


Withdraws When Organization 
Fails to Act Regarding Compe- 
tition of Outside Companies 


STATEMENT BY wW. B. JOYCE 
Burglary Underwriters Disturbed Over 


Break—Hope for Reconsideration 
By National at Special Meeting 





NEW YORK, Aug. 4.—A decided dis- 
turbance in burglary insurance circles 
has been caused by the resignation of 
the National Surety from the Burglary 
Insurance Underwriters Association. 
President William B. Joyce states that 
this action was taken owing to the 
failure of the association at its recent 
special meeting to take action regard- 
ing the meeting of non-member com- 
petition. The Fidelity & Casualty and 
the New Jersey Fidelity & Plate Glass, 
both of which are not association mem- 


bers, have been selling the old form of 
residence burglary policy with no co- 
insurance requirement. Members of the 
Burglary Association have since June 
1 been issuing residence policies only 
with co-insurance, and have been of- 
fering for sale no other forms. 
have felt the pressure of outside com- 
petition particularly in Philadelphia and 
Boston. 


Mr. Joyce’s Statement 


_Mr.Joyce requested of the Associa- 
tion that the National Surety and all 
of the other companies in the Burglary 
Underwriters Association be granted 
permission to sell residence policies 
without co-insurance as well as the new 
forms. His propusal was discussed at 
the recent meeting but the motion 
calling for action was not seconded. In 
‘a letter to Samuel B. Brewster, presi- 
dent of the Burglary Association, Mr 
Joyce says: “This company hereby re- 
signs membership in the Burglary In- 
surance Underwriters Association ef- 
fective Aug. 7. We regret that the 
continued spirit of unfriendliness to 
the interests of this company is so con- 
spicuous as to necessitate this action. 
When members of an association are 
autocratic and cease to be protective, 
they fall sooner or later.” President 
Joyce further stated that the National 
Surety will now issue three different 
kinds of residence burglary policies, 
particulars of which will be announced 
later. He stated emphatically that the 
company will not directly or indirectly 
cut rates, rebate or pay excessive com- 
missions. 


Coinsurance Requirement Unpopular 


It is rather generally admitted by 
burglary men in New York that the 
new residence policy with the co-in- 
surance requirement, has never been 
popular. It became effective June 1 
as to new business and July 1 on re- 


president, with headquarters at Port- ar f th 
land. Clarence Porter, manager of the newals. It requires the use of the co- 
Portland office, will represent the Ore- | insurance clause upon all residence 

















gon branch of the company. 





business up to $20,000, at which figure 
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co-insurance will assume to be carried. 
The decision to make the use of the 
co-insurance clause on residence poli- 
cies mandatory was reached after an 
investigation of nearly two years by the 
residence committee of the association. 
In the two months that the co-insur- 
ance policy has been upon the mar- 
ket, the majority of the association com- 
panies report a falling off in income 
upon their residence business. 


Burden On Assured 


In selling the residence burglary 
policy with the co-insurance clause, the 
chief difficulty is that the assured has 
to declare his values at the time the 
insurance is written. Thus, a house- 
holder with furs, jewelry, clothing and 
other valuable household effects must 
state positively what his goods are 
worth. His loss is settled upon the 
basis of his declaration at the time the 
insurance is written. This requirement 
has not met with the general approval 
of the buyers of residence burglary 
policies. It is impossible for the average 
man to say just how much his goods 
are worth without having been ap- 
praised. It is this feature of the new 
residence burglary policy that has 
caused the most trouble. Naturally, 
the companies outside the association 
have been quick to recognize this and 
have been emphasizing this point. 


Special Meeting Called 


A special meeting of the burglary In- 
surance Underwriters Association will 
be held in New York today (Thursday) 
to consider the resignation of the Na- 
tional Surety. An effort will be made 
to bring the National back into the 
organization, and the course to be pur- 
sued by the Association companies in 
the event that the National Surety re- 
fuses to reconsider its resignation will 
be determined upon. It is recognized 
by companies belonging to the Burglary 
Association that the competition of the 
National Surety together with that of 
the Fidelity & Casualty and the New 
Jersey Plate Glass will be difficult to 
meet. The National Surety alone 
through the issuance of _ residence 
burglary contracts without the co-in- 
surance clause can cause a big upset in 
the burglary field. 


BALTIMORE VIEWS GIVEN 


BALTIMORE, MD., Aug. 3.—Announce- 
ment of the National’s resignation from 
the Burglary Association came as a 
thunderbolt to local burglary officials 
and to say that they are fighting mad 
would be putting it mildly. 

When questioned as to whether the 
association might be disrupted over the 
resignation, one underwriter replied that 
he felt like resigning and might do so. 

“Last year,” he stated, “It was the 
Aetna that resigned. This year it’s the 
National. Next year it may be someone 
else. For my part I’m about through.” 

Local underwriters feel that the situa- 
tion is too delicate for any of them to 
be quoted, while they discussed the sit- 
uation freely, they requested that they 
be not quoted. 


One company, that last year voted 
against giving in to Aetna, stated that 
it would resign rather than give in 


again. The situation boiled down to a 
nut-shell is simply that companies are 
tired of lack of cooperation among com- 
panies. Underwriters state that when 
the association does something a com- 
pany does not like, it resigns until the 
association gives in. They feel that this 
should not be the 


case. Those com- 
panies who have the business at heart 
will put up a stiff fight against asso- 


ciation giving in to the National. 

The fight at Thursday’s meeting un- 
doubtedly will narrow down to the point 
of whether companies are to work to- 
gether or as to whether each company 
will work only for its own interests. If 
the latter should be the case, then it 
looks as if the association will be 
broken up. 

One underwriter stated .frankly 
he thought the association would give 
in to- National, yet in the next breath 
declared that he would resign from the 
association before giving in. 

There seems to be little fear of a rate 
war in case the bureau’ should be 
dissolved Thursday. It is felt that in 
the first place companies have lost too 


that 





YEAR IN WISCONSIN 
FEDERATION MAKES REPORT 


Consider 100 Bills and None Passed 
Which Are Really 
Detrimental 





MILWAUKEE, WIS., Aug. 2.—At 
last week’s meeting of the Wisconsin 
Insurance Federation executive com- 
mittee and members of the legislative 
committee, a report was formulated out- 
lining the results of the 1921 session of 
the legislature in Wisconsin, and _ this 
report will be sent out as a bulletin to 
the membership. 

“After a session of more than six 
months,” the report will state, “the 1921 
legislature has finally adjourned and 
our members will be interested to learn 
that although almost 100 bills, some 
good and some bad, relating to insur- 
ance, were introduced, no provisions 
really detrimental to the business have 
been added to the statute books. 


Compensation Most Affected 


“Workmen’s compensation insurance 
was as usual the subject of several bills 
in both houses but a final analysis 
shows few changes. An increase in in- 
demnity was awarded, and premiums 
for compensation insurance were made 
preferred claims in bankruptcy proceed- 
ings. The much discussed experience 
rating bill, No. 538 A, after passage by 
the legislature was finally vetoed by the 
governor. Owing to the fact that mem- 
bers were divided among themselves as 
to the merits of the bill, the federation 
took no active part in its career. No. 
386 A, changing the existing satisfac- 
tory law relating to verdicts, was killed. 

“The umemployment insurance bill 
No. 122 S, which created a state monop- 
olistic mutual carrier, was finally de- 
feated, but we look for similar attempts 
to socialize the present system at the 
next session, as the proponents of No. 
122 frankly stated that this was in the 
nature of missionary work for future 
labor legislation. 


Health and Accident Endangered 


“Health and accident insurance was 
directly interested in some minor meas- 
ures but No. 456 S, Senator Beyer’s 
proposal to build a state carrier, sim- 
ilar to the one indicated in the unem- 
ployment bill, for writing health and 
accident insurance, maternity benefits, 
and the whole social insurance pro- 
gramme, was actively opposed and a 
representative gathering at the hearing, 
together with the greatly appreciated 
assistance rendered by the fraternals, 
had much to do with the defeat of the 
plan. 

“Joint resolution No. 68, by Senator 
Hirsch, attacked the present conduct of 
the health and accident companies and 
called for an investigating committee 
to report to the next legislature on the 
best method of handling this branch of 
insurance. It was clearly a scheme to 
recommend some socialistic legislation, 
but was killed. The persistent rumors 
of the introduction of a standard pol- 
icy bill proved to be groundless. 


Mutuals Given Tax Seare 


“Fire insurance was not menaced at 
any time. A few departments dealing 
with coinsurance, rental, use and occu- 
pancy, and company investment were 
offered and passed. Senate bill No. 268, 
passed, provides for the teaching of fire 
prevention in schools at stated periods. 
Bill No. 152 S, which would have 
worked a distinct financial hardship on 
the Wisconsin fire insurance companies, 
was defeated by a narrow margin of 
votes. 

“Mutuals were directly interested in 
several measures; Bill No. 391 A pro- 
vided for the taxation of all save town 


MAY INVESTIGATE LION 


PART OF SWEEPING CAMPAIGN 





Attorney General Considering General 
Attack on All Frauds—To Ask 
Retirement of Ancillaries 





LINCOLN, NEB., Aug. 2.—The affairs 
of the Lion Bonding and Surety com- 
pany of Omaha, now in the hands of a 
receiver under the direction of the state 
insurance department, may be the sub- 
ject of a grand jury investigation now 
being considered by Clarence Davis, at- 
torney general of Nebraska. 

The investigation of the Lion, if it 
comes, will be a part of a general in- 
vestigation into alleged irregularities 
and swindles involving many millions 
of dollars, banks, stock-selling schemes 
and some of the most prominent men 
in Nebraska promotion and business 
circles. 

The failure of the Lion company to 
report a withdrawal of $300,000 from its 
capital stock in its regular report to 
the state department is one of the mat- 
ters that will enter into the investiga- 
tion if it is made. 

Everything Lost 


The state department still refuses to 
make public any statement of the af- 
fairs of the Lion. Insurance Commis- 
sioner W. B. Young declares that it is 
impossible to make any definite esti- 
mate as to the probable loss to the pol- 
icyholders. It is already definitely as- 
sured that the stockholders have lost 
everything. 

The question of the right of the 
creditors of the Lion in other states to 
demand separate settlements through 
the federal courts and their ancillary 
receivers over the heads of the state 
department and the state courts is still 
hanging fire in the United States dis- 
trict court of appeals, according to At- 
torney General Davis. 








mutuals. By concerted action this 
project was decisively defeated, and 
while the mutuals play so prominent a 
part in Wisconsin that any measure 
generally opposed by them is not likely 
to pass, the frantic efforts of the legis- 
lature to uncover new fields of revenue 
by taxation give rise to the suspicion 
that another session will see some sort 
of insurance tax revision that will en- 
deavor, at least, to include the mutuals 
of the state. 
Surety Bonds Helped 

“Surety bonds were subject to a fa- 
vorable direction. Bill No. 289 S, or- 
dered the payment of ‘current rates of 
premium’ by political divisions for offi- 
cial bonds. 

“Bill No. 189 S, created a practically 
unlimited steam boiler liability when 
defective installations were made (or 
suspected), was so amended that no 
change was made in the present statute. 


“Minimum tax of % of 1 percent 
upon foreign companies operating in 


Wisconsin, regardless of reciprocal or 
retaliatory agreements now in use, was 
enacted at the end of the session, and 
is merely a corrective bill to cover an 
error of omission. 


Work on National Legislation 


“Federal bills which engaged the at- 
tention of your legislative committee 
were the Fitzgeralds-Jones attempt to 
have compulsory workmen’s compen- 
sation insurance in the District of Co- 
lumbia, written in a monopolistic state 
fund: in this case we were able to have 
the Wisconsin member of the commit- 
tee review the bill as it would affect in- 
surance generally. Work is also being 
done on the McFadden-Kenyon bill, 
which proposes a_ liberty insurance 
league to function in connection with 
the farm credits bureau.” 








much money in this line to do anything 
so foolish, while in the second place the 
companies are too big to so degrade 
themselves. If there will be any rate 


war, it is believed it will be the smaller 
companies which will cut rates. 
Brokers and agents in a number of 





cities complained that because ef the 


—= 


absence from town of many of their 
clients they were unable to determine 
values and otherwise found fault with 
the coinsurance clause. There is a very 
shrewd suspicion though that many June 
and July renewals were cancelled ang 
rewritten in May which would account 
for the falling off in premiums in the 
two former months. The National Surety, 
dissatisfied with its assumed loss of 
burglary premiums, asked the privilege 
for itself and all other association com- 
panies if they so desired, to issue the 
old forms of contract. As its request 
was not even seconded at the organiza- 
tion meeting on the 28th, no action in 
the matter was taken. This so incenseq 
President Joyce that the resignation of 
the National Surety from the organiza- 
tion was at once filed. 


Joyce Initiated Action 


Representatives of other offices point 
out that it was Mr. Joyce who called 
a meeting of company executives to- 
gether some six months ago, and after 
emphasizing the serious loss that was 
being had upon residence burglary busi- 
ness, insisted that corrective action be 
taken without further loss of time. The 
response of the division managers to this 
appeal, was the issuance of the coinsur- 
ance policy which it was figured would, 
through compelling the assured to take 
out insurance somewhat commensurate 
with the amount at risk, produce added 
revenue. Whether the desired end has 
or will be attained, has not yet been 
determined, nor in the opinion of the 
majority of association members can it 
be until further time elapses. 


Hope to Bring National Back 


Influences are being brought to bear 
upon Mr. Joyce to reconsider his letter 
of reSignation. If these prove effective 
all will be well, but if not, and grave 
doubt is expressed as to their success, 
the strong probabilities at this writing 
are that the burglary association will be 
dissolved for it is not deemed likely 
that the remaining members will care to 
carry on the organization with such 
powerful competitors as the Fidelity & 
‘Xasualty and the National Surety on the 
outside. Should dissolution be agreed to, 
the chances are that the coinsurance pol- 
icy will cease to be pushed by a ma- 
jcrity of the companies, and instead con- 
tracts will be issued limiting the liabil- 
ity upon any one article either to a fixed 
sum or to a percentage of total insur- 
ance. Last year the premiums had upon 
residence burglary business in the United 
States amounted in round figures to $5,- 
000,000, the joss ratio thereon being 
about 65 percent. The principal com- 
panies in the line are the Travelers, 
United States Fidelity & Guarantee, Fi- 
delity & Casualty, National Surety, 
Aetna Casualty and the American. 


Status of Association 


The Burglary Insurance Underwriters 
Association was reorganized in 1912, and 
has a present membership of 34 com- 
panies. The General Accident resigned 
from the organization five years ago; 
the New Jersey Fidelity somewhat later 
and the Fidelity & Casualty in 1920. S. 
B. Brewster, assistant secretary of the 
American Surety and in charge of its 
burglary branch, is president of the as- 
sociation, and H. W. Cluff is secretary. 





QUESTIONNAIRE ON EXPLOSION 


At a meeting of the directors of the 
Western Explosion Conference last 
Friday, the interpretation of the clauses 
in the policy form was thoroughly con- 
sidered and it was decided to refer the 
matter to all of the companies. The 
policy form as now printed is so broad 
in scope as to allow many interpreta- 


tions on each coverage. Agents o! 
many companies have sent in queés- 
tions that home office officials have 


found it difficult to answer. The policy 
covering riot, insurrection, civil com- 
motion including strike, and explosion 
has never been properly understood. 
With a view of securing the proper 1n- 
terpretation of the various clauses, al- 
though not to change the policy word- 
ing, the conference decided to send a 
questionnaire to all company officials, 
in order to combine the various views 
into some definite understanding. No 
other matter of special importance was 
considered at the meeting, the regular 
business relating to agency and broker- 
age matters having been discussed 
briefly. 
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THE insurance company that endeavors 
to work in the untried or treacherous 
highways and byways or gets far from 
the beaten path is very sure to come to 
grief. Time has tested insurance practice. 
Experience has shown at what price dif- 
ferent classes of indemnity can be written 
and just how broad a coverage can be 
given. Insurance practices are pretty well 
standardized. From time to time some 
company starts in the field and believes 
that it can cut the corners more sharply. 
It starts to writing business at lower 
rates than the standard. It grants its 
agents more privileges. It gives perhaps 
a broader coverage. It introduces some 
new wrinkle in the way of a talking point. 
For a while the agents of other companies 
feel the competition. They assail their 
home offices, urging that something be 
done to meet the new comer. 

It is a matter of record that not a single 
institution has ever weathered the storm 
for any long period that has done business 


on unorthodox plans or at rates below 


which the business could be safely carried. 
For the time being premium income is 
rolled up rapidly. The outlook is the 
brightest. Then the storm clouds come 
and the whole concern is drowned out. 
Local agents should study the history of 
their business. They should take, for 
example, the surety and casualty com- 
panies that have been in the field in the 
past and now sleep in the graveyards. 
Some, of course, that endeavored to follow 
the right course met with disaster. They 
had bad luck. However, 95 percent of 
the failed and reinsured companies came 
to grief because they felt they could write 
business at cut rates, grant liberal forms, 
pay high commissions, allow more liberal 
privileges than the standard corporations 
and expected to get away with it. There 
is an unerring law of average in insur- 
ance. Business can be written safely at 
a price and no company can succeed in the 
long run that sells its goods below cost. 


Insidious Form of State Insurance 


Loca agents will be called upon in 

legislative seasons to combat another 
form of state insurance which is most 
insidious and which will need to be 
.scotched early in its life. We refer to 
the movement to inaugurate state auto- 
mobile insurance funds to compensate 
the injured or the estates of killed, 
where an automobile owner or driver is 
responsible. The plan suggested by 
those who are backing these measures 
is to assess every automobile owner a 
certain sum, which shall be paid at the 
time he remits for his license. This 
to be the premium for liability insur- 
ance. State insurance funds will thus 
be created. The scheme looks very 
plausible and will have a popular ap- 
peal unless the insurance men forraulate 
their arguments against it, get on the 
ground early and do some educational 
work, 

There are many people driving auto- 
mobiles today that are financially irre- 
sponsible. When these persons maim 
or kill pedestrians and an effort is made 

to hold them for damages, it is found 
that they have no funds. The injured 





Keeping in the Straight Path 


There is a limit on acquisition and operat- 
ing expense. Companies have found by 
experimenting over a long period of years 
that certain forms of coverage at a cer- 
tain price can be safely written. Agents 
that are seeking to get more out of a com- 
pany than it can rightfully give are feed- 
ing it with slow poison. Its death is a 
foregone conclusion. 

There have been many men who have 
thought themselves Moseses and have at- 
tempted to lead their companies through 
dark and devious paths to the promised 
land. They never got in sight of it. They 
never will. There has not been a single 
exception of a company departing far 
from the course that has been able to get 
back without costing it hundreds of thou- 
sands of “dollars. It does not pay for an 
insurance company to “monkey with the 
buzz-saw.” It does not pay an agent to 
pin his faith to a company that gets its 
business through unorthodox methods. It 
does not pay a policyholder to risk himself 
or his property with a concern that does 
not follow the hard road of experience. 

There will always be institutions of va- 
rious kinds that are seeking to beguile the 
public and the agents with their siren 
songs. Unfortunately many agents and 
policyholders can be lured into the swamps 
by will-o’-the-wisps. The agent who is 
building permanently, who desires to have 
a reputation that is high grade in his 
community, one who believes in thor- 
oughly dependable insurance, who wants 
the good will of his policyholders and de- 
sires the largest service from his com- 
pany, should represent institutions that 
recognize the scientific laws of insurance 
and business that are laid down that are 
just as certain in their operation as the 
law of gravitation. 

Sound and lasting insurance that gives 
real satisfaction is found within well de-* 
fined bounds. The indemnity outside is 
questionable and certainly is not the last- 
ing kind. 


people or the families of those killed 
are called upon to suffer. A number 
of well meaning people looking into 
the situation therefore have conceived 
the idea of having state insurance and 
requiring every person holding an auto- 
mobile license to become a _ policy- 
holder. 

Undoubtedly some provision should 
be made to require that every owner of 
an automobile or every one responsible 
should be insured. Provision should be 
made in the law that the insurance 
company shall be liable even if the 
assured has no money of his own. The 
statutes should provide that this insur- 
ance shall be carried in a private com- 
pany unless the assured can qualify as 
a self insurer. There are too many 


automobile owners that have spent 
every cent for their machines and yet 
are not financially responsible and are 
judgment proof. 

State insurance should not be allowed 
to get a hold through this medium. 
However, insurance men should cham- 
pion reasonable laws requiring insur- 
ance and should familiarize themselves 
with the arguments against the state 
plan. 


BUSINESS HOLDING ARGUMENT | 


Talk that Keeps Workmen’s Compen- 
sation Lines On the Books—Agent 
Gives Ideas 


“Ti there is not very much new com- 
pensation business to be had _ these 
days, there is certainly no excuse for 
an agent losing the business now on 
the books,” said a prominent casualty 
man the other day. ‘“We recognize the 
tact that payrolls are smaller, that all 
business institutions are operating on a 
reduced basis, and that consequently 
compensation premiums are not so 
high as formerly. But this does not 
mean that the necessity for carrying 
workmen’s compensation insurance has 
passed with the prosperous times. On 
the other hand, the need for this form 
of coverage is greater than ever before. 
That is, employers can afford to take 
no chances these days. They have no 
surplus funds with which to absorb the 
shock of a heavy loss. 

“The other day one of my customers 
called me up and told me that he was 
going to drop his workmen’s com- 
pensation line. I did not argue the 
question over the telephone with him 
but went right over to his office. I 
told him something like this: 

“*You have been making a lot of 
money in the last few years, haven’t 
you? You have been doing a big busi- 
ness and employing a lot of men. You 
have covered them all with workmen’s 
compensation insurance, and you have 
had some losses. Now business is 
slow. These are the lean days. You 
have fewer men on the job. You are 
manufacturing less goods, and conse- 
quently taking in less money than 
formerly. Because business is not so 
good with you, you want to save some 
money by ceasing to pay the premium 
on your workmen’s compensation in- 
surance. 

“‘Now then what shape are you in to 
personally meet a loss? Suppose you 
drop this line of compensation insur- 
ance and something happens to some 
of your workmen? Suppose you are 
called upon to pay a loss or two such 
as our company has paid in the last 
year? What are you going to do about 
it? How much surplus money have 
you to spend in compensation payments 
to injured employes or beneficiaries 
of employes who are killed while work- 
ing for you? Isn’t it a fact that you 
are sailing close to the wind these days, 
and could not stand the payment of a 
very heavy loss? When you are op- 
erating as close to the line as you are 
now, you cannot afford to take a chance 
of being put out of business by a com- 
pensation loss. The amount that you 
pay us in workmen’s compensation in- 
surance premiums is nothing compared 
to what you may be called upon to pay 
if something happens to some of your 
men. If you felt that you could not 
afford to take a chance during the days 
when you were making big money, how 
do you figure that vou can afford to 
take a chance now?” 


Threshers’ Mutual Compensation 


LITCHFIELD, MINN., Aug. 2—Organi- 
zation of thresherman’s mutual compen- 
sation company is proposed and signa- 
tures are now being taken for it. At a 
recent meeting of threshers and farm- 
ers in this city compensation was advo- 
eated as necessary for every thresher 
and the mutual urged as the best means 
of getting this insurance “at cost.” The 
move is backed by various farm organi- 
zations and will probably materialize. 


Appeal Utah Case 


SALT LAKE CITY, UTAH, Aug. 2— 
The Utah workmen’s compensation law 
fixes the maximum benefits at 60 per- 
cent of the average weekly wage with 
$16 a week as the limit and the supreme 


decide how this should be construed in 
the case of an employe who was injured 
while working only part time. Clyde 
Parry, a miner in the employ of a large 
Utah coal company, was awarded the 
maximum benefits by the industrial com- 
mission in spite of-the fact that owing 
to the want of market the mines were 
closed three and sometimes four days a 
week. The employers contended that 
the law should be taken literally and 
that they were responsible for 60 per- 
cent of the wages actually paid; but the 
commission held that compensation 
should be based on earning capacity and 
that the closing of the mines should be 
ignored. 


Limit Attorneys’ Fees 

SALT LAKE CITY, UTAH, Aug. 2— 
Five percent of the amount involved, 
with a minimum fee-of $10 as the maxi- 
mum, has been fixed by Utah’s industrial 
commissioners as proper payment for 
attorneys appearing before the commis- 
sion in workmen’s compensation cases. 
The commission reserves the right to 
set this rule aside whenever it is found 
that its enforcement would work a hard- 
ship on either party. 


Liability for Compensation 

MADISON, WIS., Aug. 2—Organiza- 
tions which bring carnival companies 
into this city, or any Wisconsin city, 
have been urged to ascertain whether 
the traveling companies carry compen- 
sation insurance. In a statement re- 
cently issued by the industrial commis- 
sion, responsibility for claims under the 
compensation act lies with the individ- 
uals responsible for bringing the shows 
to town unless compensation insurance 
is already carried. This applies also to 
county fair associations. 





Final Report Satisfactory 

The final report of the Texas depart- 
ment in te investigation of the Texas 
Employers Association, which has been 
writing compensation, shows a satisfac- 
tory record on the part of the associa- 
tion, with clear books and satisfactory 
action in rating and payment of claims. 
The financial statement as of Dec. 31, 
1920, shows: Total income of $3,838,021, 
and total disbursements, $2,165,243, leav- 
ing balance of $1,672,778. Gross assets 
are $2,066,819, and total admitted assets, 
$2,007,734. Liabilities totaled, $1,438,816, 
with surplus over all liabilities of $568,- 
917. 


To Revise Safety Orders 

MILWAUKEE, WIS., Aug. 2—E. E. 
Witts, secretary of the Wisconsin In- 
dustrial Commission, states that a re- 
vision of the safety orders covering con- 
struction and building will be prepared 
for the entire state, because of the grow- 
ing number of compensable accidents in 
that industry in Wisconsin. A represen- 
tative of the compensation insurance 
companies will probably be appointed as 
a member of a commission to assist the 
state commission in revising the present 
code. More than ten percent of all com- 
pensable accidents in Wisconsin last 
year were in the building and construc- 
tion industry, 1,714 out of 16,246 in- 
juries—30 out of the 171 deaths in all 
industry. The industry last year, added 
Mr. Witts, has a record of two cases of 
permanent and 130 cases of partial dis- 
ability, and total days lost of 373,071. 
Total indemnity paid workmen in the 
industry was $271,991 and total medical 
aid, $66,453. Falling caused 414 acci- 
dents and 13 deaths. Forty-two acci- 
dents were due to breaking scaffolds, 
improperly constructed and safeguarded. 
“These figures,” said Mr. Witts, “indi- 
cate that many contractors are seriously 
violating the safety code. The figures 
are the result of a state-wide survey 
just completed.” 


Itinerant Not Covered 

Chairman R. F. Beirne of the Virginia 
Industrial Commission ruled last week 
that J. M. Layman, a wood sawyer, was 
not entitled to compensation for injuries 
sustained while sawing wood for the 
Shenandoah Collegiate Institute, on the 
ground that he was an itinerant sawyer 
and did not work exclusively for that 
institution. Chairman Beirne was of the 
opinion that he was in the same class 
as an independent contractor. Layman 
appealed to the full commission. The 











court of the state will probably have to 





amount involved is $1,000. 
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Strong Proof That Mutual Insurance IS Socialistic 


ROBERT WARK & CO., INC. 


BUFFALO. N. Y. 


Dear Mr. Lott;— June 6th 1921 


Your circular entitled,'Lott - " He Digged a Pit; 
He digged it Deep"-has come to my attention and I must say that 
you sure did dig a pit. Just like all of the other menbers of 
the capitaist class you are digging a pit,- The Grave of Capitalism, 


The leaflet that you wrote is the best exponent of ; 


Mutual Insurence that I mve ever read. Personally, I have always Pi 
favored Mutwis but, being a broker, have listened to Stock Stories (1 
end have turned my business towards thee companies. Your leaflet, = 
however , has made me decide that I will from now on turn all of 
my business towards mutuals. It clinches the arguments for Mutual “ 
Companies. ~ 
dre 

In addition, on behalf of the Socialists of the United | ia 

States,- of whom I am a supporte#® and member, I must congratulate ra 
you on the leaflet as an exposition of what Socialism is and wheat er 
it intends to do. It is clear, straightforward and to the point and ie 
Will c@tainly result in the making of many Socialists. wi 
Lot 

There is only one argument left now to stock companies . 

as to why people should insure with them am that is the personal 
liability of policyholders for claims that arise against mutuals. ta 
All other arguments have been shattered by the events that have vl 
arisen recently. Even the argument I mention fs small because the de 
management of a mutual will see to it that investments made are sound ; 
enough to protect policyholders and surely policyholders can stand a ‘ 
loss of exceptional-liability-claims as well as a few stockholders. ca 








Ban let me again congratulate you on your = 
Ceples_,and your splendid article in favor ms 


(Note that this Socialist adopts the “capitalistic” style to 


f RW MH of doing business—Robert Wark & Co., Incorporated.) = 
ent 

I 1! NEEDED PROOF TO CONVINCE ME—which I do not—that mutual insurance is the entering the 
wedge to Socialism, the letter reprinted above from a confessed Socialist, who is also an insur- vi 

ance man—more’s the pity—would do it. he 


Let me quote from his letter appearing above in full: 


“In addition, on behalf of the Socialists of the United States—of whom I am a supporter and member-— 
I must congratulate you on the leaflet as an exposition of what Socialism is and what it intends to do. 
It is clear, straight-forward and to the point and will certainly result in the making of many Socialists.” W 


That I have opened the eyes of one Socialist like Mr. Wark—who must have been asleep or he would th 
have seen the Socialistic trend of Mutual Insurance long ago—is the strongest endorsement I have ever 
received of the principle I am trying to enunciate. : 


Mutual Insurance IS the first step toward Socialism. 
EDSON S. LOTT, President, 
United States Casualty Company, 
80 Maiden Lane, New York. 





On the opposite page will be found a copy of 
“He Digged a Pit,” referred to by my Socialist friend. 


Lott 
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Loti—“He Digged 


The New York Journal of Commerce 
states that under the caption “He Digged a 
Pit; He Digged it Deep,” the November 
(1920) issue of “The Bellman,” the house 
organ of the Liberty “Mutual insurance 
Company, contains an article reading, in 
part, as follows: 

“Edson S. Lott is the Artemus Ward of the 
insurance business. His latest contribution to 
serious but imaginative literature is the ad- 
dress recently delivered in which he holds that 
mutual ins urance is a species of socialism and 
in princi le cannot be distinguished therefrom. 
He reaches this conclusion because these who 
insure in mutual companies contribute funds 
for their common benefit, which he likens to 
the plan of Socialists to pool all wealth for 
the use of everybody. 

“Let us see where this conclusion, if any- 
thing but facetious, leads the mirthful Mr. 
Lott and the capitalized insurance company of 
which he is president, His company is a cor- 
poration. It comprises certain individuals 
called stockholders. These individuals have an 
agreement between themselves that the cor- 
poration shall carry on an insurance business. 
Each of them contributed funds for doing it 
and the profits of the business are to be di- 
vided among them. This is a mutual agree- 
ment as between these stockholders. They un- 
dertake to carry on business on a plan under 
which the profits shall go to themselves just 
as in a mutual company without stockholders 
the profits go to the palheynablers. 

“If it is socialism for {yo to com- 
bine to secure a benefit, is it any the less so- 
cialism for stockholders to combine to get a 
benefit from such co-operation? In _ both 
cases the organization is for the common 
benefit of the members of the corporation who 
in one case are policyholders and in the other 
case stockholders. If either corporation has 
the elements of socialism so has the other. 

"In neither case are the earnings or profits 
to go to the public as the socialistic pro- 
gramme requires. If the profits go to more 
persons on the mutual basis of dividing them 
among the policyholders than on the stock 
basis of dividing them among stockholders it 
comes no nearer communism unless the larger 
number benefited deepens the red of the 
enterprise, which, being admitted, means that 
as between stock. corporations the one having 
the largest number of stockholders comes the 
nearest to being socialistic. But stock corpo- 
tations will not indorse this theory that one 
with 1,000 stockholders has a deeper tint of 
red than one with only 100 stockholders. 
Neither is it any more socialistic for 1,000 
persons to form a mutual insurance corpora- 
tion for their mutual benefit than for 100 
persons to form a stock corporation for their 
mutual benefit.” 





I do not mind being likened to Artemus 
Ward. No less a judge than Abraham Lin- 
coln found great wisdom in the writings of 
that celebrated humorist. 


a Pit; He Digged it Deep.” 


Now let’s see whether stock insurance 
companies are also socialistic. 

The mere act of combining is not in it- 
self socialistic; it is the purpose in view 
which gives character to the act. 

Stockholders in a stock company have as 
their purpose the making of profit by the 
investment of capital, and represent the cap- 
italistic system, just as policyholders in a 
mutual insurance company do when they 
engage in their individual business. They 
invest capital in flour mills, grocery stores, 
cotton mills, shoe factories or what not for 
the purpose of making a profit on their 
investments. 

When they become policyholders in a 
mutual insurance company (and become 
both insurants and insurers) they are ac- 
tuated by entirely different motives; their 
purpose is the opposite of that which they 
had in investing in their various regular 
enterprises. In becoming, mutual policy- 
holders they are seeking to prevent insur- 
ance capital from making any profit. In 
their own lines of business they are capi- 
talists; in the insurance side-line they are 
anti-capitalists, and as such, so far as they 
go, they are one with the socialists, who 
would not only prevent all private capital 
from making a profit but would abolish 
private capital entirely. 

Funk and Wagnall’s Standard Dictionary 
says: 

“What socialists object to is not capital 
but the private capitalist. They desire 
to nationalize capital and to abolish capi- 
talists as a distinct class by making every- 


body, as a member of the community, a 
capitalist.” 


When a socialistic orator goes into a 
factory, or mounts a soap box on a street 
corner, he tells the workmen that, if they 
will eliminate the capitalistic proprietors 
and managers and themselves run (on the 
mutual plan) the factory where they are 
employed, they can divide among them- 
selves the profits now made by the capi- 
talistic proprietors and managers, thereby 
securing more money for themselves. He 











ers) to make a profit from insurance. 


private capitalists, and that if his sugges- 
tion is carried out there will eventually be 
none—that everything, everywhere, be- 
tween everybody, will be equalized; that 
all private property will be abolished, that 
it will be absorbed into community prop- 
erty. 

The red-socialist claims that it is wrong 
for capitalists to make a profit from any- 
thing. The insurance-socialist points out 
that it is wrong for capitalists (stockhold- 


Suppose all hands contribute funds “for 
their commagn benefit,” contribute every- 
thing they have, not only for insurance 
but for everything they need... And there 
is no profit—everything is returned “at 
cost,” the rallying cry of the mutuals. 
Everybody owns everything and nobody 
owns anything. Then we have pure so- 
cialism. When we confine it to insurance, 
we have limited socialism. 

The logical development of the Liberty 
Mutual idea is a community in which all 
enterprises are conducted co-operatively,— 
those who need insurance run the insurance 
companies, those who eat bread run the 
bakeries, those who wear shoes run the 
shoe factories, those who crave strong drink 
run the blind tigers. 

When there is no “profit” on anything, 
for or by anybody, and the losses are “in 
common,” then we will have undiluted 
socialism. Insurance and everything else 
will be “in common.” Then the mutual 
salesman will have made good his con- 
stant cry—“Do away with capitalistic 
stockholders and their dividends.” Then 
there will be no need for liability and com- 
pensation insurance companies, for there 
will be no distinction between employer 
and employee—all will be employers and 
all will be employees. Everything will be 
run on the Liberty Mutual plan. Every- 
body will be jack-planed to a common 
(mutual) level. Insurance companies, stock 
and mutual, will cease to exist. If a citi- 
zen becomes sick or is injured,—a possi- 





tells his hearers that there should be no 


AND THE LIBERTY MUTUAL MAN FELL INTO IT 


the community will cure or compensate. 
If he dies, his dependents will become 
wards of the community. If his house 
burns, the community will rebuild. All 
this, provided the dreams of the socialists 
come true—that the Liberty Mutual plan 
is carried to its logical conclusion. 

- While we are at it, let’s look into another 
statement—one made by the Consulting 
Actuary of the Liberty Mutual—which may 
be found in the October issue of The In- 
surance Age, of Boston. Here is the state- 
ment : 

“It is manifest that whatever amount 

is paid for such dividend [by stock com- 
panies] above the interest earnings of the 
capital itself must come from the in- 
sured’s payments. 
The United States Casualty Company 
pays annual dividends of $50,000. Its cap- 
ital is one-half million dollars, which will 
earn $30,000 annually at the present in- 
terest yield on high-grade securities. Its 
present annual premium income is six mil- 
lion dollars. Jf its policyholders paid the 
balance of its dividends directly, then their 
insurance would (in any event) cost them 
not more than thirty-three cents additional 
on each one hundred dollars of premium. 
However, on November 1 the total interest 
earnings on the total investments of the 
Company were at the rate of $260,000 per 
year. It uses a part of such earnings with 
which to pay dividends, a part with which 
to strengthen its reserves, and a part with 
which to pay its underwriting losses, inas- 
much as it is selling its insurance at less 
than the underwriting cost. Hence its 
policyholders do not pay its dividends. 

The Encyclopedia Britannica says: 

“Insurance is, for the most part, like 
every other product of human skill, best 
supplied to the market by those who 


make it their calling to produce it for 
gain,” 


EDSON S. LOTT, President, 
United States Casualty Company, 
80 Maiden Lane, New York. 








bility even in a socialistic community,— 
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ederal Surety Company 


Home Office, Davenport, Iowa 


Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 


An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Elevator 
insurance. Automobile Liability, Property Damage 
and Collision Insurance. 


Workmen’s Compensation 


We are well equipped to serve Agents of the 
Mississippi Valley—Correspondence Solicited. 


W. L. TAYLOR OAKLEY H. BEYER 
Vieo-President and General Manage: Superintendent of Agents 




















Workmen's Compensation 
All Liability Lines 
Automobile Insurance 
Accident and Health 
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SC LABILITY 





Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N.J., N.Y., Ohio, Pa. R.I., Wis., 
Ga., Ky. and Tenn. 


United States Head Office: 
431 Insurance Exchange, Chicago 
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| great that it is not a paying business. 


SITUATION IS UNCHANGED 





Kansas City Business Still Off, Though 
Conditions Are Rapidly Being 
Improved 





KANSAS CITY, MO., Aug. 2.—The 
burglary situation in Kansas City has 
not changed to any marked degree. The 
high rates have interfered with the writ- 
ing of much insurance, and many of the 
policies in force last year have not been 
renewed. On the other hand, there are 
companies which have ceased to write 
burglary insurance in Kansas City on 
the ground that the losses have been so 


In the meantime, the police depart- 
ment, and the Law Enforcement Asso- 
ciation, have been hammering down the 
number of violations of the laws, so 
that there is now but a little more than 
half as many as a year ago. The veri- 
fied reports of the police department 
of the burglaries for the five months 
ending July first show that there were 
742 in 1921 as against 1,269 for the cor- 
responding months of 1920. The reports 
for July show that the same ratio of de- 
crease has been maintained. Burglaries 
in dwellings outnumber those in busi- 
ness houses almost two to one, the re- 
port for 1920 being: For business 
houses, 460, and for residences, 809; 
while in 1921 these were reduced to 220 
for business houses and 522 for dwell- 
ings. The June reports showed that 
the reductions were more than one-half. 
The burglars seem to have a great 
variety of tastes, for the goods taken are 
of all sorts and kinds. One agent re- 
ports that he paid a claim recently for 
$4,000 worth of Oriental rugs—the first 
loss of this kind in his experience. A 
few nights ago burglars broke into a 
new band instrument house and stocked 
up on a full jazz band. Recently a 
hotel Raffles visited the city and 
gathered up a supply of jewelry. 
Insurance agents are keeping their 
companies informed as to the results of 
the drive against the burglars, and the 
decrease in the risk, and urging that the 
rates be lowered. There is a disposi- 
tion on the part of the companies, as 
reflected in the letters received here, 
to remember the “bad” years, and to 
hold up the rates until the improved | 
condition is proved to be permanent, at 
least. In acknowledging the receipt of 
the reports, the company officials indi- | 
cate that the plans worked out here will | 
be passed on to other cities, that they | 
may put them in operation also. | 





| 





Decision on Liquor Rights 


The Oklahoma Criminal Court of Ap- 
peals has handed down a decision to the 
effect that the statutes of that state pro- 
vide that there shall be no property 
rights of any character in intoxicating 
liquors kept or used for the purpose of 
violating any provisions of the laws pro- 
hibiting liquor. It is a question whether 
intoxicating liquor so kept may be the 
subject matter of robbery or larceny, 





Rules on Burglary Liability 


The Minnesota Supreme Court holds 
that the provision of a burglary policy 
that there is no liability “unless books 
and accounts are kept that the exact 
amount of the loss may be accurately de- 
termined,” will not prevent recovery by 
the insured in case there is a robbery 
provided the books are kept in the ordi- 
nary manner. The assured conducted a 
small tailor shop which was burglarized. 
The tailor kept his accounts by using 
tags and duplicates. He lost his records 
when the tags attached were stolen. 


Trying to Stop Aetna 


In a petition to the court, George H. 
Philips, a Findlay, O., lawyer, seeks to 
have the Aetna Life restrained from 
writing automobile liability insurance, 
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VAST LIQUOR STOCKS STOLEy 





S. H. Foster of New York Explains th, 
Methods Followed by Those Loot. 
ing Wealthy Homes 





NEW YORK, Aug. 2.—S. H. Foster 
chief investigator for one of the prom. 
nent burglary companies, is responsibj. 
for the statement that since federal pro. 
hibition went into effect liquors valyeg 
at close to $5,000,000 have been stolen 
from the homes of the wealthy, “, 
former years,’ said Mr. Foster, “the 
burglars struck mainly for jewelry, 
gold and silver plate and art objects: 
now they go after the costly liquor of 
the old days, while not neglecting thei; 
former objects. The liquor is readily 
disposed of and brings high prices” 
According to Mr. Foster, “the country 
home burglars are directed by a chief 
in this city who spends much of his 
time studying social intelligence ¢9). 
umns to ascertain when homes of the 
well to do are to be vacated.” The 
raiding squads are made up, he says, 
“of carefully selected experts, including 
safe crackers and gunmen.” These 
squads usually work on a commission 
basis, turning the loot over to repre. 
sentatives of the chief. One of the 
favorite methods of disposing of non. 
alcoholic loct is to rent an apartment, 
furnish it in lavish style and then offer 
the contents of the apartment for sale 
by newspaper advertisements, stating 
that “the owner is leaving the city,” or 
some similar plausible story. Returns 
from loot disposed of in this manner 
are said to be much greater than those 
obtained in dealing with an ordinary 
fence for stolen property. 


To Fight Bank Robbers 


The Milwaukee clearing house asso- 
ciation is investigating plans of other 
similar organizations, in working out a 
plan to offer rewards of either $5,000 or 
$10,000 for the apprehension of bank rob- 
bers, as the result of a series of rob- 
beries in all parts of the state during 
July. Burne Pollock, cashier of the Se- 
curity Bank of Milwaukee, is organizing 
a group of employes and officers of smali 
banks in the suburbs of Milwaukee, to 
form a target club. He states that a 
manufacturer of firearms has offered a 
trophy to the proposed club for pro- 
ficiency in shooting with automatic pis- 
tols. 


New Casualty Company Ready 


A call has been prepared to the stock- 
holders of the Northwestern Casualty & 
Surety Co., Milwaukee, to meet on Tues- 
day, Aug. 9, for the perfection of the 
erganization and election of directors. 
William <A. Fricke, Walter Drew and 
Stephen J, McMahon, trustees for or- 
ganization of the new company, are now 
preparing the final papers, so that the 
company may at once start writing busi- 
ness. Under the law the company was 
required to have at least $550,000 paid-up 
eapital, and more than the required 
amount has been subscribed. Subscrip- 
tions ran over a period of 120 days and 
the required paid-in amount was com- 
pleted last week. 


Question State’s Jurisdiction 


New light on compensation claims will 
probably be shed in the trial of a suit 
filed by Charles Grohndorff of Green Bay, 
Wis., in the Dane county circuit court, 
Madison, against the Wisconsin Indus- 
trial Commission. Henry Berken drowned 
in 1919 when he fell off a sailing vess¢! 
into the Fox river, near Green Bay. His 
widow filed claims for compensation 
against Grohndorff, a prominent business 
man of Green Bay and Berken’s em- 
ployer. She was awarded $1,106 4 
burial expenses and_ $1,989 damag™ 
Grohndorff replies that the man was a 
in his employ at the time he fell off = 
boat and that as the Fox river is a na 
gable stream, the state commission has 
no jurisdiction in the case. 








claiming that it opposes public policy. 
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FIND VALUE IN NEW POLICY 


Non-Canceliavle Aids Agent and is of 
Service in Combating State 
Insurance 


Casualty agents who have made a 
careful study of the casualty business 
and are leaders in their lines are very 
much gratified at the action of the 
companies in issuing non-cancellable 
health and accident policies. These 
agents say that the new policy has 
special merit for both the company and 
the agent. It gives the agent a busi- 
ness on which the renewal premiums 
will afford an income of no mean pro- 
portion but at the same time cutting 
down for the company, the acquisition 
expense for its business. It is not too 
much to say that the new non-cancel- 
lable policies are a source of great 
strength to solicitors in this business 
because for the first time they can con- 
scientiously contend that they are offer- 
ing insurance which really complete 
the prospect’s insurance program. So 
long as accident and health insurance, 
the latter particularly, could be can- 
celled, either entirely or in part, this 
insurance did not in reality give the 
prospect what he had a right to expect, 
provided he was willing to pay for it, 

There is a belief among some of the 
casualty agents that the non-cancellable 
policies will also be of service in cutting 
down the acquisition expense for the 
companies and will therefore be a pre- 
ventive against state insurance. These 
agents believe that sooner or later, the 
state is sure to object to the high ac- 
quisition expense of accident and health 
insurance and the companies must be 
taking some steps to show that they 
are making progress toward a reduction 
of this expense. 


New South Dakota Mutual 


The Mutual Assurance Society, the 
only South Dakota health and accident 
company, opened its offices in Huron, 
S. D., last week. The company is headed 
by Harry O’Brien, former state insur- 
ance commissioner and will write a full 
line of health and accident policies. 





Will Discuss at French Lick 


The claim adjusters of the insurance 
departments of the country are to hold 
their annual meeting at French Lick 
Springs, Ind., September 1. One of the 
important subjects of discussion will be 
the rule of the Kansas department re- 
lating to Standard Provision 17 of acci- 
cent and health insurance policies. This 
provision provides that in the event the 





policyholder holds insurance in more 
than one company the loss may be pro 
rated. The Kansas rule follows the 
standard provision except in the case of 
death of insured by accident. Then 
Kansas maintains that the insurance 
really becomes life insurance and that 
the beneficiary is entitled to the prin- 
cipal sum named in the policy from each 
company. 

There has been considerable complaint 
regarding the Kansas application of the 
provision and there seems to be con- 
siderable variation in the rule. S. CG. 
Carroll, claim adjuster for the Kansas 
cepartment, is preparing to defend the 
Kansas rule at the French Lick meeting. 
The provision is to be discussed by sev- 
eral state department claim adjusters 
and by adjusters from some of the acci- 
dent companies. 





Gets Out Automobile Policy 


The National Life U. S. A. is issuing 
a new automobile accident policy. It 
covers the owner or operator of a private 
car as well as passengers. The cost is $5 
annually for principal sum of $1,000 and 
$15 weekly indemnity. It covers all sorts 
of automobile accidents. 


Company Partly Liable 


The Kansas insurance department has 
decided to penalize both the insurance 
company and the policyholder when the 
agent of the insurance company was 
careless in writing an application and 
the insured did not take the proper steps 
to correct whatever mistakes were made. 
A railroad conductor was solicited to 
take out a policy in the Masonic Pro- 
tective Association. He was preparing 
to go out on his run and was in a hurry. 
He was in good health apparently at the 
time and the agent, instead of question- 
ing Orton as to past illnesses, said he 
would fill out the application and send 
it in. Some five or six months later 
Orto developed diabetes. Two years 
previous he had had a similar attack, 
but it had been checked, if not cured. 

The policy application had been filled 
in by the agent showing him to be in 
good health at the time, which was true, 
but not making any showing as to previ- 
ous illness. When Orton became ill the 
company refused to allow the health 
benefits under the policy. When the 
claim was presented to the insurance 
department it was found that both the 
agent and Orton had been at fault and 
it was determined that both should be 
penalized, the company paying one-half 
the specified benefits under the policy. 





New Gary Company 


The Mid-Western Life Insurance Com- 
pany is a new organization at Gary, Ind., 
to do a health and accident insurance 
business. It is a mutual concern. The 
directors are C. H. Mason, S. R. Black, 
Cc. L. McKenzie, W. D. Neighbors and 
W. S. Bailey. 
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GOOD FIDELITY SHOWING 


Companies Report All Districts Other 
Than South as Standing Up 
Unusually Well 





Fidelity claims have been reported as 
holding up remarkably well under the 
Present conditions, with the exception 
of those in the southern districts. It 
is not denied by anyone that the claim 
record in the south has been of the 
worst. The turmoil into which the 
south was thrown upon the break of 
the cotton market had an immediate ef- 
ect upon the fidelity bonds. Claims 
came fast and large. All underwriters 
were hit and the most careful under- 
writing could not withstand the strain. 

owever, the bonds written through 
the middle west and in fact all parts 
except the south, have withstood the 
burden with unexpected strength. There 
's little out of the ordinary to be 
Noticed in the claims in this district. 

ere are no more than usual and 





some underwriters even say that they 
believe there are fewer. There is just 
one criticism that seems to be common 
with all companies, that the larger 
bonds are causing some worry. The 
little bonds are in better condition than 
in the history of the business, accord- 
ing to one underwriter. Small claims 
are becoming even smaller and fewer. 
It is believed to be partly due to more 
careful underwriting by the companies, 
as the threatened panic in fidelity bonds 
made every underwriter watch every 
case with an eagle eye. During the 
last year the bonds have probably been 
written with more care than ever be- 
fore in history. But even careful 
underwriting will not forestall all claims 
and the good record is partly due to a 
better moral condition among the ordi- 
nary bondholders. The small cases are 
not under the same stress as the big 
ones, and falling prices make condi- 
tions bearable. 

With the big bonds, conditions are 
not reported as good, although not bad 
as yet. The trouble that has been met 








NEBRASKA LIVE STOCK INSURANCE 
& INDEMNITY COMPANY 


Capital $200,000.00 Assets $360,000.00 
Keeline Bldg. Omaha, Neb. 


Automobile Department 





Local Agents wanted in 
Nebraska, Minnesota and Colorado 


We write Fire, Theft, Tornado, Liability, Property Damage and 
Collision, issuing one policy. 
Common Sense Rate Sheet for Country Territory 
We write Insurance on pure bred Cattle and Horses 


For liberal commission contract write Home Office 
or the following General Agents. 


ZENITH INSURANCE OFFICE © WESTERN GENERAL AGENCY CO. 


510 Wilmac Bldg. 716 Symes Building 
Minneapolis, Minnesota Denver, Colorado 




















AMERICAN INDEMNITY COMPANY 


GALVESTON, TEXAS 


Cash Capital . . . . . $600,000.00 
Assetsover . . . . . $2,000,000.00 





Thos. J. Nolan & Company; State Agents 
75 State Street, Boston, Mass. 


Fidelity and Surety Bonds, Automobile, Public Liability, Property Damage & Collison, 
and General Liability Insurance. 

















“OUR BONDS GUARANTEE INTEGRITY” 


CASUALTY 
INSURANCE 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 














CASUALTY SURETY 


Capital, $/,000,000.00 


Union Indemnity 
Company 


EXECUTIVE OFFICES: 


830 Union Street, 


100 Maiden Lane, New York New Orleans, La. 
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Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON T. J. FALVEY. President 


Paid-in Capital $1,500,000 Write for Territory 


has come from. speculation. The 
losses have been larger, rather than 
more numerous, and are more often as- 
signable to side-line speculation. The 
crash in the investment market has 
caught many short and that is the cause 
for the only sign of increased fidelity 
claims. 

Every underwriter is watching with 
unusual care each and every bond now 
placed. The least suspicion, even if 
only surmised, is causing the rejection 
of bonds. No chances are now being 
taken and with this extra precaution, 
the companies are hoping to come 
through the entire period of readjust- 
ment without showing an unsatisfactory 
claim ratio—in those districts which 











Interstate Casualty Company 
Home Office: Birmingham, Ala. 
Capital $300,000 
Surplus to Policyholders $401,340 


Specializing in Automobile and Public 


Liability and Excess Insurance 


General Agents 
THE AGENCY COMPANY 
Salt Lake and San Francisco 
CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 
INSURANCE AGENCY CO., Birmingham 


STATE AGENCY 
Insurance Exchange, Chicago 











C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 
o 


c. R. CLEMENTS 
Sec’y and Treas. 





Money-Making Contracts 
For Good Agents 








| have not yet been affected. 


| SELLING SUGGESTIONS FOR 
LIVE STOCK INSURANCE 
(CONTINUED FROM PAGE 36) 


| would lose a whole lot more than that. 
Can you afford to lose $500 or $600 at 
a clip? If you could feel certain that 
you could keep your herd to its present 
| size and never lose more than $232 in 
any one year on live stock because of 
death or accidents, wouldn’t you feel 
that you were running along pretty for- 
tunately? Isn’t it worth something to 
es to know that no matter if your 


whole herd should be wiped out with a 
single disease you could not lose more 
| than $252? Isn’t that the only kind of 
| insurance that is worth anything? 
| When you buy a policy, you want to 
| be able to stop worrying. If you buy a 
| fire insurance policy you don’t get one 
| that only pays if the shingles are burned 
| off your. roof, or if the corn crib goes 
{up in smoke, but does not cover the 
| house itseli—you want a contract that 
protects you against fires on all parts 
| of the premises. 


x * * 


“You can’t tell whether you are go- 
ing to make any money or not unless 
you know how high your expenses are 
going to run. You will never know 
where you stand until you know how 
much it is costing you to operate this 
place. You might have a pretty good 
vear some time, and then if three or 
four of your animals should die un- 
expectedly it would make quite a dent 
in your profits. You can absolutely 
regulate and permanently set the cost 
of live stock deaths to you by paying us 
$232 a year. That is all it can ever 
reg! you, no matter how many animals 

ie. 





Cut Live Stock Loss by Disease 


Further reduction in livestock losses 
due to disease and exposure during the 
last year is shown in a report issued by 





W. E. SMALL, President 


When Insured in Georgia Casualty Company 


c§ Q \, — 
DURE CF WERVICE 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 


E. P. AMERINE, Secretary 


the United States department of agri- 
culture. The index number on May 1 as 
to healthfulness of horses was 96.2, as 
compared with 93 a year ago, and a ten- 
year average of 95.7. The loss from dis- 
ease was estimated at 14.7 per thousand. 

With cattle the index number was 95.8, 
as against 91.9 last year, and the loss 
was estimated to have been 17 per thou- 
sand; the index number of swine was 
given at 94.4 and the loss 44.2 per 
thousands, and sheep, 95.4. 





Going After Live Stock 


Even in the face of the heated term, 
many local agents are active in soliciting 
live stock insurance these days. Live stock 
insurance companies say that, owing to the 





decline in property values, many local 








The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against 
abnormal loss on all outstanding covered accounts, but serves to prevent losses. 








If you are a manufacturer or jobber, write for the full particular of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 


R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 


agents are finding that they can maintain 
their income of last year by writing live 
stock insurance. Commissions of 25 per- 
cent are paid. The policies are written 
annually and the business as a whole is 
very satisfactory. Some agents have care- 
fully made a card index of all prospects 
for live stock insurance in a radius of ten 
miles of their towns. They are actively 
canvassing the field for this indemnity. 


Forest fires about nine miles: north of 
Holland are raging over a front of 
more than a mile. The farm home of 
Mrs. C. Hoffa was burned to the ground 
about noon July 23, setting fire to the 
surrounding timber. Firemen from Hol- 
land were called but could do nothing 


—. 





LOSSES ARE ASSETS 
When handled with proper regard for their business 
building possibilities. Even an aggrieved claimant may 
become a friendly policyholder if impressed with the 
fairness of an adjustment. 
. L. NASE, 
Adjuster For Casualty Companies 
1109-10 Mutual Bldg., Richmond, Va. 
Liability, Comp tion, Accident and Health Claims, 











Territory: Virginia and North Carolina. 
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Disability Insurance 
1 *  W.R. Sanders, General Mer. 
AUl Classes tc itisens Nat'l Bank Blds.. CINCINNATI, O10 
« Occupations : $100,000.00 Insurance Department Deposit , 
On re SSS ees ma 








AMERICAN 
SURETY 
COMPANY 


NEW YORK. 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 








GENERAL CASUALTY 
& SURETY COMPANY 


606 Woodward Avenue 
DETROIT 


General Casualty & Surety 
Lines 

Live Agents Can Secure Liberal 

Contracts. Up-to-Date Policies 


WRITE US 
ELMER H. DEARTH, Pres. 
GEORGE E. TAYLOR, Vice-Pres. 








WANTED 


A number of traveling special agents for 
Monthly Payment Health and Accident busi- 
ness. Must be big personal producers. 

Address C. H. BOYER 
National Life U. S. A. CHICAGO 








CASUALTY AND SURETY 


Man of sixteen years underwriting and 
executive éxperience in casualty and 
surety lines, including reinsurace, desires 
connection with first class company. 


Address 25-N. Care The National Underwriter. 








FIELD WORK WANTED 
High grade appraiser, who also has had 
six years’ experience in fire insurance 
business. Understands application of 
Dean schedule. Will consider Wiscon- 
sin, Illinois, Minnesota, Iowa territories. 
Address 31-T, care The Nat’l. Und. 








CASUALTY MAN WANTS CONNECTION 
AFTER SEPTEMBER FIRST 
Thoroughly experienced, producer and 
executive, terminating present connec- 

tion, is open for a proposition. 
Address 28-Q , 
Care The National Underwriter 
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a week is the cost of The 

Sc National Underwriter by 
annual subscription. 
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WRITE SAFE DEPOSIT VAULTS | 





Local Agents Find That Form of Burg- 
lary Insurance Offers Attrac- 
tive Side Line 





A “side line” specialty policy which 
offers a good opportunity for the local 
agent is the burglary policy on bank 
safety deposit vaults, a line in good re- 
pute with the companies and perhaps 
little heard of. The term “safety de- 
posit vault” implies a degree of safety 
that would not require insurance, but 
to the contrary, such insurance is very 
necessary to every small bank and a 
worth-while investment for every bank, 
large or small. The vaults have been 
proven very susceptible to robbery and, 
although the bank is not legally liable 
for the contents it must pay the loss. 
Failure to make good such _ losses 
would mean the failure of the safety 
deposit business in the bank, and the 
only means of protection against the 
liability is a burglary policy. Due to 
the nature of the protection, the policy 
is seldom heard of and should enable 
the agent to write all of the banks in 
his territory. No difficulty would be 
met in the matter of placing such busi- 
ness, for although the companies are 
not making any special campaign on 
the line, they are eager to take all the 
business they can find. 


The business is good. It is not in the 
class with the residence burglary busi- 
ness of the last year or so. A closer 
examination of individual cases is pos- 
sible than in residence or other lines 
and there is also less danger of the high 
moral hazard. If the agent makes a 
careful report at the time of the appli- 
eation, there is no delay in placing the 
business and little chance of being 
turned down—only the vaults must be 
proven safety vaults. It has been true 
in the past, though not so common now, 
that the small banks called their non- 
fireproof, and non-burglarproof vaults 
“safety deposit vaults,” and this must 
be carefully watched by agent and 
underwriter on every application. That 
is practically the only difficulty to be 
met in the line and with proper under- 
writing all danger from such conditions 
is eliminated. 

There has been a fair volume of the 
safety vault business turned into the 
various offices and some local agents 
have made a nice income from it as a 
sideline. Some agents have been able to 
cover an unusually extended territory 
with this policy and have written sev- 
eral banks, They have also been able to 
write individuals for the same protec- 
tion, for the companies also have a 
policy Which covers the contents of the 
box in the interests of the owner, rather 
than the bank. 

The large banks are not so readily sold 
such policies, for they do not need to 
keep such careful vigil over the good- 
will of the depositors and they have not 
the risk found in the small bank. Thus 
the efforts of those interested in this line 
are usually centered in districts of 
smaller banks, where the possibilities 
are very good for placing the business. 





Celebrating Silver Jubilee 


The United States Fidelity & Guaranty 
Co. is marking its 25th anniversary this 
— having begun business Aug. 1, 

The company was founded in 1896 by 
John R. Bland, who is the president. 
The United States Fidelity & Guaranty 
Co. has had a remarkable growth in the 
Surety and casualty business and in 1920 


wrote over $25,000,000 in premiums. The 
company’s resources exceed $32,000,000. 

A number of congratulatory letters 
and telegrams from all over the United 
States and Canada have poured in on 
Mr. Bland. There are about 15,000 rep- 
resentatives in this country and Canada. 


Death of Francis B. Allen 


Captain Francis B. Allen, for 49 
years with the Hartford Steam Boiler, 
and vice-president of that company, 
died at his home last week. Capt. Allen 
was an old navy veteran, having served 
through the civil war in the navy, and 
has held several offices with naval or- 
ganizations. He was an expert on en- 
gineering matters and served with some 
engineering organizations as well as 
with the Hartford. He was one of the 
tew veterans left in Hartford. 


Casualty Accident Notes 


L. W. Sigler, division manager of the 
Commercial Health and Accident Com- 
pany of Springfield, 11]., with headquar- 
ters at East St. Louis, Ill., has opened 
up a branch office for the company at St. 
Louis, Mo. The new office is located in 
the Wainwright building. It is under 
the jurisdiction of C. F. Hahns. 





Casualty Notes 
Thomas S. Dando, president of the 
Manufacturers’ Casualty of Philadelphia, 
died last week at the age of 66. He was 
also a leading Philadelphia business man 
and club member. 





The semi-annual statement of the 
Georgia Casualty shows assets $2,653,206; 


net surplus, $316,032; income for six 
a 1,575,155; disbursements, $1,- 
,408, 


F. A. Ungles, vice-president and comp- 
troller of the Southern Surety of Des 
Moines, was looking after business mat- 
ters at the company’s St. Louis branch 
office, Harlow & Butler, managers. 

The St. Louis branch office of ‘the 
Southern Surety shows 120 percent in- 
crease in business the last twelve months 
cver the preceding twelve months. Har- 
low & Butler became the local managers 
in Aug. 1, 1920, and have written more 
than a half million since the beginning 
of the year, besides what was written 
the last five months of last year. Lon W. 
Harlow was a major of the 354th In- 
fantry, 89th Division. His associate, 
H. H. Butler, was formerly with the 
Aetna Casualty Company. 





Walter H. Bennett, secretary of the 
National Association of Insurance Agents, 
is to speak before the Norwalk (Conn.) 
Local Board some time the latter part 
ot the present month. 


Policy Labels.—There are compara- 
tively few agencies that still resort to 
the old rubber stamp method in mailing 
policies. A neatly printed label on every 
policy is the logical way to send them 
out. Can be furnished in red and white, 
blue and white, green and white, as fol- 
lows: 1,000, $6.00; 2,000, $8.00; 3,000, 
$10.00; 5,000, $12,00. Black and gold. 
green bronze and black, red and gold 
bronze: 1,000, $7.50; 2,000, $10.00; 3,000, 
$12.50; 5,000, $15.00. The National Under- 
writer, 1362 Insurance Exchange, Chi- 
cago, Ill 








Company owns. 


Water Softeners. 


440 Fourth Ave., 











EOLITE Water Softeners on the market, 
not manufactured by The Permutit 
Company, are an infringement of the broad 
United States patent which The Permutit 


On June 15, 1921, Judge Hazel of the 
Federal Court in Buffalo, N. Y., in a suit to 
which the Refinite Co. of Omaha was a 
party, handed down a sweeping decision 
sustaining The Permutit Company’s broad 
patent on Zeolite Water Softeners and 
ordering an injunction and an accounting 
against the defendants. 


The Permutit Company will upon re- 
quest supply complete particulars respect- 
ing this litigation to Bonding Companies 
which may be solicited for bonds covering 
the making, selling or using of Zeolite 


THE PERMUTIT CO. 


New York 




















A Progressive Surety and Casualty Company 











CAPITAL ONE MILLION DOLLARS 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines 


EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust St., Des Moines, Ia. 











THE 
JIFFY 
PEN 





The word “Jiffy” de 
notes andactioa. 

pe and hal 
ance resembles 


holder. It is 


those who appre 
ciatea properly shaped 
and balanced pe. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, Iowa 








Eighteenth Successful Year 





Premium Income, 1920 . $737,695.07 

Not Admitted Assets . . 378,177.24 

Surplus to Policyholders 311,939.46 
Health and Accident 


Insurance Only 
Licensed in Twenty-Two States 


Write home office for general 
agents territory now open 


INTER-OCEAN CASUALTY COMPANY 
LW. SCHERR President» W. C. ALPAUGH, Secretary 


CINCINNATI, OHIO 











INTERSTATE SERVICE BUREAU 
INVESTIGATIONS, ADJUSTMENTS AND 
INSPECTIONS 
Life, Casualty, Automobile Insuzance 


20 E. Jackson Blvd. Chi 
RAPID—ACCURATE—SERVICE 
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N. —— President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 


Jnternational Jndemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One and One-Half Million Dollars 











Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg. 
CHICAGO, ILL. 


H. G. ROYER, Pres. 
C. O. PAULEY, Secy. & Treas. 











More Than $28,500,000.00 


Has been paid to Continental Policyholders or ae Benefici- 
aries as indemnities for loss of business time by accident, 
or for accidental loss of sight, limb or life, or for loss of busi- 
ness time by sickness. 


In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. 
Continental Accident and Health Policies Sell and stay sold 
—good openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
Canadian Head Office: 
TORONTO, CANADA 


General Offices: 
CHICAGO, U. S. A. 




















SOUND THE METROPOLITAN CASUALTY 
ENTERPRISING eet & co a. Wad ak cop 
LIBERAL PLATE GLASS INSURANCE 
PROMPT EUGENE H. WINSLOW, Pres. ROBERT A. Oe re as Vice-Pres. 
S. WM. BURTON, Sec. ALONZO G. BROOKS, t. Sec. 

















Chas. L. Nicholson, President 


DEPOSITORY, FIDELITY 


Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


BOND S JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 








Re-Insurance | 
Excess Re-Insurance 
Catastrophe Hazard 


DEE A. STOKER 


RE-INSURANCE UNDERWRITER 
11 So. LaSalle St. CHICAGO 


Blanket Auto Excess Fire Covers in American Companies 














Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
Fidelity and Surety Bonds 














OPPORTUNITY OPEN 
FOR GOOD SALESMEN 


Health and Accident Insurance 
Outlook Is Promising for 
This Year 
CONDITIONS FAVORABLE. 


General Insurance Agents Cast About | 
for Best Way to Maintain 
Their Income 





| 
| 





_ Agents writing health and accident 
insurance feel that the conditions this | 
year are most favorable for their line | 
of indemnity. During the inflation pe- 
riod when other classes of insurance 
were experiencing an _ unparalleled 
boom, health and accident insurance | 
showed only a normal increase. Those ' 
that were specializing on health and 
accident were able to sell larger amounts 
to those carrying this indemnity, but 
the general insurance men writing all 
lines of insurance neglected health and 
accident during the war and recon- 
struction period. They were busy with 
their other lines. 


Easy to Sell Major Lines 


They found that it was easy to call 
up or see their old customers and in- 
crease their fire, tornado, life, burglary, 
plate glass, boiler and liability policies. 
The general insurance agent had just 
about all he could do to take care of 
the increased insurance for his old cus- 





tomers. Every man carrying insurance | 
was a prospect for more insurance. | 
Therefore to handle the _ increased | 


amount and to look after the details re- 
quired all the time a man had to give 
to business. There was little new busi- | 
ness created. The increase came from | 
the old policyholders. In life insur- | 
ance, agents simply had to broach the | 
question to prospects and they bought. 
There was mighty little salesmanship | 
required. Now with all other lines of | 
insurance showing a depression and | 
with insurance being decreased, the | 
Opportunity is offered for health and 
accident. 

The general insurance man is cast- 


ing about for the best means of main- | 


taining his income. He made good 
money during the boom time. His liv- 
ing expenses increased and because of 
his larger income, his style of living 
changed. Now he ‘finds that his income 
is being greatly decreased. He realizes 
that he must go out and create business. 


| not feel up to snuff. 
| doctor and make a health claim. 





He must bring salesmanship into play. 
Here is where the accident and health 
companies will profit. It is one of the 


easiest lines to sell in a declining mar- 
ket. It can be shown that a man can- 
not afford to be away from work and 
lose his weekly stipend while he is off 
duty. He needs time interruption in- 
cemnity. Even if his salary goes on 
his expenses are greater. His time 
needs to be protected. Therefore the 
general insurance man will be out on 
the firing line creating business. He 
will work harder than ever before. If 
| he would put in the same time soliciting 
fire insurance he would find it unprofit- 


| able, because ‘almost all people are now 


over-insured. Some of the companies 
have tried out contests during the last 
few months resulting in large increases 
in premiums from health and accident 
operations. 


Health Insurance Problems 


There are some questions that are 
confronting the minds of underwriters, 
they chiefly involving health insurance. 
Health insurance has not been profit- 
able. The rates have not been high 
enough, losses have been heavy, even 
counting out the influenza and pneu- 
monia epidemic. The adjustment of 
health claims is more unsatisfactory 
than accident. Many of the companies 
have forced their health premiums to 
the annual basis. They found that peo- 
ple would take out health insurance dur- 
ing the winter months and then drop it. 
Partial disability on health with some 
companies has not been satisfactory, 
although some well informed claim men 
say that it is a loss reducer. These 
men contend that if a partial indemnity 


| clause was not in effect, totai indemnity 


would have to be paid. The fact of the 
matter is that people will lay up at 
home for a few days, a week or two 
weeks when they contract a cold or do 
They call in a 
Thus 
health insurance is a constant claim 
producer. 

Another problem confronting com- 
panies is non-cancellable disability con- 
tracts. The main question is the proper 
reserves to put up on such a policy. 
There has been no experience of any 
account. The premium is a level one 
through life. A contract may be writ- 
ten when a person is 30 years of age for 
example. It runs until age 60. A com- 
pany has no means of cancelling the 
contract or changing the premium if 
the class proves unprofitable. It must 
stand the gaff. There is no provision 
in the law for legal reserve liability on 
accident and health insurance outside 
of the unearned premium reserve. Yet 
companies writing this class feel that a 
reserve is essential to meet the future 
claims. ‘There are a number of prob- 
lems to be worked out in connection 
with the roncancellable contracts. 





Compensation 
Liability 

Gen’! Liability 
Landlord’s 
Automobile 
Teams 
Elevator 


HEAD OFFICE, CHICAGO 


. Northwestern Managers. 


Ryan & Cable, Inc. 
Gaunt & H 


Alfred P: 














THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


LONDON GUARANTEE & ACCIDENT CO., Limited 


OF LONDON, ENGLAND 


Conkling, Price & Webb, Gen. Agts. IHlinois. Indiana, 1423 Insurance Exchange, Chicago. 
F Security Bank Building, Minneapolis, Mich 


outhern nog Journal Bldg., 


Accident 
Health 
Burglary 
Credit 
Boiler 

Fly Wheel 
Engine 


F. W. LAWSON, General Manager 


Detroit, M 
HHicott Square, Buffal 


York, 400 E 
Ss — ing, Louis 


ucas eta Nat. ‘Bank _ Toledo. 
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[' BANKRUPTCY proceedings, the 


put must be guided entirely by the di- 


however, for the court to designate a 
number of depositories in a district, 
and, in the absence of an order direct- 
ing deposits to be made in a special 
one, the trustee will usually be allowed 
to use the one most convenient to his 
place of residence. All deposits should 
designate the estate to which the funds 
belong, and must be made subject to 
withdrawal at any time upon checks 
or warrant only when signed by the 
clerk of the court or the trustee, and 
countersigned by the judge or by the 
referee, or by the clerk of the court or 
his assistants under the order of the 
court. It is quite apparent that this 
method of handling the funds affords 
an important safeguard to the surety 
upon the bond of a trustee, since 
money, once deposited, cannot again 
reach the hands of the trustee except 
through collusion with another. 

May Decline Burdensome Assets 
Where the trustee finds among the 
assets of the bankrupt’s estate, prop- 
erty which is likely to be burdensome 
to the estate he may decline to accept 
it, and he is allowed a reasonable time 
in which to make his decision. Thus 


more than its value. He may also 
renounce contracts and leases made by 
the bankrupt. Where there is any 


the advisability of rejecting property 
as burdensome he may protect himself 
by consulting the wishes of the credit- 


| PROCEEDINGS IN BANKRUPTCY 
a _________. BY GEORGE 


Judicial Department 


| ors, and invoke the authority of the court. 
court in each district designates one | i 
or more depositories for bankruptcy | 
junds. The trustee is allowed no dis- | 
cretion in the selection of a depository | 


rection of the court. It is customary, | 


R. WENTZ, 








Fidelity & Deposit 


security held by him. 


While under a provision of the act 
before mentioned the trustee should 


some instances the continuation of the 


interests of the estate. But only where 


| trustee apply to the court for authority | due them. Checks 


may he decline to accept real and per- | 
sonal property when encumbered for | 


doubt in the mind of the trustee as to | 


: ; 2 pa : 6 4:: debts for taxes e . 
to continue it. Where the condition | trustee in payment of dividends so de- ed tant, OY, the: Bankrupt. te 
of the estate is such that it will not | clared constitute vouchers or receipts, 


be prejudiced by a short delay, the 


fore a hearing is had at a creditors’ 


: z First Dividend attempted to be transferred or 

J : j ye trans concealed 
meeting. | But the court is not so re-| : ’ we by the bankrupt; costs of administration; 
luctant. in authorizing the continua- | Che act directs that the first dividend | wages due workmen, clerks tonveliine: andl 
tion of a business for a limited time} shall be paid within thirty days after + vi 


for the purpose of preserving its value 
as a “going business.” Should the 
trustee choose to continue the business 
without the authority of the court, he 


his bond liable. | ably will be allowed. 


Dishutsémests and Dividends | unavoidable delays it is often impossi- 
The trustee should make no dis-| ble for the trustee to comply with this | and are of a nature to be assignable; or 
| requirement, but in all events he should | 2 debt for which some endorser, surety or 
of the court, and in fact he cannot do | 2¢t as early as possible because one of | other person secondarily: liable for the 
: the principal objects of the bankruptcy | haeane : ; 
act is best attained by a speedy dis- ankrupt’s assets. General claims are all 
tribution of the estate. Subsequent 
dividends may be declared upon like 
terms as the funds accumulate in the | ine all claims and to object to the allow- 
hands of the trustee, : 
court may deem proper. The final divi- | lieve not provable, or are not proper. 


bursements unless by express authority 


so if he deposits all of the funds in 
the manner directed by the act and gen- 
eral orders—subject to withdrawal on 
checks or warrants when countersigned 
by the judge, the referee, or the clerk 
of the court or his assistant. Should 
he deem it advisable to make payments 
in cash from money received, or ad- | dend, however, must 
vance his own funds in settlement of 
expenses incurred, he does so at his} dend. 
own peril and assurhes the risk of | 


the court refusing to-allow him to be | Bh sen ee act specifies = | counts shall be open for inspection by 
simbursed from the assets of the; claims may be proven against a bank- | : pedestal , 
prs rupt and thea by implication excludes | the trustee, or referee is punishable by a 
As hereinafter stated, the act gives | those claims which do not fall within 
its provisions. This provision is, how- | 
are proven must be paid in full, in the | ever, liberally _construed to make all | dered to do so by the court. 
order of their priority, before the gen-| debts fairly within its meaning prov-' the trustee is required to furnish such 


estate. 


priority to certain debts, and such that 


eral creditors are entitled to anything. | able and thereby effectuate the purpose 
A dividend, as the term is applied in| of the act in relieving insolvents. The 
bankruptcy, is a portion of the fund | general rule is that claims must be 
allotted to a general unsecured creditor, | proven within one year after the ad- 
or, to a secured creditor to apply on | judication, and must be sq proven in 
that part of his claim in excess of the | the form prescribed by the act. This 


declared by the referee, and the rate | ment by the creditor, setting forth the 
determined by him with consideration | 
to the amount of the proven claims and 
sell the property of the bankrupt, in| the amount of the funds in the hands 
of the trustee. It is the duty of the 
business may be necessary to the best | referee to deliver to the trustee divi- | justly due from the 
t 1 dend sheets showing the names of the According to their nature, claims are 
such necessity plainly exists should the | creditors and the respective amounts | 8TOuPed in three classes: priority, secured 


and should be payable to the creditor | creditors in 
court will generally refuse to act be-| or his attorney as such. 


the adjudication of the bankrupt, pro- | been earned within three months before 
vided that the amount distributed is not | the date of commencement of the pro- 
more than fifty per centum of the ex- | ceedings, not to exceed three hundred 
| cess over the amount necessary to pay | — to each claimant; and debts owing 
will render himself and the surety upon | priority debts and such claims as prob- o any person who by the laws of the 


within three months of the first divi- 


trustee shall keep “regular < : 
Claims and Priorities I e! accounts” of 






































Dividends are | proof consists of a sworn written state- 


nature and amount of the claim, the 
consideration therefore, the security, if 
any, held by the creditor, the payments 
made thereon, and that the amount is 
bankrupt. 


drawn by the and general. Priority claims inelude 


the United States, a state, county, dis- 
trict, or municipality; filing fees paid by 

involuntary cases, and ex- 
penses of creditors who shall have re- 
covered for the estate assets which were 


city salesmen, and servants which have 


States of the United States is entitled te 
priority. Secured claims are those which 
are secured by property of the bankrupt 


By reason of 


bankrupt, has such security upon the 
| those provable claims which are neither 
| prior or secured. 

It is the duty of the trustee to exam- 


and when the | ance of those which he has reason to be- 


not be declared | Reports and Accounts 
The act specifically provides that the 
all money received by him. These ac- 


any person interested in the estate, and 


fine of $500 and the forfeiture of his office 
should he refuse to permit a reasonable 
opportunity for such inspection when or- 
Furthermore, 























A joint stock corporation that is of- 
ficered by men thoroughly experienced in 
the various forms of insurance and bonds 
which the company will write. 


The Title Guaranty and Casualty 
Company of America 


Home Office: : 431 Griswold Street, 


A joint stock corporation that will the most conservative and capable busi- 
issue policies of casualty and title insur- ness men of Michigan. 
ance and fidelity and surety bonds. 


A joint stock corporation that is as- 
sured a big and profitable business by 
reason of its wide distribution of capital 
among buyers of insurance and bonds 
and by reason of the profit-sharing fea- 
tures of its contracts. 


A joiit stock corporation that has al- Because of the various plans which the 
ready attracted as shareholders some of company has for immediately attracting 


The Title Guaranty and Casualty Company of America 


A. J. Walker-Greig, George A. Curry, 
President. Vice-President. 

F. J. Noonan, M. F. McDonald, 
Secretary. G al C sel 















: Detroit, Michigan 


a volume of good business, because of 
the safeguards which the Michigan laws 
guarantee to shareholders and because of 
the endorsement given the company by 
the prominent men who have already be- 
come associated with it, the stock of this 
company can be sold without misrepre- 
sentation. 


Men who can qualify under the tests 
of intelligence, integrity and industry are 
wanted as stock salesmen. 
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information concerning the estate and his 


administration thereof as may be re- 
quested by parties in interest. 
The trustee is required to report in 


writing to the court the condition of the 
estate and the amount of money on hand 
within one month after his appointment 
and every two months thereafter, unless 
otherwise ordered by the court. He must 
file with the referee a report of each sale 
of property, setting forth therein the 
amount received and to whom sold. 


Frequent Accounts Advisable 


While the act does not require the trus- 
tee to render itemized accounts from time 
to time he may be required to do so by 
the court. Where the administration is 
likely to extend over a protracted period 
it may be advisable for the trustee to file 
frequent accounts. When the estate is 
ready to be closed, and it is the plain 
duty of the trustee to close the estate 
as expeditiously as is compatible with the 
best interests of the parties interested, 
the trustee shall make his final report 
fifteen days before the final meeting of 
the creditors, and at that meeting lay 
before the creditors a detailed statement 
of his administration of the estate. 

In his accounts the trustee is charged 
with all the moneys belonging to the es- 
tate which were received by him. Since 
he is bound to use due diligence in the 
collection of the assets, he may be 
charged with the value of assets never 
received by him should he fail in the 
proper performance of that duty. He is 
entitled to credit for proper expenses in- 
curred and paid in connection with his 
administration of the estate, and he may 
include as a proper credit his own com- 
pensation. 


Trustees’ Discharge 


The act imposes upon the referee the 
duty to audit the accounts of the trustee, 
and to pass upon each item included 
therein, regardless of whether objections 
have been made. Having found the final 
account of the trustee correct, and objec- 
tions, if any, having been disposed of, the 
referee may order that it be allowed and 
that the trustee be discharged of his 
trust. The discharge terminates the au- 
thority of the trustee, but it may be set 
aside by the judge. It is also within the 
power of the bankruptcy court to reopen 
the estate of a bankrupt on sufficient 
grounds, such as where there are assets 
not administered, or in order to permit 
the trustee to recover assets which were 
concealed or fraudulently disposed of. 
But as above stated, the order of dis- 
charge terminates the authority of the 
trustee, unless vacated by the judge, and 
in the event of the reopening of the estate 
it devolves upon the creditors to appoint 
a new trustee. 

A trustee may be removed for cause 
upon complaint of the creditors or the 
referee, but the power to remeve is con- 
ferred upon the judge only. Such action 
may be taken against the trustee on the 
charge of aiding the bankrupt or favor- 
ing a creditor or class of creditors at the 
expense of the estate; or, wilfully refus- 
ing or neglecting to obey any order of the 
court; or, where there is reason to believe 
him dishonest, insane, incompetent, etc. 

Settlement By Composition 

A composition, as the term is used in 
bankruptcy proceedings, is an agreement 
between a debtor and a creditor by which 
the creditor accepts part of the debt due 
him in satisfaction of the whole. The 
Bankruptcy Act provides that an estate 
may be so settled between the bankrupt 
and his creditors. An offer of a composi- 
tion may be made to the creditors either 
before or after the adjudication, but not 
before the bankrupt has filed a list of his 
creditors and has been examined at their 
meeting or in open court. The effect of 
a composition is to supersede the bank- 
ruptecy proceedings, and to reinvest the 
bankrupt with his property free from 
elaims of creditors and without any fur- 
ther act by the court or the trustee. 

To be valid the terms of a composition 
must provide that every creditor is to 
share alike, and it must be accepted in 
writing by a majority of the creditors, 
{in number and amount, whose claims have 
been proven. Objections to the confirma- 
tion of the composition by the court may 
be made by creditors, and they have ten 
days in which to file them. The court has 
power to reject or approve a composition 
as it may appear to the best interests of 
the creditors; that the bankrupt is or is 
not guilty of acts or omissions which 
would bar his discharge; and, that the 
offer and acceptance were not made or 
procured except as provided by the bank- 
ruptey act or by any means prohibited 
therein. The composition may be set 
aside by the court after confirmation, but 
only on the ground of fraud, and applica- 
tion must be made by parties in interest 




















PUBLIC LIABILITY INSURANCE 














SSISTANT SECRETARY M. 
A GOOD WOLFE of the Travel- 

ers culled from the newspapers 
the following brief accident memo- 
randa, which show the large verdicts 
being rendered: 


covers will be left unfastened, sidewalk 
elevators carelessly handled. Elevators 
will drop. Elevator operators will be 
careless. Regardless of the best service, 
the finest inspection work and so on, ac- 


| cidents will happen. 


The sudden opening of doors in a side- | 


walk hoist of a New York hotel 
a man off his feet—$25,000 verdict. 

A contractor’s employe working around 
a chemical plant fell into an unprotected 
tank of sulphuric acid. 
eyesight lost. Verdict, 
land. 

Traveling man killed in an elevator at 
Grand Rapids, Mich. Widow recovered 
$21,000. 

Auditorium disaster, Long Beach, Cal., 
174 suits, $372,000 in settlements. 


$50,000. Mary- 


Verdict of $35,000 recovered by boy 
against electric light company in Mis- 
souri. Fingers of right hand lost, left 


side paralyzed through contact with high 
tension wire. 

Verdict of $25,000 against owner of 
hotel in Tennessee for death of guest 
through explosion of air-pressure tank, 
wrecking writing room. 

Verdict of $80,000 July 1919, against a 
Florida hotel for elevator accident seri- 
ously injuring a woman passenger. 

Compromised payment of $20,000, De- 
troit, Mich., for elevator accident injuring 
a man in a newspaper publishing build- 
ing. 

Show Big Verdicts 


These eight cases involve a total of ; 


$628,000 in actual verdicts for accidents 
in various parts of the country, ranging 
from the less hazardous to the more 
hazardous exposures of the public to 
injury and death. They all belong to 
those lines of business, regularly writ- 
ten by casualty companies under the 
public liability form. Mr. Wolfe calls 
attention to the fact that the old time 
$5,000-$10,000 limits are entirely out of 
date. He says that a new era has 
opened where the delayed development 
of an exceedingly fertile field for in- 
surance cultivation has just about 
properiy begun. No one location is 
producing all the public liability in- 
surance that it can. He cites some of 
the production records of agents of his 


own company to show that there are | 
busi- | 


great differences in volume of 
ness in localities offering practically 
the same conditions as the prospects. 


Rates Abeut the Same 


Mr. Wolfe calls attention to the fact 
that while the damage lawyer in all but 
seven states is cut out of his former oc- 
cupation of following up injuries to 
employes and has turned his concen- 
trated attention on all kinds of public 
accidents, rates for public utility insur- 
ance are actually lower in many in- 
stances than they were ten years ago. 
With rates as they are, either the same 
or less, there is a big field open to agents 
in soliciting this form of insurance. In 
manufacturing and contracting lines 
there is an opportunity for large produc- 
tion. In compensation states, public lia- 
bility can be secured along with the com- 
pensation policy because an employer is 
only half protected when he covers only 
his employes and leaves the public out. 


Teams and Elevator Insurance 


Notwithstanding the greatly increased 
use of the automobile there is still a big 
demand for teams insurance and in all 
the large cities team fleets still exist. 
Elevator insurance is one of the best 
fields for the agents. Mr. Wolfe sav 
that the general liability field offers the 
greatest advantage to agents. Damage 
suits and actual verdicts in this line for 
public accidents are often staggering. 
Buildings will burn and collapse at times. 
Pressure tanks will let go. Boilers, even 
low pressure ones, blow up. Cornices 
and stone copings will fall. Coal hole 


——— 





within six months after the confirmation. 
Before application is made for a com- 


_ position the bankrupt must deposit where 


designated by the court, and subject to 
the order of the judge, the consideration 
to be paid to the creditors and in addition 
thereto sufficient money to pay all prior- 
ity debts. 

The trustee usually acts under the 
terms of the composition and distributes 
the consideration as the court shall direct. 


threw | 
| higher limits. 
| sections, 
| 000 liability policy. 
Body burned— | 


Should Get Higher Limits 


Agents, Mr. Wolfe, should urge 
They can be sold in all 
A St. Paul hotel carries a $100,- 
An office building in 
Chicago carries a $10,000-$50,000 policy. 


says 





In Detroit there are a number of public | 
buildings that carry $25,000-$50,000 poli- | 


cies. An estate in Buffalo carries a $50,- 
000-$100,000 public liability policy. A 


|; hotel in Virginia carries $10,000-$50,000. 


An office building in New York has $100,- 


| 000-$300,000. A Philadelphia building has 








a $250,000 policy. 
Public Liability Development 


Mr. Wolfe further says: 

The possibilities of development of 
publie liability insurance are so great 
that one hardly dares to predict them. 
The future will be largely what we make 
it. Before our eyes in all cities, not 
hotels and office buildings only, not 
stores, theaters, and factories only, but 
rapidly multiplying apartment houses, 
apartment hotels, and two and three- 
family tenements are fast adding to the 
field of prospects. And let us not over- 
look the private residence. In most states 
the domestic servant is excluded from 
the compensation law, and there is a 
field for considerable premiums under 
eur general liability policies for private 
residences. 


Publie’s Broad Rights 


In a certain city the hot water front 
in a coal range exploded, disfiguring the 
cook for life. It was in the home of a 
banker. He had no insurance, although 
he could have bought it for $4 a year, 
or $10 for three years. He fought a 
damage claim through to the state su- 
preme court at great expense, but the 
court finally affirmed a $4,000 verdict. 
We have all the tools and equipment. 
There is also the law and the damage 
lawyer. Under the law we cannot, gen- 
erally speaking, avail ourselves of cer- 
tain defenses common under employers’ 


liability conditions. The public has 
broader rights than had the employe 
under common law, and the public is 


learning its rights rapidly. : 
I should mention one class of risks un- 
der general liability which has proved 


| very unsatisfactory in the large cities— 
| the cheap stores and tenements, largely 


|of foreign population, 





concentrated in 
certain sections of each such city. 
Claims of the most unexpected character 
and often of the greatest improbability 
constantly increased in number. As to 
some such locations, an experienced ad- 
juster, when learning the name of a phy- 
sician attending one of these cases, could 
call the name of the damage lawyer who 
would presently appear. As to this class 


of business, the Travelers has the 
brakes on! 
Offers Its Problems 
Public liability insurance offers its 


problems, many of them connected with 
desirable lines of insurance. Not infre- 
quently we have requests to assume for 
an assured liability which he either has 
assumed or is about to assume by con- 
tract with railroads. Almost invariably 
the railroad, in consideration of laying 
and operating a switch, endeavors to 
make a contract, under which the as- 
sured, usually a manufacturer, will 
assume the railroad’s legal liability for 
damages for injuries caused through the 
pure and simple negligence of the rail- 
road’s employes and trainmen. Often the 
railroad is so conscious of the injustice 
of its own demands that, if the assured 
resists, the railroad backs down. There 
are many angles to this proposition 
which might be profitably discussed and 
illustrated by recent cases at points as 
far separated as Quebec, Wisconsin and 
Louisiana. In all such cases which come 
to the attention of our field men, the 
assured should be cautioned against 
signing any contract with the railroad, 
until the facts in each case can be sub- 
mitted to the home office for considera- 
tion, and a statement obtained as to the 
character of insurance which may, or 
may not, be available. 


Catastrophe Hazard 


It would be interesting to discuss pub- 
lic liability incident to extraordinary 
catastrophes, such as serious theater or 





moving picture panics, explosions lik 
that of the molasses tank at Boston a 
the simultaneous blowing up of sixty. 
five manhole covers of a gas light cual 
pany in a certain city, or the tota} - 
molition through a dust explosion of, 
starch factory at Cedar Rapids, Iowa px 
a glucose factory at Peoria, Ill, or th 
collapse of a staircase at the entrance 
to a St. Louis dancing pavilion, injuring 
forty persons. But we must pass these 
by with a reflection as to what they may 
mean as illustrated by the Long Beach 
Calif., disaster which cost $372,000, ang 
a realization of the fact that the absence 
of insurance may result in public lia. 
bility losses sufficient to ruin a man’s 
business and fortune. 


Contingent Liability Insurance 


May we consider briefly contingent 
liability insurance, or, as it is more lately 
known, owners or contractors, protec. 
tive liability? The rates are merely 
nominal, and are based on the theory 
that direct liability does not exist, or jt 
it does, it is at least remote, and the 
principal expense will be the defense ot 
law suits. This theory has not always 
worked out in practice, for at times sub- 
stantial verdicts have been obtained even 
under these conditions. However, in case 
of a new building under construction, the 
owner who desires contingent insurance 
is not presumed to have any direct em. 
ployes present, either to cause or to re. 
ceive injuries, and the IA policy war. 
rants that the work will be done under 
independent contracts. It often hap- 
pens, however, that material alterations, 
reconstructions, additions or repairs are 
conducted upon occupied premises, It js 
obvious that the owner in occupation 
where construction work is under way 
presents added hazards. Yet, strangely, 
while public liability underwriting hag 
made appreciable advance, still even to- 
day the rules do not discriminate be. 
tween the kinds and degrees of hazard 
under so-called contingent liability con- 
ditions, except as to the one question, 
whether the assured does or does not 
furnish any of the material or equip- 
ment. And in many cases the contin- 
gent or indirect liability is closely inter- 
woven with a direct legal liability, which 
neither the straight public liability rate 
for the business conducted on the occu- 
pied premises, nor the straight contin- 
gent rate, was designed to cover. The 
Travelers has its own method of under- 
writing this class of hazard. Cthercom- 
panies are beginning to follow. All cases 
of so-called contingent liability insur- 
ance around occupied premises should be 
submitted to the home office with full 
data for advices respecting rates. 

While under public liability insurance 
in general we have a great field for 
development before us, with the direc- 
tions quite well indicated, there are those 
who believe there will be further fields 
to develop which are at present almost 
in a nebulous state. 


Deleterious Substances 


We have hardly entered as yet upon 
the insurance against liability for dam- 
ages for accidents arising from deleteri- 
ous substances in food products and in 
wearing apparel. Broken glass and 
typhoid germs in milk; solder and for- 
eign substances in canned goods; pto- 
maine in meats; foreign or harmful sub- 
stances in bread; spoiled food in 
restaurants, or spoiled ice cream, chicken 
salad and other products delivered by 
caterers for consumption away from 
their premises; bad fittings or protrud- 
ing nails in shoes; bad dyes in stockings. 
neck ruchings, and millinery trimmings 
—all these are causing increasing claims 
for damages and eventual inquiries for 
public liability insurance. 


Hidden Defects 


Then in a separate class are hidden de- 
fects in machines and machinery, with 
the possibility of claims for damages 
against the original manufacturer 
months and months after they have 
passed from his hands through the job- 
ber and merchant to the actual owner, 
or lessee. ; 

While the future is rich with promise 
of ever increasing volumes of public lia- 
bility insurance premiums, we should not 
overlook two important present eres 

First—In 1918 the Travelers, total vol 
ume of public liability insurance pre- 
miums, outside of automobile — 
exceeded the company’s total liability 
insurance writings of all kinds, employ” 
ers’, public and automobile, fourteen ° 
fifteen years ago. : 

sesseia — Every manager, assistant 
manager, general agent, local rr 
broker and special agent owes 4 — 
duty to his clients and to the Lapeer 
at large to urge the purchase of pu 
liability insurance at high limits. 
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Frederick Richardson 


Co-operation between the head 
office and the selling forces 1s 
necessary in the successful and 
harmonious handling of insur- 
ance. An agent or broker, in 
order to give dependable in- 
demnity, must first satisfy him- 
self as to the financial stability 
of the insurance corporation. 
That, of course, is vital. 


Then the character of under- 
writing and claim service should 
be fully considered. 


The man out on the firing line 
who is selling insurance desires 

















Building Business by Satisfying Customers 


the management of a com- 
pany to pursue a broad gauge 
and consistent policy at its end 
of the line. The head office 
departments should be so equip- 
ped as to give accurate, com- 
prehensive and rapid attention 
to the demands of the"day. 


The General Accident has en- 
deavored to meet the standard 
established for financial stability 
and head office service. It ap- 
preciates its responsibilities and 
duties and makes every effort 
tofadminister_its office in an 
efficient way. 


GENERAL ACCIDENT 


FIRE and LIFE 
ASSURANCE CORPORATION, LTD. 
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United States Manager 
General Building, Fourth and Walnut Sts. 





Philadelphia 


























EXCESS 
REINSURANCE 
COVERAGES 


Special Rates on 








Conflagration and 
Catastrophe Covers 


Unexcelled facilities 
for underwriters 
wishing to cede or 
to receive profitable 
excess or participat- 
ing reinsurance 
premiums of any 
nature whatsoever. 


ALL LINES 
ANY LIMIT 


WALTER A. BROCKHURST 


Represented In Every Insurance Market on the Globe 


BEST BUILDING NEW YORK CITY 
Cable Address “Waltbrock” New York 


Exceptional Service to Agents and/or Brokers Desiring to Place Surplus and/or Affidavit and/or 
Special Risks of Every Class Anywhere in the World. 








For Insurance Service and Immediate Loss Settlements 
Phone Beekman 7260-7261 











